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Sparks 


State of the Nation’s Economy: 
Up 

N. Y. Times Inpex—Activity for 
reek ended Dec. 13 rose to 185.2 
rom 185 in preceding week. Figure 
or week ended Dec. 15, 1951, was 
76.4. 

Raw Loapincs—Shipments in the 
atest week increased to 721,252 
tars, or 2,093 units above previous 
week. 

Store Sates—DoWar volume of 
the yation’s department stores 
rose 4 pércent in week ended Dec. 
13 from the like 1951 week, ac- 
cording \to the Federal Reserve 
' Board. 

Bumping Construction — Awards 
in November rose 34 percent from 
the same month in1951, with a new 
record anticipated for all of 1952. 
Business Faurss—Totaled 7,028 
the U. S. for the first 11 months, 
off 6 percent from the 7,446 record- 
2d a year ago, Dun & Bradstreet 
teported. 

+ CanapiAN On—Industry spent 
sbout $300 million in 1952 for ex- 
Yloration and development, bring- 
ng the total outlay since 1947 to 
bout $1 billion. 

Farm INcome—Nation’s farmers 
received a total of $30.1 billion for 
produce they marketed during the 
first 11 months of 1952, slightly 
more than the $29.6 billion earned 
luring like 1951 period, Agricul- 
‘ture Department reports. 

Om—Stocks of domestic and for- 

gn crude petroleum totaled 269,- 

1,000 barrels on Dec. 13, a net 

— of 1,488,000 barrels for the 

eek. 

















* * * 


Down 


WHOLESALE Prices—Daily index of 
e Bureau of Labor Statistics de- 
eased to 89.4 on Dec. 17 from 89.7 
e day before. Figure for Dec. 26, 
51 was 110.3. 
FeperaL Jops—There were 2,566,- 
8 civilians on the Federal payroll 

October, a drop of 5,129 from 
ptember. This was the third con- 
cutive monthly decrease, reports 
Senate-House of Representatives 
mumittee. 
Auto Propuction—There was a to- 
{ of 107,387 cars and trucks pro- 
ced in the U. S. in the latest 
xek, compared with 127,131 in the 
evious week, according to AvuTo- 
TIVE News estimates. 

. * - 


General 


EMPLOY MENT—Pre-Christmas hir- 
z by retail stores helped keep 
iployment at peak levels in No- 
mber and assured that 1952 will 

into the record books as the 
st job year ever, the Labor De- 
tment reports. 


2 
| Year’s 
By Bernie Thomas 
Associate Editor 
| ‘HE auto industry winds up its 

- 1952 production job Wednesday 
Jec. 31), having produced its 
suurth greatest annual volume of 
ars and trucks. 

Despite a year-long burden of 
Government bans on material 
usage and a steel strike that 
lasted eight weeks, final 1952 tab- 
wlations are expected to show that 
U. S. plants turned out 4,340,000 
cars and 1,220,000 trucks—a total 
of 5,560,000 vehicles. 

Many producers called in workers 
m both Friday and Saturday last 
veek, and feverish activity is 
cooked for throughout the industry 
tarly this week, as makers try to 
trowd every unit possible into the 
tecords for 1952. 

* 


+ * 
S A RESULT of last week’s 
overtime activity, U. S. plants 
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(Plymouth) 


turned out 86,007 cars and 21,380 
trucks—a total of 107,387. Produc- 
tion the week before was made up 
of 98,420 cars and 28,711 trucks— 
a total of 127,131. 


In 1952 production has run con- 
tradictory to prewar patterns. 
Despite the steel strike, which 
resulted in third quarter produc- 
tion being the poorest of the year, 
U. S. plants will produce more 
cars and trucks in the last half 
of 1952 than they did in the first 
half. 

This year’s production of 5,560,- 
000 vehicles (4,340,000 cars and 1,- 
220,000 trucks) compares with 5,- 
330,594 cars and 1,416,382 trucks 
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E. C. Dock 
(Dodge) 


H. E. Crawford 
(Pontiac) 


Auto Spotlight Turns 
To Sales Chiefs 





K. B. Elliott 
(Studebaker ) 


H. C. Doss 
(Nash) 





| enw the first time in 12 years, most of the auto observers are agreed 
that an all-out competitive sales battle is in the offing. 
Thus, the spotlight is turning from the “nut-and-bolt” men to 
the sales generals at the factories who will lead more than 40,000 
franchised dealers in the sales year of 1953. 


Of the 17 auto sales leaders, only five were sales chiefs prewar, and 


one of these is due to retire soon. 
x 


* 


*x 


'_ composite factory sales chief is nearly 53 years old and has 
held his present job for only 4% years. 


So the year 1953 will bring a test of sales leadership, too. 


On the other hand, most of the sales leaders have had plenty of 
automotive experience—the average is 25 years. 


* 


* 


* 


_- the sales executive lineup in the automotive industry as 
it stands with the New Year ready to begin: 


Bayne at Lincoln-Mercury; Belfie at Buick; Crawford at Pontiac; 
Dock at Dodge; Doss at Nash; Fish at Chevrolet; Elliott at Stude- 
baker; Grove at Willys-Overland; Jones at Oldsmobile; Kaiser at 
Kaiser-Frazer; O’Malley at Chrysler divison; Roche at Cadillac; 
Smead at Ford division; Somerville at Plymouth; VanDerzee at 
Hudson; Wagstaff at DeSoto, and Walters at Packard. 


O’Malley, Bayne, Elliott, Doss and Wagstaff are the prewar sales 
chiefs, although Bayne has shifted from Plymouth to Lincoln-Mer- 
cury and O’Malley is due to retire soon. 

Nobody can accurately forecast what the magnitude of those 17 

(Continued on Page 19, Col, 1) 





N. K. VanDerzee 
(Hudson) 


C. F. Sylvester 
(Chrysler) 





Car Output Off 18.6% from ’51 


built in 1951 for a-total of 6,746,976 
vehicles. 
* * * 
evs. this year’s car production 
is down 18.6 percent from 1951, 
while truck output shows a decline 
of 13.8 percent. 

Meanwhile, however, auto mak- 
ers are looking toward bigger 
production achievements in 1953. 

It is considered almost certain 
that Government controls of mate- 
rial usuage will become virtually 
meaningless soon after the first of 
the year. 

Steel, copper, aluminum, zinc and 
other metals are coming into much 
better supply for civilian use. In- 
dustry experts are betting that the 
Government’s Controlled Materials 
Plan will be dropped about Apr. 1. 

* + +. 


RODUCTIONWISE, 








F. J. Walters 
(Packard) 


J. B. Wagstaft 
(DeSoto) 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


127,131 
107,387 


Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 21. 


Cars on the Road 
Rise 2.7 Percent 


[= by Arizona with a 9.7 percent 
gain, the nation now has on the 
road 48,189,596 vehicles (39,769,741 





the Big|cars and 8,419,855 trucks), an in- 


Three will wind up 1952 in the|crease of 512,295 units or 2.7 per- 


(Continued on Page 21, Col. 1) 


(See CARS, Page 10, Col. 3) 


Used-Car Stocks 
Shadow Outlook 
On New Units 


Tradeins Reported 
Bulging Lots of 
Franchised Dealers 
By Sam Sampson 
Staff Writer 
oo promising new-car sales pic- 


ture appears to be shadowed by 
the problem of large used-car 


stocks, according to reports re- 
ceived at AvuTtomotve News last 
week. 


Many areas report that the 
market for used cars is very 
slow—both wholesale and retail, 
and that tradeins are overflow- 
ing the used-car lots. 

Part of this situation is caused 
by credit differences between new 
and used cars, dealers say. Most 
finance companies are allowing as 
high as 36 months on new cars, 
but offer only 24 months on used 
vehicles. 

Repossessions are becoming more 
common in some areas, it is re- 
ported, and credit managers are 
sorting customers carefully for 
credit stability. Finance compan- 
ies are also tightening down on 
dealers, and will not accept addi- 

(Continued on Page 21, Col. 3) 


Battle Expected 
On Dealer Role 


In Insurance 


A NATIONWIDE movement by 
insurance agents to prevent 
auto dealers from handling insur- 
ance on the cars they sell is ex- 
pected to draw concerted fire from 
automotive organizations. 

A meeting has been called for 
10 a.m. Wednesday, Jan. 7, in the 
Palmer House, Chicago, to weigh 
the matter. Representatives of 
NADA and NUCDA, as well as 
sales finance organizations and 
others interested have been in- 
vited. 

The National Assn. of Insurance 
Commissioners has been pushing 
aggressively in the last six months 
for a proposed uniform agents’ and 
brokers’ qualification and licensing 
law. 





* * * 


Ct IS SAID that the original draft 
of the proposed bill, as consid- 
ered at a recent meeting in New 
York City, would make it impossi- 
ble for automobile dealers and sales 
finance companies to continue to 
handle insurance in connection with 
installment sales. 

Bills following this pattern, and 
backed by organized insurance 
agents, are likely to crop up in 
legislatures across the nation in 
January. . 

Such an act already is in effect 
in some states, including Ohio, 
where determined efforts of deal- 
ers have failed to upset it. 

7. * a 
(Prous say the NAIC bill 
would change the whole histor- 
ical pattern worked out through the 
years. Traditionally, dealers and 
finance organizations have had a 
hand in the placing of insurance. 

In part, this has been for the 
convenience of the customer—to 
give him a package deal. 

However,.as far as the finance 
company goes, and also those deal- 
ers who do their own financing, 
there is the matter of making sure 
that insurance is placed and kept 
in force on the property on which 
they are lending money. 

The proposed uniform act would 
bar the vendor from accepting the 
customer’s authorization to place 
the insurance. 
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Optimism Greets New Year .. . 





Auto Makers Forecast 
Higher Output in °53 


ITH 1952 in its final stretch, 

auto company heads, in study- 
ing the outlook for 1953, are of the 

yee opinion that the 
New Year will 
witness high vol- 
ume _ production 
and employment, 
according to year- 
end _ statements 
released last 
week. 

They express 
great optimism 
for the industry 

J. 5. Nance and offer some 
other predictions of things to come. 

Said H. S. Vance, president of 
Studebaker: “The past year has 
been one of progress for the en- 
tire automobile industry. Gradu- 
ally we are getting under way the 








H. S. Vance L. L. Colbert 
gigantic defense production job 
which has been assigned to the 
auto makers, and we are moving 
toward a more competitive car 
and truck market as materials 
come into freer supply. 

“We are hopeful that 1953 will 
witness the elimination of all arti- 
ficial controls, and permit the full 
interplay of our system of free en- 
terprise in the further stimulation 
and development of this entire in- 


Top Cars 


New-car registrations for 10 
months, plus -25 states for Nov. 
1952 Pos. Make 1951 Pos. 
1—725,284 Chev. 958,718— 1 
2—607,735 Ford 771,123— 2 
3—364,673 Plym. 496,767— 3 
4—268,132 Buick 350,557— 4 
5—228,547 Pontiac 300,375— 5 
6—210,208 Dodge 268,283— 6 
J—187,893 Olds. 244,667— 7 
8—151,547 Mercury 207,639— 8 
9—133,736 Stude. 183,318— 9 
10—122,595 Nash 123,839—11 
ll— 96,491 Chrysler 135,521—10 
12— 78,277 Cadillac 86,036—14 
13— 76,792 DeSoto 99,292—12 
14— 69,819 Hudson 87,661—13 
15— 57,719 Packard 59,514—15 
16— 35,067 Kaiser 47,499—16 
17— 35,009 Willys 23,702—18 
18— 25,714 HenryJ  47,032—17 
19— 24,847 Lincoln 23,135—19 
20— 4,332 Austin 3,118—21 
21— 3,159 Brit.Ford 3,064—22 
22— 2,624 Crosley 4,876—20 

23— 1,400 Allstate 
Total All Makes 
8,530,034 4,540,178 
For further details, see page 
12, today’s issue. . 








Placed at Helm by Utah Dealers— 


dustry. For the first time since the 
beginning of World War II, it ap- 
pears that each manufacturer will 
have the opportunity to build all 
the cars he can sell. 

“This long-awaited development 
will bring what some observers like 
to call a ‘normal automobile mar- 
ket.’ Many estimates have been 
made, based on a variety of rea- 
sonings, but L believe there is no 
precise formula that will establish 
what is the normal market for 
automobiles.” 

Vance asserted that with sound 
conditions, and “particularly if the 
defense production program is such 
as to permit the renewed stimulus 
of real competition,” car sales in 
1953 should rise well above the 4.3 
million units of 1952. 


* + + 
Z L. COLBERT, president of 
* Chrysler, declared: “America’s 
outstanding industrial performance 
in 1952 gives us reason to be hope- 
ful that high volume production 
(Continued on Page 22, Col. 1) 





Vance Views 'Dreamiest' Car 


of All— 


A gag car that literally had “everything” was unveiled for Harold S. Vance (right), 
board chairman and president of Studebaker, by Raymond Loewy, famous designer, 
at the annual dinner of the Indiana Society of Chicago, held in that city recently. 
Loewy is demonstrating the special bug eradicator (a spray gun) mounted on the 
radiator. The six cooking pans in front represent chromium trim. Other features of 
the “car of the future’ included a roving eye that followed pretty girls as they 
passed, chicken wire wheels (with live chickens inside), an engine that popped corn 
and fried eggs, a balloon that raised the front or rear end of the car for tire 
changes, ‘“‘bucket" seats consisting of peach baskets with suspended cushions, and 


many others. 


Air Force Increases Order by $20 Million. . . 





Ford Steps Up Jet Production 


By Ed Janicki 
Staff Writer 

oo the Defense Department 

announced that it will take big 
bites out of auto producers’ con- 
tracts for tanks and trucks, assign- 
ments for airplanes and related 
parts are being stepped up. 

Just several days after the Air 
Force revealed that it expects 
to buy more than 20,000 planes 
during the next three years, Ford 
was notified that its contract for 
Pratt & Whitney J-57 turbo-jet 
engines has been increased by 
$20 million. 

John Dykstra, Ford vice-presi- 
dent of aircraft engine, tractor and 
machined products, said the supple- 
ment raises the total amount allo- 
cated for jet manufacture to $97 
million. 

Initial deliveries of the J-57 en- 
gine will be made in February, 1954, 
according to Dykstra. He said the 
company has production schedules 
for the AF which run through 1954, 
and planning schedules extend far 
beyond that date. 

The J-57 is one of the key engines 
in the AF’s extended planning pro- 
gram, for which funds are already 
available from fiscal 1951-53 budgets 
to finance output of some 17,000 
planes, with an additional 3,500 
planes scheduled for fiscal 1954. 

A high-range thrust, the J-57 
engine will power the long-range 
jet bombers such as the B-52 and 
other superbombers which are in 
the planning stage now, the Air 
Force said. 

With these production schedules 
being accelerated, Ford finds itself 
in need of additional skilled per- 





These were the officers elected at the recent annual meeting of the Utah Automo- 


bile Dealers Assn. Back row (from left): Byron H. Petersen, Ogden, first vice-president; 


Ken Garff, Salt Lake City, president, and Dean A. Anderson, Provo, second vice- 
president. Rear row: Seth H. Blair, Sait Lake City, treasurer; Dean C. Pack, Logan, 
third vice-president, and Max J. Bishop, Layton, secretary. 


sonnel to handie reciprocating en- | 


gines and engineers for jet tooling. 
. - * 


“WE ARE now in the process of 
building our working force, 
and expect to hire 3,000 people, not 
only in the skilled trades but in 
semiskilled and unskilled classifi- 
cations by the end of January,” 
Dykstra said. 

Ford opened its Chicago plant 
in 1950 on a contract for Pratt 
& Whitney Wasp Major piston- 
type engines, a 28-cylinder, 3,800- 
horsepower job. The first Wasp 
Major was shipped to the Air 


Ike Names Kyes 
And Talbott to 


Defense Posts 


NEW YORK.—Two more men 
with automotive backgrounds have 
been nominated to sub-Cabinet 





Roger M. Kyes H. L. Talbott 


posts in the Eisenhower Adminis- | 


tration. 

Slated to join General Motors’ 
Charles E. Wilson in key defense 
posts are Roger M. Kyes, 46, gen- 
eral manager of GMC Truck & 
Coach, and Harold L. Talbott, a 
member of the Chrysler finance 
committee. 

Kyes took no active part in the 
national political campaign, but 
Talbott, board chairman of North 
American Aviation, was an adviser 
and fund raiser. 

President-Elect Eisenhower, after 
conferences with Wilson aboard the 
cruiser Helena, returning from 
Korea, picked Kyes for deputy sec- 
retary of defense and Talbott for 
secretary of the Air Force. 


U.C. Price Lids 
To Drop 2 Pct. 


WASHINGTON. — Effective Jan. 
1, the ceiling price on used cars 
must be marked down 2 percent, 
in accordance with the OPS depre- 
ciation schedule, it was announced 
last week. 








Early to Press 
Because of Christmas, this 
issue of Automotive News went 
to press Wednesday (Dec. 24), 
one day earlier than usual. 








Force last March. There are 
more than 11,500 at the Chicago 
plant. 

In January, the Air Force re- 
duced the company’s work on the 
Wasp engine and shifted to J-57 
jets as the piston-engine program 
began to phase out. 

Under this program, production 
of three Wasp Major types, used 
on the Convair B-36, Douglas C-124 
and Boeing C-97, will continue for 
several months, with peak produc- 
tion scheduled for late 1953. A high 
percentage of machine tools at 
Ford used for the Wasp will be 
converted for making jets. 

“We have substantial production 
schedules for jet engines,” Dykstra 
said. “Engineering and tooling pro- 
grams are advancing on schedule.” 

= * * 

T= CHICAGO plant has ordered 

more than 200 new machines 
for its jet pilot line, and another 
250 machines are on order for use 
in plants of vendors which will 
supply J-57 parts and subassem- 
blies, according to Dykstra. 

Meanwhile, although the Army 
announced recently that truck 
and tank output would be shaved 
off at most of the auto firms, 
Diamond T Motor Car Co. in 
Chicago was granted a $9,833,- 


| 678 contract for trucks and truck 
| parts 


Diamond T was one of the few 
makers which did not have its de- 
fense setup revised by the Defense 
Department’s recent move. 

Studebaker, included on the list 
of auto makers expected to have 
their programs cut back next July, 
received an additional contract for 
$803,502 for trucks and truck parts. 
The company now has a total of 
$478 million in defense orders. 





No Room for Back-Seat Driver— 


Packard Reports 
Car Orders Set 


Postwar Record 


DETROIT.—Since Packard intro- 
duced its two 1953 lines, orders for 
its medium-price Packard Clipper 
and its luxury Packard have been 
placed at more than double the rate 
of any period since World War II, 
according to Fred J. Walters, gen- 
eral sales manager. 

To meet this increased demand, 
Walters said, Packard has sched- 
uled production of almost twice 
as many cars as it manufactured 
at a comparable time following 
introduction of its 1952 models. 

Approximately 72 percent more 
persons are employed than at the 
same time a year ago, and a re- 
cruiting program for new employes 
is under way. 

Walters said that an unusually 
high number of orders call for 
optional equipment. Power sterring, 
for example, has been included in 
60 percent of the orders for cars in 
the Packard line, and power brakes 
in 85 percent, he said. 

Over half of those ordering the 
least expensive cars in the Clipper 
line asked for automatic transmis- 
sions, according to Walters, while 
87 percent asked for that feature 
with Clipper DeLuxe models and 
97 percent wanted it with cars in 
the Packard line. 


48 duPont Suit 
Dropped by U.S. 


WILMINGTON, Del.—The crimi- 
nal antitrust charge against E. I. 
duPont de Nemours & Co. which 
was withdrawn Dec. 2 by the Jus- 
tice Department has no connection 
with the so-called “General Motors” 
antitrust suit, according to Craw- 
ford H. Greenewalt, president of 
duPont. 


Trial of the latter case, a civil 
action, will be resumed Jan. 5 in 
Chicago following a recess. 


The dismissed case was filed 
against duPont in 1948 in Federal 
District Court in Pittsburgh. The 
indictment accused the firm and a 
retired employe of conspiring with 
six other companies to fix prices, 
discounts and terms on the sale of 
wood finishes. 


The Pittsburgh case was dis- 
missed with no public fanfare. In 
a caustic remark aimed at the 
Justice Department, Greenewalt 
said last week: “It is now apparent 
that if anybody is going to tell the 
public that this case against duPont 
was dropped, it will have to be 
the defendant.” 


Milestone 
Chevrolet Plants Turn Out 


28 Millionth Unit 


FLINT.—Chevrolet’s 28 millionth 
vehicle, built Dec. 10 just before 
changeover to 1953 models, has 
joined 12 million other Chevrolet 
vehicles still on the road, according 
to a year-end report by T. H. Keat- 
ing, general manager. 

Registration figures, Keating said, 
show Chevrolet more than 2% mil- 
lion ahead of its nearest competitor 
in vehicles on the road. 


This three-wheeled vehicle, built by the Issi Works, was displayed at the annua 
motorcycle show in Milan, Italy. Its one-cylinder engine is said to produce a speed up 


to 50 miles an hour. The vehicle has a weight-carrying capacity of abuot 200 pounds 


in addition to the driver.—{United Press photo.) 
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By John O. Munn 


_ Saxton Lloyd was elected 
president of NADA he was as- 
tounded during his many official 
contacts in Washington to find that 
the people in high places in gov- 
ernment still referred to the auto- 
mobile as a pleasure car. He was 
tremendously disturbed to observe 
that these same people applied the 
same significance to automobiles 
for taxation purposes as they did 
to furs and perfumes. 

Perhaps we of this industry are 
to be criticized that this situation 
exists. We have been so busy Sell- 
ing automobiles that neither we, 
nor the people who bought them, 
fully realized the services automo- 
biles render the people who use 
them. In other words, people bought 
them because they desired them. 
The purchase was prompted by 
emotions rather than by logic. 

If there is any product that 
ever justifies itself it is the au- 
tomobile. So the lack of a thor- 
ough appreciation of our product 
by people in high places is a chal- 
lenge to the members of this in- 
dustry. It is something about 
which each of us individually 
can do something. 

A great many dealers, to build 
more appreciation of the use of au- 
tomobiles to humanity, have dis- 
played a wall hanger in their office 
or salesroom that has been offered 
in this column every year for a 
great many years. 

. « + 


Here’s the Reason 

HERE are two reasons for of- 

fering this wall display. One is 
that a column conductor likes to 
occasionally check reader response. 
We have always felt that it was a 
fair time to do this checking in the 
issue between Christmas and New 
Year’s. The response has been won- 
derful from readers throughout the 
world. 

Vern Chatterton, president of the 
Miami Valley Used Car Dealers 
Assn., last year ordered a sufficient 
number to give each of his mem- 
bers the display as a memento of 
his retirement. The Alberta Motor 
Assn. of Alberta, Canada, ordered 
20 copies for their members. 

The display, size 14x17 inches, 
is printed in two colors from hand 
set type on India tint stock. It is 


Taylor Heads Up 


Minneapolis Assn. 


MINNEAPOLIS. — Edmund G. 
Taylor (Studebaker) has_ been 
elected president of the Minne- 
apolis Automobile Dealers Assn., 
General Manager Leo B. Faricy 
announces. 

John Scheefe (Buick) was named 
vice-president, and H. B. Brellen- 
thin (Chevrolet) was elected secre- 
tary-treasurer. 

Directors are Mal Nichols (Dodge- 
Plymouth), retiring president; Rudy 
Luther (Pontiac); Lester A. Mal- 
kerson (Oldsmobile), and Manny 
Anderson (Dodge-Plymouth). 
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illustrated by a famous artist. It 
reads as follows: 
* * * 

THE 
AUTOMOBILE 


By John O. Munn 


I AM SPEED MADE SUBJECT 
TO HUMAN will. I give mankind 
dominion over distance. I open 
the evenues of all the world to 
humanity. I enlarge the radius of 
human life. I expand the horizon 
of human opportunity. I give to 
man a locomotion as rapid and as 
subtle as his desire. I give to his 
body the speed and mobility of 
his ambition. 

I promote peace and good fel- 
lowship in the human race, for I 
have bridged the spaces that kept 
men isolated and ignorant of each 
other. I hurry the master minds 
of the world to conference places 
where the destinies of nations are 
determined. I snatch the dying 
from the scythe of Death and out- 
run him a thousand times a day. 

I am the silent partner in all 
the business houses of the world. 
I save hours out of man’s work- 
day and give them to him to play 
with. I make man free of all the 
far places of venture, recreation 
and delight. 

I am the most capable and con- 
stant servant in the homes of men. 
I bear the sick swiftly and gently 
out to nature whose touch puts 
the roses into cheeks fatigue has 
faded. I take men from their sti- 
fling cities of steel and stone out 
to the murmuring streams and 
wind-swept meadows. 

I cement the ties of home and 
kinship with the blessing of fre- 
quent reunion and concerted rec- 
reation. I give supremacy of loco- 
motion to man whom nature 
made slower than the beasts. I 
am individual transportation free 
of all laborious limitations .. . 

I am the Automobile. 

* * + 

Send request for the wall display 
in care of AvuToMmoTivE News, and 
include 25 cents in coin or stamps 
to cover packaging and mailing cost. 


Kelleher Elected President 


Of Scranton Dealers Assn. 


Donald Kelleher has been elect- 
ed president of the Scranton (Pa.) 
New Car Dealers Assn. He suc- 
ceeds J. A. Moore. 

Fred Skaluba was elected vice- 
president and Nicholas Coyer, 
secretary-treasurer. 

Larry Bloom, former president 
of the Pennsylvania Automobile 
Dealers Assn., submitted a re- 
port on the state convention. 





Ohio Dealers Association's Board of Trustees for 1953— 


This is the 1953 board of trustees of the Ohio Automobile Dealers Assn. Front row (from left) are A. £. Meyers, Norwalk; 
Mike Turk, East Liverpool; R. N. Ardrey, London; F. E. Williamson, Marietta; Carl E. Danner, Marion, second vice-president of 
the organization; D. Nelson Banham, Toledo, first vice-president; John T. Glackin, Mt. Vernon, president; Birkett L. Williams, 
Cleveland, immediate past president; Kelly Dunn, Port Clinton, secretary; Joseph H. Cope, New Philadelphia, and A. F. Schatz, 
Defiance. Second row: Edmund Rowe, Akron, public relations director of OADA; Edgar G. Planck, Columbus; W. A. Austin, Del- 
aware; H. K. Raney, Dayton; Dale J. Abbott, Cambridge; E. A. Molenske, Youngstown; M. R. Purdy, Van Wert; Paul Clough, 
Piqua; Lynn D. Timmerman, Lima; F. C. Armstrong, Warren, and John L. Tranter, Cincinnati. Third row: Dick Zimmerman, Colum- 
bus, assistant executive secretary; Chester C. Adams, Cadiz; G.Robert Fellows, Steubenville; F. L. Gump, Shelby; P. O. Coppock, 
Wooster; James Berry, Cleveland; Joseph M. Erdelac, Cleveland, and Walt R. Hamer, Columbus, executive secretary. Trustees not 
shown in picture are Andy F. Schain, Cincinnati; Arch Wharton, Lebanon; F. R. Ripley, Springfield; Art Huston, Portsmouth; Ray 
Collingwood, Findlay; E. N. Sands, Basil; Fred C. Williams, Lorain; C. C. Ewing, Canton; D. C. Corbin, Akron, treasurer; Frank 
E. Feckley, Medina, and D. C. McCahan, Chardon. 


Union, 2 Salesmen Sue Coast Dealer 
For $80,000 in Wage Wrangle 





By Ed Howard 
Staff Writer 

1. disgruntled former salesmen 

and their AFL union are seek- 
ing more than $80,000 in damages 
from a San Francisco auto dealer 
they accuse of failure to pay full 
sales commissions required by a 
union contract. 

Meanwhile, the U. S. Supreme 
Court has called a halt to Gov- 
ernment attempts to collect as- 
tronomical fines from Wage- 
Hour Act violators, and the AFL 
International Assn. of Machinists 
has made further progress in its 
drive to unionize all dealer shops. 

George Daniels, Pontiac dealer, 

target of the three West Coast 
suits, declined comment on the 
charges. 

+ * > 


AJOR action is that of the union. 
Yi Filed by Secretary-Treasurer 
Gerald A. Rhodes of AFL Team- 
sters Local 960, Automobile Drivers 
and Demonstrators, the suit asks 
$75,000, including $35,000 in com- 
pensatory damages, $15,000 in puni- 
tive damages for an undetermined 
number of former Daniels salesmen, 
and $25,000 for alleged damage to 
the union, which the suit says was 
“threatened with dissolution” as a 
result of criticism arising from the 
commission fight. 

In separate suits George Hoff- 





Rahe Suceeds Moran 
As Seattle President 


SEATTLE.—Officers and trustees 
for 1953 of the Seattle Automobile 
Dealers Assn. have been elected, 
and the association’s annual Se- 
attle Auto Show has been set for 
March 7-15 in the New Armory. 

Henry J. Rahe (Pontiac) was 
named president of the dealer 
group, succeeding Lee Moran (Lin- 
coln-Mercury). 

Other new officers are Dale Hul- 
ing (Chrysler), vice-president; Har- 
old L. Steiner (Studebaker), treas- 
urer, and E. P. Cochran (Dodge- 
Plymouth), secretary. 

Trustees for three-year terms are 
Robert B. Dunn (Pontiac), A. W. 


Decatur Dealer Admits 


$141,871 Tax Evasion 


DECATUR, Ill. — Frank M. Ten- 
ney, auto dealer here, has pleaded 
guilty to charges of evading $141,- 
871 in Federal income taxes in 
1946-48. 

Tenney asked for probation, and 
the case was referred to the pro- 
bation department. His bond was 
continued at $3,500. 





Hauck 
Cochran. 
Holdover trustees include Ralph 
E. Malone (Ford); John E. Blume 
(Chevrolet); Rahe, Steiner, Huling 
and Moran. Rahe, Moran and Hul- 


(Lincoln-Mercury) and 


jing also serve as directors to the 


Washington State Auto Dealers 
Assn. 

Committees in charge of staging 
the 1953 auto show will be named 


soon, according to Rahe. 


Riley Heads Group 
In Portland, Ore. 


PORTLAND, Ore.—R. Earl Riley 
(Packard) has been elected presi- 
dent of the Automobile Dealers 
Assn. of Portland. He succeeds Lee 
Cosart, president of Lee Cosart 
Motor Co. (Dodge-Plymouth). 

Other new officers are Dave 
Logan (Oldsmobile), vice-president, 
and Douglas Moore (Chevrolet), 
secretary-treasurer. Directors are 
Cosart, William Anderson, J. Ken- 
dall Hockensmith, Harvey Barnard, 
Rudie Taggesell, Atlee Carmichael 
and S. W. Fraser. 


man, a former Daniels salesman, 
asks $4,756, while Patrick L. Bul- 
fin, another onetime Daniels 
salesman, demands $2,618. 

Two weeks ago, union salesmen 
tnreatened a $50,000 suit against “a 
great many” Bay area dealers. They 
claimed that dealers were forcing 
salesmen to “kickback” part of 
the 5 percent commissions to which 
their contract entitled them. The 
union also threatened a strike un- 
less dealers accede to new contract 
demands. 

* * * 

MMEDIATE effect of the Su- 

preme Court decision was to 
limit possible fines in a Government 
action against Universal C.LT. 
Credit Corp. to $30,000—instead of 
the $320,000 sought. 

The 8-1 decision, from which 
Justice William O. Douglas dis- 
sented, was delivered by Justice 
Felix Frankfurter. 


The credit firm had been charged, 
in a 32-count information, with vio- 
lations of the minimum wage, over- 
time, and record-keeping sections 
of the act. Counts were differenti- 
ated by section, individual em- 
ployes, and specific work weeks. 

In the wake of the Supreme 
Court ruling, U. S. District Judge 
Albert A. Ridge, of Kansas City, 
dismissed all but three counts— 
one for each section of the act 
which the Government contends 
has been violated. 

x * * 


PcssIELE fines are $10,000 on 
each count—$30,000, instead of 
$320,000. 

The National Labor Relations 
Board, meanwhile, has certified the 
IAM-AFL as bargaining agent for 


On the House | 





three dealer shops in Montrose, 
Colo, 

They are Hartman Bros. 
(Dodge-Plymouth); Dozier Mo- 
tors, Inc. (Ford), and Gilbert Mo- 
tor Co. (Buick). Units in each 
case cover mechanics, body and 
fender men, parts men, and greas- 
ers and washers. 

IAM margins in the separate votes 
(Continued on Page 18, Col. 1) 


lowa Dealers Set 
March 23-24 as 


Convention Dates 


DES MOINES.—The Iowa Auto- 
mobile Dealers Assn. has chosen 
March 23 and 24 as the dates for 
its 1953 state convention to be held 
at Hotel Fort Des Moines here. 

Association President C. C. Car- 
mer, of Carmer Motor Co., Inc., 
Centerville, has named the follow- 
ing convention committee: 

William Crambilt, of Glover Mo- 
tor Co., Ottumwa, chairman; Or- 
ville Lowe, of Orville Lowe, Inc., 
Des Moines, entertainment and ex- 
hibitions; William J. Conry, of 
Conry Motor Co., Inc., Waterloo, 
general program; R. H. Horton, of 
Horton Chevrolet Co., Sibley, direc- 
tors’ program. 

They will be assisted by Don 
Gell, of Red Oak; Don F. Ullman, 
Centerville; Floyd Hughes jr., Coun- 
cil Bluffs; R. S. Hoak, Sioux City; 
Austin Boeker, Davenport; William 
Johnson jr., Cedar Falls; Roy Gra- 
ham, Webster City; T. R. Rags- 
dale, Newton; J. D. Ramsey, Des 
Moines, and James Scherrman, 
Dyersville. 


SUMPTHIN’ NEW: Oldsmobile dealers are being permitted to de- 
liver 1953 models several weeks before official public announcement 
of new cars. But they can’t display ’em until announcement day. 
Prices are the same as 1952 models, but there’s considerable more 


dispersed... 





Wemhoft 


optional equipment that’s now standard... 


Art Summerfield, new Postmaster General, once 
sponsored a semi-pro baseball team, known as the 
Summerfield Chevvies, who became so good that 
the fans started going out to the games to root 
for their opponents in the American tradition of 
backing the underdogs. Summerfield decided the 
booing his team got wasn’t the kind of thing that 
would help sell Chevrolets, so the team was quietly 


Walter A. Arenz (Buick) has been elected vice- 
president of Buffalo association to succeed John 
Taggart, resigned . . 
its dues for first time in 10 years. . 


. Iowa association has raised 
. Northern 


California association has awarded Driver Training Awards to 10 


dealers... 


. Concensus of 26 auto writers is that 5,238,000 cars and 


1,371,000 trucks (total 6,609,000 vehicles) will be produced in 1953... 


Happy New Year! 


—Pete WeMuHorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
/ and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 

the dealers on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
jovernments applied to the building and maintenance of highways. 
. The elimination of government and bureaucratic controls over this 
industry, 95. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
News citizens more of the better things of life than anywhere else in the world. 


YOU Are Most Important 


MA* dealers have been expressing concern about the 
general business prospects for 1953, although some eco- 
nomic soothsayers recently have made optimistic forecasts 
for the whole year. 


But as auto dealers and makers start the new year, it 
might be well to recall an old axiom . . . true even during 
the depression thirties: 


“Profits in any business are a matter of individual man- 
agement rather than economic conditions.” 


The past year gave dealers an opportunity to test them- 
selves. Early in the year stiff Regulation W terms roughened 
up the business, while adverse effects from the steel strike 
were felt in the third quarter. 


Profits of many dealers suffered greatly. Yet the other 
day AUTOMOTIVE NEws had a report from one of its corre- 
spondents who had just looked over the books of a dealer in 
a medium-sized town. 


This dealer was doing half the gross of the dealers 
around him, but making twice the profit. And he was doing 
it on a sound basis designed to protect goodwill. 


Certainly, business conditions are important. But don’t 
forget that the most important thing is YOU—as a good 
manager. 


National Show in ‘53? 


ff: eeaGo has formally put in its bid for the National 
Auto Show. With New York and Detroit also seeking to 
obtain the prewar-type show sponsored by the auto manu- 
facturers, the battle has become a three-city affair. 


AUTOMOTIVE NEWS is not concerned with where a National 
Auto Show is held, but WHETHER one is held. The industry 
cannot afford to delay revival of the national show any 
longer, if this vital sales force is not to be lost. This coming 
year—1953—-seems like the appropriate time to revive the 
show. 
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Auto 
Forum 


“Everyone always talks about 
the ‘good old days.’ What’s 
wrong with the good old ‘new’ 
days.”—CHARLES KETTERING. 

* * + 





“Copying from one book is 
clearly ‘cribbing.’ Copying from | 
two is ‘research.’ If one can | vr 


Definitions by F. G. G. Carr, zs OS J 4 
director of Britain’s National 
Maritime Museum, Greenwich: 


* * 


get someone else to do the g iF 
copying, this becomes a ‘proj- ‘ ; / /) / 
ect’.” 3 ; 


Jima, they had to switch from 
a Chevrolet to a jeep because, 
the G. I. driver explained, the 
Chevrolet would not take the 


steep mountain grade. 
Wilson has been pretty irked 
about this. Since he came back, C 


AFFAIRS 
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Pmage 
IF He Had Driven... 2” LEADERIN © 
When Charles E. Wilson and :cIVic AND 
Gen. Eisenhower visited Iwo GOVERNMENT [A a 
SAS 





he has been telling friends that 

if he had been driving he could 

have taken the car to the top 

of the mountain without any 

trouble. But the G. I. wouldn’t 

let him drive.—Detroit Times. 
+ * * 

“Another surprising thing 
about the election was that in 
Kentucky nobody shot any- 
body.”—Cuicaco SuN-TIMES. 

* a + 


Right with Ike 


Abstract paintings in the gen- 
eral assembly hall of United Na- 
tions brought this comment from 
Dwight D. Eisenhower: “To be 
modern, you don’t have to be 
nuts.” 


Pee ce cccce, 
° 
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A 


———s 


* ” * 


High Stakes 


“Make no mistake, the threat 
is plainly manifested in Korea. 
My recent combat experiences 
in Korea convince me that the 
enemy on our future battle- 
fields is the most ruthless, the 
most cunning, the most un- 
principled and the most care- 
less of the lives of his own 
men, of any antagonist in the 


history of modern warfare; —_—- Lette box. 
and the stakes he fights for ” 


are the highest — your home 6 ? 9 
and your way of life.’—Lr. Have You! a a ae a ae 


Gen. Epwarp M. ALMOND. 


aa * * This is an open forum for the discussion of any subject of interest to our 

“ s readers, and your letters are welcomed. No attention is given to unsigned 

, A budget is a record of what letters but you may sign your name with the assurance that it will not be 
it should have been spent for.” used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


—Tom Clifford in Saturday Eve- 
ning Post. 


ah a Poetic Salesman most salesmen have had at least 
: : once in their lifetime. 
Away from It All I worked with the fellow for full After a strenuous time with my 


half a day, 
I certainly gave him a try. 
I struggeld to keep him from 
getting away, 
But he still remained pensive 


Fred Wohlfahrt, of Detroit, 
machine shop owner, asserting 
he is going out of business be- 
cause his workmen wouldn’t 
earn their money by putting in 


just jotted down a few lines 


levard Buick Co., Chicago. 


and shy oe 

© day's work: ite wien Any Earlier? 
in Susiness? Pm losing ‘on — roy raat be trying to find Pe. ae See on our Golden 
he becom A caine ee Sales as To keep from signing the order. It is my belief that Buffalo is the 
a ; I had him at times, so at least I first city in the nation to celebrate 
“ " thought, such a milestone—and my purpose 
When poles and fire plugs Right up to the very border. in writing to you is to see if you 
on, SS oe can contradict me on this point. I 
Hal Coch . Flint ~ | All at once his face just seemed know that New York City held a 
al Coc ran n int Journal. to light up; show as early as 1900, but since 
He took on new radiance and they no longer have them, their an- 
Labor Lazy? life. niversary has gone by without fan- 

“The cost of the average au- He looked at me straight and with | fare. 
tomobile could be reduced by moistening eyes, The recent celebration which 
$100 if labor would work.”— Said, “I'll just have to talk to Philadelphia staged was, insofar as 
Wim H. LEeINiNGerR, presi- my wife.” I could determine, the anniversary 
dent, Industrial Services of of the founding of their association 
Detroit. This is an experience that I guess | —and not of their shows. 


Buffalo. 


* » ® 


Old-Car Photos 


The Big Story 


Thorough overhauling of gasoline rationing predicted after three- 

















prospect, this was the usual out. I 


on 


what happened.—W. J. Boone, Bou- 


I'd appreciate knowing of any 

which were held earlier than ours 
10 Years Bees «5 —if you have any such information. 
—M. M. Baker, Show Manager, 


I am interested in collecting 


day halt in sales to eastern passenger cars... . OPA Chief Leon || Photographs and data concerning 
Henderson resigns under fire, and former Senator Prentiss M. Brown, || ™°tor_cars made in the years 1915 


of Michigan, who was defeated in bid for reelection, is boomed as to 1985. 


Henderson’s successor . .. NADA President David E. Castles reports Would there be any back issues 


four out of five dealers have weathered storm of a year of global ||}°f your magazine available, 


or 


war, credits two Murray-Patman acts with saving dealers from || Could you advise me where I could 
wholesale bankruptcy .. . Alvan Macauley, president of Automotive || °btain information of this type?— 
Council for War Production, says Detroit is already above peacetime || A- J. Smitx, 1007 Compton Rd., Cin- 


production rates in retooled plants with more gains to come... New || cinnati, O. 

York milk truck drivers’ union and War Labor Board are criticized . = 8 
for cooperating to “freeze” drivers to seven-day delivery schedule, || Electric Wipers 
rather than allow cut to every-other day deliveries to release drivers 
for general trucking . . . Virginia Gov. Colgate Barden jr. says his 
State is 35-mile-an-hour “speed trap,” and he wants every motorist 


In your Letterbox, Nov. 3, an 
inquirer after electric windshield 


in U. 8. to know it. was referred to American-Bosch, 


—From the files of Automotive News, Auto-Lite and Stewart-Warner. 
(See LETTERBOX, Page 21, Col. 3) 
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IS AS EASY AS & 


Te Ml mete a | 
power pressure to bring your car to a stop. With the 
Bendix Low Pedal Power Brake on about the same level 
as the accelerator, an easy ankle movement, much like 
working the accelerator is all the physical effort re- 
quired for braking. And by merely pivoting the foot 
PTL Mt Le Lil kit Mie le eS) ale 
made in far less time 


VOT a MORE DRIVING COMFORT, LESS 


FATIGUE AND GREATER SAFETY 


The Greatest Improvement in Braking 
Since Four Wheel Brakes 


One of the most popular new car features offered the public in years is the perform- 
ance proven low pedal power brake engineered and manufactured by Bendix, the 
industry’s leader in all types of braking. 


The Bendix* low pedal power brake represents an entirely new conception of power 
braking designed specifically to meet the braking requirements of the industry’s 
latest and finest vehicles. 


This great advancement in braking is unique in many ways. It is, for example, the 
only low pedal power brake that has met the tests of millions of miles under all 
operating conditions. It has already won the overwhelming preference in its field 
with car manufacturers. And this low pedal power brake is the product of Bendix, 
the world’s largest producer of power brakes and the originator of practically every 
important braking development since the earliest days of the automotive industry. 


Passenger car manufacturers contemplating power braking should investigate the 
advantages of the Bendix low pedal power brake. *REG. U.S. PAT. OFF. 


BENDIX swvisicn SOUTH BEND 


AVIATION CORPORATION 


Ua Lh 
Products 
VT 


Export Sales: Bendix International Division, 72 Fifth 
Ave., New York 11, N. Y. © Canadian Sales: Bendix- 
Eclipse of Canada, Lid., Windsor, Ontario, Canada 


MOST TRUSTED NAME IN BRAKING 
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Good Roads Drive Could Feel Pinch... 


Deficits to Haunt ’53 Legislature 


NEW YORK.—Because budget|tional defense expenditures as an 


hangovers are not as easily dis- 
pelled as the New Year variety, 42 
state legislatures will find the fiscal 
facts of life the same old headache 
when they convene in January. 

Three more will tackle the prob- 
lem in April and May. 

Auto dealers and others in the 
automotive industry will watch the 
sessions with interest heightened 
not only by their role as substan- 
tial taxpayers, but also because the 
immediate future of the good roads 
drive may hang in the balance. 

Mushrooming deficits in most 
state treasuries are reported in 
the Tax Foundation’s latest study. 
But the nonprofit organization 
insists that states can, with in- 
telligent effort, hold spending 
within the limits of their tax- 
payers’ pocketbooks. 

Four roads are open, the founda- 
tion says: Legislative regulation 
and strict administrative control to 
prevent abuses in public welfare 
programs; careful use of state per- 
sonnel; a halt to expansion of 
state activities and services, and 
limiting major construction to es- 
sentials. 

The recommendations are offered 
in a report on state spending dur- 
ing and after World War II. It 
notes that postwar state expendi- 
tures have risen more rapidly than 
revenues, with the result that states 
as a whole by 1948 were spending 
more than they were taking in. 
This condition still exists, the 
foundation says. 

report points out that 
these annual deficits have become 
dangerously widespread. It says 
they have risen from one in 1946 
to 27 in 1951, “an alarming condi- 
tion” probably fostered by the 
example of the U. S. Government. 

However, the report points out 
that states cannot use huge na- 


Detroit Dealership 
Mute in $558,000 
U.S. Tax Case 


DETROIT.—The co-owners of a 
Detroit Chevrolet dealership stood 
mute last week on arraignment in 
Federal Court for alleged evasion 
of income taxes of $558,000, includ- 
ing penalties. 

Judge Arthur F. Lederle entered 
not-guilty pleas on the record for 
both Robert T. Bolo, president, and 
Louis W. Bohn, vice-president, of 
B & B Chevrolet Co. 

Each defendant was released on 
$100,000 personal bond to await 
trial, for which no date was set. 

Indictments against Bolo and 
Bohn were returned last Tuesday 
by a Federal grand jury. 

Meantime, Philip A. Hart, U.S. 
attorney, said he would investigate 
charges by the dealers that a Mas- 
sachusetts legislator once offered to 
help settle the claim for a fee. 


excuse. 

The largest expenditure that state 
governments now undertake is for 
schools. Although schools ranked 
third in 1940, they moved into first 
place as a result of heavy postwar 
spending. 

Public welfare spending also 
climbed steadily in the postwar 
period. In the nation as a whole it 
ranks third. 

In the fiscal year 1951, state 
spending for highways ranked 
second, reflecting the upsurge in 
road building after wartime cur- 
tailment. 

The Foundation’s report shows 
that state expenditures rose stead- 
ily from $5,114 million in 1940 to 
$5,775 million in 1945, an increase of 
13 percent. However, revenues rose 
31 percent, and in each year of the 
1940-45 period, they exceeded ex- 
penditures. 

Spending for capital improve- 
ments, expanded services, bonuses 
to veterans, and the general price 
rise, shoved spending ahead of rev- 
enues by 1948. 

By 1949 State expenditures 
topped revenues by $571 million, 
and in 1950 by just over a billion 
dollars. The Tax Foundation 
points out that annual state defi- 
cits have become an increasingly 
difficult problem, but admits un- 
happily that the trend is expected 
to continue, as it probably will 
on the federal level. 

State highway expenditures for 
operation, state aid and capital out- 
lay changed only slightly from 1940 
to 1942, declining from $1,134 mil- 
lion to $1,125 million. But over the 
next three years they: dropped 27 
percent. 

Total highway spending then 
jumped 195 percent between 1946 
and 1948, from $954 million to $2,- 
816 milion, in an effort to prevent 
substandard state roads form de- 
teriorating further. 

In the coming legislative ses- 
sions, taxpayers are likely to 
keep unrelenting pressure on 
their lawmakers to see that maxi- 
mum values are squeezed out of 
minimum expenditures. 

As a result, the nationwide drive 


for good roads may lag in states 
where the program cannot be sold 
on the basis of its overriding im- 
portance to the economy—an im- 
portance that its backers insist is 
far greater than immediate, short- 
term problems of deficit financing. 











Frisco Fenced 
By Strict Rules 
On Dealer Tags 


SAN FRANCISCO.—Dealers who 
wanted to use dealer plates for the 
trip to the NADA convention Feb. 
14-18 in San Francisco can gain 
scant encouragement from early 
returns on a survey by Ray Cham- 
berlain, NADA convention an exhi- 
bition manager. 

Northern California, site of the 
convention, is apparently fenced 
in by uncooperative areas. Replies 
to Chamberlain’s questionnaire, 
mailed to state association man- 
agers west of the Mississippi, show 
the following: 

SouTHERN CAaALirorNIA—“Even our 
own dealers are not allowed to 
drive on dealer plates except when 
cars are on demonstration.” 

Orecon — Has a very strict law 
against it. Relaxation being sought. 

Nevapa—Use for any but demon- 
stration purpose long ruled illegal. 
Dealers passing through state with 
dealer plates subject to arrest, con- 
fiscation of plates. 

IpaHo—Charges “caravan fee” of 
$5 for one way, $10 for roundtrip 
through state. 

Texas—Strictly prohibited except 
for demonstration, but enforcement 
might be lax. However, there is no 
guarantee. 

Arizona—Special exemption: pos- 
sible if arranged in advance with 
superintendent of motor vehicle di- 
vision. s 

WyomiIna, 
Dakota — Dealer plates okay, 
don’t stop to solicit business. 





LovuIsiANA and NortTH 
but 


| PAR ‘Town Meetings’ 


NHUC Movement Seeks Cooperative Action 
To Spark Highway Progress 


KANSAS CITY.—Mutual under- 
standing and cooperation among 
highway officials, state legislators 
and the people who use America’s 
highways so that sound road pro- 
grams can receive maximum sup- 
port in every state is a prime 
objective of the Project Adequate 
Roads movement, according to Ar- 
thur C. Butler, director of the Na- 
tional Highway Users Conference. 

Butler, who is secretary of the 
national PAR committee, addressed 





Outstanding Dealer Public Relations— 


Remembering the lonesomeness of fellow patients when he was confirmed to a 


tuberculosis ward, Harold Hicks, a used-car 
years arranged variety shows at hospitals 


dealer in Burbank, Calif., has for several 
to lighten the hours of the sick. He has 


@ list of 200 entertainers who partpiciate. James R. Strutzel, sales manager of Valley 
Nash, a business neighbor of Hicks, states that “it is inspirational to me and all who 
know him, in this community of dealers, how he can devote so much of his time 


te this worthwhile cause and still operate his used-car business. However, it doesn't | flationary, and such a tax should 
be submitted to a referendum first. 


qoum to be any problem to him." From left are Betsy Mills, Hicks and Janie Davids. 


the subcommittee on public rela- 
tions and publicity of the American 
Assn. of State Highway Officials. 

He compared the PAR action 

program to the “town meeting” 
idea, whereby officials and road 
users in every state can meet 
and agree on what should be 
done to correct highway deficien- 
cies. 

Pointing out that PAR stands on 
the principle that highway im- 
provement in the states should be 
on a “first things first” basis, But- 
ler noted the growing acceptance 
of the sufficiency ratings procedure. 

“PAR has emphasized the use of 
sufficiency ratings for highways,” 
he said, “because this method seems 
the best adapted to sizing up the 
highway situation and putting it in 
understandable form.” 

Under the system, highways are 
evaluated as to condition by use 
of a single numerical rating, with 
350 being the top score and less 
than 100 signifying an emergency. 


Dealers in N. Y. County 


Open Fight on Sales Tax 


ROCHESTER, N. Y.—Listing six 
reasons for their action, automo- 
bile dealers in Genesee County have 
gone on record as opposed to the 
establishment of a county sales tax. 

Their county association issued 
a statement describing itself as 
“unalterably opposed” to the tax. 
It was the first group opposition 
to the tax, now being discussed by 
the Board of Supervisors. 

Reasons given for the opposition 
included the cost of administering 
the tax; that present business does 
not warrant a tax of this nature; 
the county’s fiscal situation is 
sound; present tax structure could 
be raised with no additional admin- 
istration costs; the sales tax is in- 
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Milwaukee County Dealers Elect— 
New officers of the Milwaukee County Automobile Dealers Assn. gather with Wal- 


lace Rank (left), retiring president. From 


left, they are Russell Arndorfer, president; 


Leonard Rohrbach, vice-president; Joseph J. Renner, secretary, and Emil W. Schwarz, 


treasurer. 





Congress to Get Plan 
For U.S. Toll Roads 


WASHINGTON.—A proposal to 
build 100,000 miles of high-speed 
toll roads, which would be financed 
by Federal grants and the issuance 
of bonds, has been sponsored by 
Rep. John D. Dingell, Detroit 
Democrat. 


Under Dingell’s plan, motorists 
would be charged a toll sufficient to 


Williams to Lead 
Service Panel at 


NADA Convention 


WASHINGTON.—C. P. Williams, 
automotive service consultant, will 
conduct a panel discussion on serv- 
ice equipment as 
a part of the Na- 
tional Automobile 
Dealers Equip- 
ment Exhibition 
Feb. 14-18 in San 
Francisco’s Civic 
Auditorium, 
NADA announced 
here last week. 

Ray Chamber- 
lain, NADA con- 

, vention and exhi- 
C. P. Williams bition manager, 
said that the meeting will be one 
of a series of clinics presented for 
the benefit of dealers and their 
personnel. 


Members of his panel include 
Joseph Brandon, service manager 
of Harold Raymond, Inc., Compton, 
Calif., and president of the Chrys- 
ler-Plymouth Service and Parts 
Managers Club of Southern Cali- 
fornia; W. W. Danyluk, service 
manager of Kelley Motor Co., Glen- 
dale, Calif.. and tool-designing ex- 
pert; Theodore Mark, and James 
F. Keel. 


The clinic will be presented at 
10° a.m. Sunday, Feb. 15. 





Ferguson Output 


Of Tractors Soars 


DETROIT. — Harry Ferguson, 
Inc., manufacturer of farm machin- 
ery, marked up its highest tractor 
production rate in November since 
commencement of tractor produc- 
tion in 1948, according to Horace 
D’Angelo, general manager. Pro- 
duction reached 4,954 tractors for 
the month, and more than 5,000 
were shipped. 

“Production is scheduled to con- 
tinue at record levels during the 
winter months,” D’Angelo said, “to 
meet outstanding orders and to pre- 
pare for the expected spring de- 
mand.” 


keep the roads up and pay for 
them, and once paid for, they 
would be open for public use with- 
out charge. 

Dingell believes there ought to 
be one-belt highways built com- 
pletely around the borders of the 
U. S., with others stretching north 
and south, and east and west, 
across the country. He said he will 
introduced a bill for building such 
turnpikes when Congress convenes 
in January. 

Previously opposed to such meas- 
ures as Dingell’s, the Automobile 
Club of Michigan said last week 
that its board “is making a study 


Rep. Dingell Seeks Cut 


In Auto Excise Tax 


WASHINGTON. —A bill that 
would reduce excise taxes on 
many items, including automo- 
biles, trucks, parts and acces- 
sories, tires and tubes, and 
which would abolish other excise 
taxes completely will be intro- 
duced in Congress by Rep. John 
D. Dingell, Michigan Democrat. 

Dingell proposes to end excise 
taxes on mechanical lighters, 
fountain pens, appliances, lug- 
gage, jewelry, furs, local tele- 
phone service and transporta- 
tion. 








of the practicability of toll roads 
for Michigan, in the face of road 
inadequacies and the growing trend 
toward toll roads around the coun- 


try.” 


Code Explained 


NHUC Aids in Comparison 


Of Vehicle Laws 

WASHINGTON. — A loose-leaf 
workbook for comparison of the 
motor vehicle laws of any state 
with the newly revised Act IV of 
the Uniform Vehicle Code has been 
prepared by the National Highway 
Users Conference. 

With the issuance of this work- 
book, NHUC now has available 
comparison books covering all five 
acts of the uniform code. 

During the past four years, more 
than 300 sets of workbooks have 
been distributed by NHUC for com- 
parisons of Act V in one loose-leaf 
binding, and Acts I, II and III in 
another. 

Copies of the Act IV workbook 
are available from NHUC, National 
Press Bldg., Washington, D. C. 


Detroit Auction Report 
The customary report of the Aptco Auto Auction, Detroit, will not 


appear on this page until after the holidays. 


Aptco sales have been cancelled 


during the holidays, and the first 


used-car auction will be held on Jan. 7. Reports will appear regularly 


after that date. 
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== ————;motor cars, either in materi- | creasing frequency that plastic 


FOB FACTORY als specifications or manufac- | bodies may replace steel bodies on Ontario Driver’s Licenses 
turing methods, will be con-|some of our cars. ° ~ 
To Be Raised 50 Cents 


| sidered. | Die castings were going to dis- , 
O W ost a V Ors tee | The series starts with a discus- | place steel fabrications on a big | _ TORONTO.—Ontario motorist: 
| sion of steel as an engineering | scale. Cast-to-shape parts were | in 1953 will pay $2 for a driver’: 


material for tomorrow’s automo- | destined to replace welded com- | license instead of $1.50. 


° biles. | ponents. But most of these threat- At the same time, it was an- 

s O aterla Aluminum, magnesium and plas-| ened displacements of steel never | nounced by George Doucett, high- 

tics will be considered as structural | happened. ways minister, that the Unsatis- 

materials of the future. The series} The answer scems to be that, with| fisd Judgment Fund will be in- 

: ° : . 6 then turns to castings, forgings,|all their virtues, other structural| creased from 50 cents to $1 

HIS is the first in a series of articles about “The Car of stampings, machining and cther| materials cannot yet compete with} Revenue from the fund in the 

Tomorrow—Materials and Processing Methods.” In this | fabricating methods. |steel on an economic basis, even a pon a was ae 

. . : : . ee ae |though they may have real ad- oucett said, while payments to- 
selies, the important problem of materials selection will be| pjassics Fail to Score | vantages from the standpoint of | taled $982,000. 


discussed. New methods of processing and fabrication will [DURING the past few years, re-| Weight or ease of machining. 
be analyzed, and the prospects for important changes in our ports have been heard with in-| The first fact about steel is its} price. Body steel, for example, 


as +t area gee ae Te costs 5 to 6 cents per pound. 
+ k * 


Versatility a Factor 
TEEL can be cold-worked or 
heat-treated to give it highly 
desirable properties. Steel can be 
formed quickly in a press or forg- 
ing machine. Steel is strong, or it 
can be made so. Steel welds more 
readily than almost any other ma- 
terial. 
Millions of dollars’ worth of 
equipment that can handle steel 
in high production would be use- 
Ga eT less for the fabrication of alumi- 
num or magnesium. 
Steel takes a good surface finish 
with a minimum of preparation. It 


a zg oe . 
| dl e Hl t | f | . a t | 0 n can be plated readily—but not 
see without some difficulty on oddly 


shaped parts. 
Compared with steel, most of the 
o other competing meta's and plas- 
| tics have important shortcomings, 


in addition to relatively high cost. 
* * * 





Supply Is Improving 
ECENT estimates place the 
probable U. S. steelmaking ca- 
pacity at the end of 1953 at more 
|}than 120 million tons. The 1950 
| capacity rating was only 97 million 
tons. 

This is good news to the auto 
industry, which has been steel- 
starved since the end of World 
War II. Assuming the defense 
program is cut back—as now 
; : ee seems probable—steel will be sold 
glow at night, with complete legibility without limitations for the first 
7. 4 the clock. That’s day/night ide time since the end of the war 
round the clock. [hat s day/night iden- during 1953. 
tification with PLExiGLas—the best way Steel allocations will undoubtedly 
2 a . | be lifted before many months have 
to keep your name out in front. passed. Steel buyers in the auto 
factories will be able to buy steel 
|instead of begging for it. The word 
: . |“*conversion,” as it applies to steel, 
and interior-lighted letters are not clut- |seems destined to disappear, tem- 
tered with visible tubing or spotlights. — —. for 1953 is good, 
Your sign has the same shape and and for several years ahead. Not 
‘ only will steel quantities be im- 
colors day and night. proved but steel quality will also 
be better. 

This should be reflected in better 
ge ; : 7 + Pe | finish on cars and less metal fin- 
unlimited with this acrylic plastic sign lishing in the auto factories. The 
material. And maintenance costs are on ange ong Baelg F ype yew 


low, because PLExIGLAs—the outdoor |the improved steel situation alone. 


plastic—resists breakage, weather, and | Booklet on Flame-Plating 


discoloration. | NEW YORK.—A 12-page booklet, 
describing the features of undiluted 
If . ; ; ; ccatings of powdered metals, such 

youre not getting full sales power as tungsten carbide, to metal parts, 
, , > ieee ? has been announced by Linde Air 
from your present signs: if they’re Products Co., 30 E. 42nd St. Titled 
costly to operate or maintain—tell your “Flame-Plating,” the booklet cov- 


: ee . , ers properties of the coatings, as 

sign man, “I want a sign made of coo gg i. somite of po 

Piexicias.” Write today for our new comparative wear tests that indi- 

a o cate the wearing characteristics of 

booklet, PLExicLas For Sens. flame-plated tungsten carbide coat- 
ings. 


See how these signs gleam by day and 


Backlighted PLexicLas luminous facades 


Design possibilities are practically 








PLexictas is a trade-mark, Reg. U. S. Pat. Off. and other principal 
countries in the Western Hemisphere. 


Canadian Distributor: Crystal Glass & Plastics, Ltd. 130 Queen's 
Quay at Jarvis Street, Toronto, Ontario, Canada 


td 


CHEMICALS ES «FOR INDUSTRY 


ROHM © HAAS 
COMPANY Unorthodox Delivery— 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. The doorway of San Diego's Manor Ho- 


Representatives in principal foreign countries tel was too narrow to accommodate «un 
automobile, so this unconventional method 
was improvised to roll a 1953 Kaiser 
Dragon into the hotel. The car was fea- 
tured in a lobby display, sponsu-ed by 
San Diego County Kaiser-Frazer dealers. 














HOW EVERY 
USED CAR 
DEALER CAN 
HAVE THESE IN 
1953... 


It’s simple! Just trade at one of the Fidelity 
Insured Auctions listed below. It is a matter of 
record that cars move faster at Fidelity Insured 
Auctions. And you can always take the high bid 
with a light heart because every transaction is 
completely protected from any sort of bad 


check loss. 
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FIDELITY INSURED AUTOMOBILE AUCTIONS 


ADDRESS 
19241 Dix-Toledo Hyw., Melvindale, Mich. 
29 Sudbury Road, Concord, Mass. 
1010 South State Street, Jackson, Miss. 
3400 Washington Blvd., Houston 7, Texas 
1 Main Street, Toledo, Ohio 
Jordan Lane, Huntsville, Ala. 
Dixie Lee Junctions, Knoxville, Tenn. 
1202 Blaine Ave., South Bend 16, Ind. 
Warehouse Point, Connecticut 
2615 Wilkinson Bivd., Charlotte, N. C. 
Cusseta Road, Columbus, Ga. 
1450 East Main, Owosso, Mich. 


Buckwalter Stadium, Meridian, Miss. 


AUCTION NAME 
Aptco Auto Auction 
Concord Auction 
Red Farmer's Auto Auction 
General Auto Auction 
Doc Greiner's Auto Auction 
Maney Motor Co., Auto Auction 
Slaton Auto Auction, No. 2 
South Bend Auto Auction 
Southern Auto Sales 
E. M. Stafford Auction 
Columbus Auto Auction 
Leitch Motor Sales 


Tinnin Auto Auction 


AUCTION DAY 
Wednesday 
Monday & Friday 
Wednesday 
Monday 
Thursday 
Friday 
Tuesday 
Wednesday 
Wednesday 
Wednesday 
Thursday 
Thursday 
Tuesday 


AUCTION NAME 
Cofield’s Auction 
Keystone Auctions, Inc. 
Baize & Flippo Auction Co. 
Dixie Auto Auction Sale 
West Kentucky Auto Auction 
Slaton Auto Auction 
East Texas Auto Auction 
Dan Atkins Auto Auction 
Dixie Motors Auto Auction 
Bel Air Auction 
Lapiner Auction Co. 
Tri-State Auction Co. 
Tri-State Auto Auction, Inc. 


ADDRESS 
Hiway 241, Boaz, Ala. 
Ebensburg, Penn. 
North Locust Street, Lawrenceburg, Tenn. 
217 Gadsden Road, Birmingham, Ala. 
Chestnut & N. 12th, Murray, Ky. 
U. S. Highway 11, Cleveland, Tenn. 
Dallas Highway, Tyler, Texas 
Fair Grounds, Attalla, Ala. 
718 Angier Ave., Atlanta, Ga. 
Bel Air, Maryland 
125 South Delaware, Mason City, lowa 
Fargo, North Dakota 
Valley Springs. S. D. 


AUCTION OWNERS: If you want more volume, find out how little it costs to 
give your customers the full protection of Fidelity Automobile Auction Insurance. 
Telephone Nashville 5-4101 or write or wire. 





AUCTION DAY 


Monday 
Thursday 
Tuesday 
Monday 
Monday 
Wednesday 
Thursday 
Thursday 
Tuesday & Friday 
Thursday 
Wednesday 
Thursday 
Friday 


FIDELITY INSURANCE COMPANY 


OF TENNESSEE 








XUN 
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Wholesale Value Put at $2.45 Billion .. . 





‘02 Parts Output at High Level 


DETROIT. — Replacement parts 
and accessories manufactured by 
the auto industry during 1952 had 
an estimated wholesale value of 
$2.45 billion, the Automobile Manu- 
facturers Assn. reported in a year- 
end statement. 

This was only a $100 million 
decline from the wholesale value 
of parts and acessories made in 
1951. By contrast, the wholesale 
value of cars, trucks and buses 
produced in 1952 was estimated 
at $9 billion, as against $9.7 bil- 

lion in 1951. : 
Employment in the auto industry 
at the end of 1952 was pegged at the 
alltime high of about 900,000. And, 
as 1952 ended, AMA said, more ve- 





hicles were in use throughout the 
U. S. than ever before in history. 

It said that registrations increased 
2% percent over the 1951 total to an 
estimated 53,363,000 vehicles, includ- 
ing 43,894,000 passenger cars and 
9,469,000 trucks and buses. 

The auto industry also completed 
its second full year as a producer 
of both civilian and military prod- 
ucts. As production capacity con- 
tinued to grow, the industry’s out- 
put of military products doubled 
during the year. 

Defense products delivered dur- 
ing 1952 ranged from heavy car- 
go-carrying aircraft to delicate 
electrical and optical instruments. 

Included in a long list of military 
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Baker Gives First Car to Catholic School— 


Holy Cross Academy in Brookline, Mass., was the first Catholic institution in that 
state to accept a driver-training car, according to William A. Plunkett, executive vice- 
president of the Massachusetts State Automobile Dealers Assn. The car was furnished 
by Edward E. Baker, former president of MSADA and NADA director for that state. 
From left are George F. O'Day, assistant supervisor of driver education; Rudolph F. 
King, registrar of motor vehicles; Sister Canisius, principal; Virginia Daley, student; 
the Most Rev. Richard J. Cushing, archbishop of Boston; Baker, and Plunkett. 





Olds Grads at GM Institute— 


Oldsmobile graduates of the General Motors Institute dealership management 
training program received their diplomas in Flint recently from J. J. Dobbs (seated, 
center), executive assistant to Oldsmobile's general sales manager. Seated (from left) 
are Herbert A. Belden, Hoosick Falls, N. Y.; Dobbs, and Vern A. Mosier, Deming, N. M. 
Standing are Jack F. Sona (left), Owatonna, Minn.; James W. Hill, Vancouver, Wash.; 
George Shinkman, Carbondale, Pa.; Fred R. Tron, Asheville, N. C.; Keith Lober, Syd- 
ney, Australia; John S. Jacobsen, Chicago; Robert J. Matthews, Keokuk, Ia.; Barnes 
Boyle jr., Sumter, S. C.; John R. Butcher, Duluth, and Warren C. Logan, Aberdeen, Wash. 





A ‘Building’ Within a Building— 


Looking like a miniature model of a modern office building, this control tower 
recently wes installed in the service shop of Heinrich Motors, Rochester, N. Y. The 
lewer floors of the tower are used for service department offices, The exterior is 
mede of green and yellow paneling with chrome trimmings. 


items were tanks, trucks and other 
combat vehicles, aircraft parts and 
assemblies, marine engines, and 
many others. 


With more motor vehicles in use 
than ever before, AMA said that 
mileage traveled and gasoline con- 
sumption soared to new heights. 
Cars, trucks and buses used an es- 
timated 40 billion gallons of gaso- 
line in 1952, or about two billion 
gallons more than in 1951. 


The amount of special taxes col- 
lected on motor vehicles through 
1952 also set a new record. Special 
taxes on all vehicles totaled $5 bil- 
lion, compared with $4.7 billion in 
1951. Special taxes on trucks ac- 
counted for $1.45 billion of the 1952 
total. 

Highway expenditures during 
1952 reached an estimated $5.1 
billion. 

“While, in today’s inflated dol- 
lars,” AMA said, “this was the 
greatest expenditure for highways 
in the nation’s history, topping 1951 
by more than $500 million, it was 
practically at the prewar level in 
terms of 1941 dollars.” 


Olds Shifts Estes 


In Engineering 


LANSING.—Elliott M. Estes, 36, 
formerly chassis engineer, has been 
appointed Oldsmobile division body 
engineer, it has been announced by 
Harold N. Metzel, chief engineer. 
Estes succeeds Stanford Landell, 
who is leaving Oldsmobile to be- 
come director of engineering and 
sales for the Brown-Lipe-Chapin 
division of General Motors at Syra- 
cuse, N. Y. 

Estes came to Oldsmobile as mo- 
tor development engineer in 1946 
after seven years with the GM Re- 
search Laboratories in Detroit. 
Later he was advanced to assistant 
motor engineer, and to chassis en- 
gineer early in 1951. 


Up 2.7 Pct. in 1952... 








Cars, Trucks on Road 


7-1-51 
481,830 
196,813 
282,935 
3,731,905 
. 413,506 
583,995 
90,004 
173,231 
789,864 
663,973 
174,040 
.. 2,847,343 
.. 1,105,818 
827,165 
617,383 
553,527 
506,349 
199,982 
... 1,126,807 
. 2,034,551 
942,222 
305,301 
922,853 
160,723 
432,364 
55,128 
131,457 
. 1,330,979 
166,435 
3,222,773 
800,131 
: 178,995 
.. 2,337,038 
586,911 
. §02,410 
. 2,482,252 
219,438 
437,757 
201,660 
603,502 
. 2,028,083 
198,153 
86,366 
670,541 
686,633 
371,758 
958,560 
93,209 


88,515,538 
. 20,493 
114,504 


U. S. TOTAL 
Alaska 
Hawaii .. 


7-1-52 
516,560 
215,914 
299,859 
3,956,567 
433,624 
610,654 
94,642 
178,114 
848,908 
712,660 
187,367 
2,377,606 
1,174,140 
831,472 
639,327 
571,829 
535,374 
204,741 
531,099 


1,156,219 
2,040,966 
944,022 
317,343 
987,009 
160,872 
434,317 
58,840 
132,215 
1,387,288 
171,964 
3,212,103 
839,726 
178,139 
2,392,146 
602,163 
516,719 
2,561,908 
230,133 
471,284 
202,160 
624,786 
2,080,411 
203,908 
87,269 
696,478 
724,748 
377,176 
960,624 
96,348 


39,769,741 
24,854 
124,435 





% of 
Inc. 
7.2 

9.7 


7-1-52 
164,167 
61,357 
137,545 
686,339 
131,142 
94,307 
25,609 
23,081 
183,861 
197,000 
70,803 
382,116 
238,884 
191,836 
202,677 
156,091 
146,317 
62,091 
91,371 
165,509 
282,021 
201,924 
143,557 
248,045 
78,337 
129,515 
18,250 
27,475 — 5 
207,176 — .1 
59,438 —99.0 
428,895 — 1.0 
224,768 5.8 
83,563 6.3 
346,437 1.3 
207,985 5.5 
134,411 0.1 
434,135 2.4 
32,409 29 
111,380 6.4 
70,921 4.2 
176,302 19 
595,931 4.9 
47,364 4.2 
24,870 — 3 
167,436 6 
165,944 3.5 
109,692 — 7.8 
207,435 5.0 
42,136 11.7 


7-1-51 
157,436 
53,431 
134,676 
585,382 
123.039 
93,131 
25,019 
23,093 
178,099 
189,386 
66,300 
365,940 
224,609 
184,330 
192,898 
163,381 
138,264 
60,694 
91,377 
162,733 
266,379 
199,940 
139,432 
240,938 
716,266 
121,024 
16,205 
30,349 
208,125 
60,053 
433,309 
212,451 
78,614 
341,981 
197,202 
134,283 
423,886 
31,505 
104,640 
68,057 
163,378 
567,970 
45,448 
24,939 
151,411 
160,395 
118,262 
197,495 
37,728 


8,064,883 
9,349 
25,331 


2.9 
3.0 
2.7 
7.0 
12.6 


8,419,855 
10,567 
25,901 





Atlanta Dealers Confident 
As Free Market Looms 


ATLANTA.—Close to 500 persons 
gathered in the Biltmore Hotel last 
week as Atlanta auto dealers en- 
tertained guests at the annual ban- 
quet of the local association. 
Bernard Johnson, retiring presi- 
dent, who is a partner in Martin 
Johnson Motor Co., told the group 
that, under production controls, 
new-car dealers “have sold at a 


profit the output of the factories.” 


“We expect an end to all controls 
and a return to free enterprise and 


Cars 


(Continued from Page 1) 


cent in autos and 4.1 percent in 
trucks over 1951. 


On July 1, 1951, total U. S, regis- 
trations were 38,515,538 cars and 
8,064,883 trucks, R. L. Polk & Co., 
statisticians, revealed last week. 


In addition to cars and trucks, 
there were 465,000 commercial trail- 
ers registered and 249,000 motor- 
cycles, as of July 1, 1952. 

x 7 aa 


( sAome following Arizona in 
percent of increase were Idaho, 
Florida, Georgia and Alabama, each 
with more than 7 percent increase. 
Every state, with the exception of 
New York, showed an increase in 
car registrations, Polk’s survey 
shows. New York, which was sur- 
passed only by California in total 
car registrations, was down just 0.3 
percent. 

In truck registrations, Cali- 
fornia led all other states, show- 
ing an increase of 17.5 percent 
over the last fiscal year. In order, 
California was followed by Ari- 
zona, Nevada and Wyoming, with 
each showing more than an 11 
percent gain over the 1951 totals. 
Only five states failed to show 

an increase in truck population 
over the previous year, and in no 
case was the decrease more than 
7.8 percent. 

A detailed breakdown by states 
of total passenger car and truck 
registrations is elsewhere on this 
page. 


free competition,” he said. “We 
recognize that as a normal, healthy 
condition, and the same condition 
in which our industry grew to the 
stature that it now enjoys.” 

He predicted greater car produc- 
tion and competition in 1953, and, 
in spite of increasing competition, 
a bright sales outlook. 

M. T. McClellan, of McClellan- 
Jackson Co., East Point, was 
elected to succeed Johnson. Offi- 

cers who will serve with him 
include Earl H. Taber, Gouldman- 
Taber Pontiac Co., first vice- 
president; B. E. Ragsdale, Com- 
mercial Credit Co., second vice- 
president, and Robert J. Burke, 
Burke Motor Co., honorary secre- 
tary-treasurer. L. L. Austin will 
continue as executive secretary. 

Directors are Martin L. Johnson, 
C. E. Iler, M. Lee Jones and John 
Rogers. 

In his report to the association, 
Bernard Johnson said that major 
concerns were “better roads and 
highways, adequate parking facili- 
ties, and better traffic conditions— 


and finally, better safety.” He 
pointed out that better highways 
promote safety, adding that some 
53 million vehicles in the nation 
today travel much the same streets 
that about half that number trav- 
eled in 1941. 


“The need for better facilities to 
handle this ever-increasing load is 
obvious,” he said. 


The retiring president urged 
members to continue their active 
interest in the community. “Our 
usefulness must reach out beyond 
ourselves if we are going to have 
the respect and the continued 
support of our friends and neigh- 
bors,” he said. “To enjoy the 
benefits of a community, we 
should be willing to share in its 
responsibilities.” 

J. W. Goldsmith, a charter mem- 
ber who retired recently after 44 
years as an Atlanta dealer, was 
awarded an honorary life member- 
ship. Alton M. Costley, NADA di- 
rector for Georgia, received a gift 
in recognition of his “effective and 


important work” on behalf of 
dealers. 
Other gifts went to retiring 


President Johnson; retiring Vice- 
President Berrien C. Moore jr., and 
to Secretary Austin and H. E. Rea- 
gan, assistant secretary. 





Gavel Changes Hands in Atlanta— 

M. T. McClellan (center), of McClellan-Jackson, has been elected president of tie 
Atlanta auto dealers’ association. From left are Bernard Johnson, of Martin Johnson 
Motor, retiring president; McClellan, and Earl M. Taber, of Gouldman-Taber Pontiac, 
first vice-president. 
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NO NEED TO TIE UP WORKING CAPITAL— 


The CommerciAL Crepit PLAN offers dealers 
everything they need in the way of financing 
. . . from wholesale, factory drive-away and 
demonstrator plans right down to the last 
detail of retail financing ... credit investigation, 
insurance, collection and prospect follow-up. 
This plan enables dealers to operate on high 
volume, while keeping their working capital 
free for use elsewhere. 





YEAR AFTER YEAR— 


Commercial Credit financing is 


complete, competent, dependable 











FIND OUT HOW COMMERCIAL CREDIT HELPS BUSINESS 
LOOK UP—Write, phone or wire your nearest COMMERCIAL 
Crepit office and ask to see “The Dealer’s Stake in Time Selling,” 
an informative presentation that explains how COMMERCIAL CREDIT 
can help keep profits up. There is no obligation. 





DEALER ADMIRES COMMERCIAL CREDIT’'S COOPERATION— COMMERCIAL CREDIT 


Mr. Irving Esserman, (right) President of Esserman Motor Sales Inc., Chicago, ¢ 

poses in showroom with his son-in-law and two sons, who are connected with him in ORPORATION 
business. “‘/ particularly like the efficient manner in which CommercIAL CREDIT handles 
collections, and the cooperation, service and constructive merchandising suggestions 
they offer,” says Mr. Esserman. 





A subsidiary of Commercial Credit Company, Baltimore © 
... Capital and Surplus over $125,000,000 .«. . offices 
in principal cities of the United States and Canada. 
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New Passenger Car Registrations, 25 States for November, 1952-1951 


Car registrations by states are 
released here weekly, a3 com- 
piled by R. L. Polk representa- 
tives In state capitals. 


CHRYSLER 
TOTAL 
Chevrolet 
Oldsmobile 
Allstate 
(British) 


Ford 


5 States Previously 987 | 2674) 4236) 929) 5319) | 9452 | | 299) 605) | 1993¢ 
Reported for Nov. 1278 | 4255! 2524 1041! 3694 8306 200 260! 904 1925: 
Colorado ; | 221| 676| 566 206, 800 | 1485 WW 57| 87 | | 3337 
i 246} | 768 397 | 192| 628 168 | 24 84 3516 

Delaware | 61 132} -207| 43; 260| | | 4t6 14 16; 22, | 989 
5! 17 53 176; 241 ae 251 76 399 14 22 28 1005 

Georgia . 240 | 700) 1099) 227; 1356) 2734 20 43, 95 | 5254 
264 859; 909 255) 1189} 2492 36, | 5897 5092 

Idaho 64 | 226, = 337 | 90; 442 | 697 20 28,65 1622 
101 269 212 82 302} 655} 15 33 76 | _ 1502 

Ilinois 7 1055, 1332) 3172; S116 1144) 6436) 4806 10115 221 399 | 22339 
24; 494) 1282) 2223) 4493) 3642 1065| 4825] 9220 196 494 904 21593 

Michigan | 324) 1208) 1391, 3398; 619! 1096| 7422) 9984 272 228; 775 23185 
368) 905} 1482) 3097) 4315 809} 5230 8347 16! 239 18680 

Nevada | . 10, 3; 9 79| 79| 26} = 109; 28| 22| 172 4) 29 | | 454 
6] 22} S35 71| 40 25 69 39 185 13 7 374 

New Hampshire 14| #7 42 123} 173 34,213, 58 195 51 359 13 2 1s} 32 826 
10) 57 120) 125 40 167) 47 157 52! 305 21 17 | \4 30 726 

New Jersey ; 266 in 694, 1974) 2739 750; 3535; 970 2288 898 5222 85) «153 | 209; 374 | 123% 
296, 718) +1009 = 2399| «1763 717! 2537) 947 2190 823 4957 1641 146 282! 374) | 84) 11670 

North Carolina 108, 400; 305, 930) 1596) 388) 2033) 597 1895 624 3665 61 62 80; 181 88 | [| 7519 
118} 338) 564) 1167/1206 312! 1564) 513 1426) 523 2829 136 55 105! 155! 70} | 6457 

North Dakota | 47) 106, 169 372; 385 81; 469) 392,73) 84 690 | | 10 24, 40) 18! 1686 
i 45| 118} 186) 397 317) 98| 424) «150 378! 70! _—«*107 734 5 12 17 | 36! 35] 2 1756 
Oklahoma 88; 299 + 372; +838} 1490 | 298; 1821, = 406 1685 430 2983 i 13[° 24 | | 62) 1S6f 35) 617! 
140} 287} 555] 1079) 934} 296| 1256! 329 1302 348 2316 | 3 29! 65! 67! 138) 37 | 5198 

South Dakota 39/89) 136/303, 318] 76} 406) 95 410; 61) 104 695 2 9 Wl | 18) 34) 2 | | 1558 
| 38} 115) 160) 358} 254 é 89; 359) 124} 299,67, 89 587 i 18 29 39 36 31 7 | | 1510 

Tennessee 97; 298; 313) = 805)—1139| | 183) 1338) 382) 1356| | 385 2444 39 2668 54, 133) 39 | S121 
: |} 115! 313) 515} 1060) 961 | | 192] 1178) 357 | 1051 | 371| 2034 50 31 8! 5] 64] 105/38 | 4832 
Utah | 45; §8{ 105) 271) 360) 106, 481/124 | 408) 89) 116! 766) 3 17,26 | | 33, 63/26! | 1760 
42} 90} 100) —289/_—214| 109 336} 126 289/76} ~—:129| 654 10 18 28 40} 73] 3 1547 

Vermont | 42) 49, 49131 138| | 39) 180; = 56! 192; 38! 40) 344| 4 6 10 6,31! 7| | 756 
ss 21| 27] 84] NI 93] 29] —«*125|_—‘59] | 133 35| 47] 283] oe iT 30 5} 3 9| | 645 
Washington 132 263) 424 «979; S888} = 39-322) 1249) += 400) | 4159) 314) 274) 2241! 27 70; 97 | 107; 193) 60 | 5319 
125| 287) 329} ~—S 883) —s 817)_—20)_—*190|_—s1027/ ~— 344 | 845! 253/260 1773 35 53! 88 94| 193 62! 32! 4443 
West Virginia 54) 44) 154) 238) 490) 541 8} 122) 671) 214 | 660 105) 188) 1219 12 18| 30 27; 71 38) | 2667 
, | 46| 192/ 279| gor] = 47t| 19) 137) 627) 229) 595; 115! 195) 1184 33 20! 53) | 43}_— 100], 49) 3/2802 
Wisconsin 130; 286, 495-1148) 1606{ = 39/272) 1917) 712) 173) 1747; 463; 708) = 3803 25! 67! 92 | 414) 472! «77! 300/60} 17} 8003 
‘51! S|  167| = 54t) 671! = 1604) = 1258) = 30) S341) = 1629/4697) 142) 1603) = 536) +508 3486 | 4! 84; 125 147| 475) 96! | 25! 13] 8007 

Wyoming 19; 47) 69! “189 170; 16] 52] 238; B,C iD 199; 52 56 412! 5 5 | 15} 24] 7 12| 1| 904 
‘St! | wl oe, GF] Ae 88 e|_ si 147, 68 23 183} 50) 74 398 2 a. 5 | | ee 15] 13} 2| 849 

25 States Reported 2172) ol 7805| 19590, 29374, 837, 6484) 36695) 10416 2909; 30493; 7379; 8751; 59948 35, 679! 1205; 9th} 3 62) 26; 1838) 4398) 1318 4359) 1268} 340! 131802 
To Date for Nov. | 2695| 7266] 11144) 24237] 20751| 714) 6099| 27564 9893] 2551, 25559| 6479| 8280| _52762| | 1165} 1144} 2309} 102 130} 2303} 4308) 1609) 5094 on _ 430| 121458 
Year 96491 | 76792|210208| 364673) 748164) 607735) 24847 | 151547| 784129|268132| 78277) 725284 187893|228547| 1488133) 1400| 25714) 35067| 62181) 3159) 4332) 2624) 69819/122595| 57719| 133736 18434 | 3530034 
To Date '51/135521| 99292|268283|496767| 999863| 771123| 23135| 207639! 1001897) 350557| 86036! 958718) 244667 | 300375) 1940353! | 47032| 47499) 94531! 3064] 3118) 4876) 87661! 123839/ 59514/ 183318 33702 14442| 4540178 


New Commercial Car Registrations, 22 States for November, 1952-1951 





Truck registrations by states are 
teleased here weekly, as compiled 
by R. L. Polk representatives in 
state capitals. 


Truck registrations by states are 
released here weekly, as compiled 
by R. L. Polk representatives in 
state capitals. 


Willys-Overiand 


5 States Previously | : | 148 10}  3937)|'52 5 States Previously 
Reported for Nov. 51| . | 187 10) 4217)'5! ; __ Reported for Nov. 
Arizona | | | | | 20} I 614) ‘52 Arizona 
: | 2} __ | __ 688151 


Delaware ‘52, | g | | | | | 8 ; : Delaware 


2| | e 
6 -—1ser 52 Georgia 
- wil = 17] = 5} «415344 °51 
iMinois 205 | | 70; 12| + -2888)"52 illinois 
| 73} 13) + 3264!" 
Michigan 8 | | 200) | | eI al Sarl Michigan 
r 1 194) i : } , 
Nebraska | 386 106 | | z " ‘on ; Nebraska 
Nevada 52 12 | | tl | 144|'52 Nevada 
16 | | 25| 1490 |'52 New Jersey 
157} 44| 1| 1971'S 
207 | 36| 2| 2167|"52 North Carolina 
199 35 6| 1991'S! 
24 | 1 | 394 |"52 North Dakota 
45 i 2 587|'51 j 
452| 223| 1929|'s2 Oklahoma 
‘5! 
a 24| | 3 = South Dakota 
346 154 | 2 | 1559 |*52 Tennessee 
335 167| 161 Loy 2} 14321 '51 
| 
! 


Georgia 


New Jersey 
North Carolina 
North Dakota 
Oklahoma 


South Dakota 





Tennessee 


Utah 44) SI 412)'52 coe 


Sit l'st 








—aan=|—-n—-=—n aSia 


| 
' 
66 | | 
129 | 87| 65 | | | } 
29 21 28) | 


Vermont ~ -225/|'52 Vermont 
270!'51 
917|'52 Washington 
Hor! 's! 


| 
? 1 50 38/31] | | 1 | 
Washington | 2| 166 103) 132) | 3/ | 
A x ; , 1 6) 260! | 1361 126! | 2 “ 
West Virginia | 201 | 1 I 158 ea | | 1 2! 18) ! 623/'52 West Virginia 
' 255 I 2 228 | 791 68 | 24! 0 | 8361'S! 
| | 
| 
| 
| 





! 








~ 22 States Reported *52| 17| 8303 1 72 52 13} 5378 15) 2177) 2327) . 11] 24 71/721 i| 617 49| 22756|'52 22 States Reported 
_To Date for Nov. "51 51/ 7966 | a 98 7! 20| 6271| 10) 2335! 2760 37| 19 66| 899 5| 708 Til 246271'5! To Date for Nov. 
Year 52) (1325! + 1438/229267| 232| 3029| 2468 saat 723|151903| 458) 68466 i753 620| 6327; 210 wm 2 25217| 9603)  206| 17062) 1958/ 694475/'52 Year 
To Date ‘St| 1833] 1959/312285! 384) 4045] 3398] 93408] 8961221908] 428] 88954! 84257/ 611! 8775) 2641 777 28493| 10851! 298] 21292| 1193] 8893641'51 To Date 


The following advertived-delivered prices PONTIAC — Chieftain 6 Special — 4-dr. 
are os = — — — =e e ae. $2,014.64; 2-dr. sed., $1,956.36. 
gested actories under authority leftain 6 Deluxe—4-dr. sed., $2,118.53; 
of the Office of Price Stabilization. These C urren t p rices on N ew C ars 2-dr. sed.. $2,060.28; conv., $2,444.21. 
prices include federal excise taxes and Chieftain 8 Special—4-dr. sed., $2.089.62: 
factory handling charges, plus dealer de- 2-dr. sed., $2,031.45. Chieftain 8 Deluxe— 
livery and handling charges. They do | “¢wport. $3.294.75: stat. wag., $4.192.25. | sed., $1,782.69; 2-dr. sed., $1,733.79; cl. | $2,315. Monterey—4-dr. sed.. $2,332.50; | 4-dr. sed., $2.193.51; 2-dr. sed., $2,136.32: 
NOT include transportation charges, state | New Yorker Deluxe—4-dr. sed., $3,550.75; | cve.. $1,743.29. Mainline 8—4-dr. sed., | hardtop. $2,451.59: conv.. $2.899.50: &-pars. | conv., $2,517.66. Catalinas—Deluxe 6, $2.- 
and local taxes or optional equipment. cl. cpe.. $3,495; Newport, $3,968; conv., | $1,766.09; 2-dr. sed., $1.717.20: bus. cpe., | stat. wag.. $2.825.50. (Mere-O-Matic op- | 304.30; Custom 6, $2,370.43: Deluxe 8 
ALLSTATE — Four — 2-dr. sed., $1,499. $4,049.50. Custom Imperial — 4-dr. sed., | $1,613.53; stat. wag., $2.095.07. Custom-/| tional at $189.81 on all models.) $2,379.99; Custom 8, $2,446. Station wac- 
Stx—$1,686.18. (Sold only by Sears. Roe. $4,249.50; lim., $4,787. Crown Imperial—|line 8—4-dr. sed., $1,858.35; 2-dr. sed., MORRIS and MG—Minor — 4-dr. sed., | OMS—Two-seat Special 6, $2,449.61: three- 
buck and Co. stores in certain areas.) 4-dr. sed., price to be announced; lim., | $1,809.45; cl. cpe., $1,819.50; stat. wag..| 1595: 2-ar. sed.. $1,445: conv., $1,475, | Seat Special 6, $2,505.15; twe-seat Deluxe 
AUSTIN. : price to be announced. (Fluid-Matie op- | $2,266.76. Crestline 8—Victoria, $2,120.23; | \sG-rp conv.—standard, §2.115; Mark II | 6. $2,589.61; two-seat Special 8. $2,524.61; 
'—Somerset — 4-dr. sed.. $1,795: | tional at $130.10 on Windsor, standard on|conv., $2,229.92; stat. wag., $2,403.24. Deluxe $2 360 . , 5 three-seat Special 8, $2.580.15; two-seat 
stat. wag., — conv.. $1,945; A-49|other models. Fluid-Torque standard on | (Fordomatiec optional at $184 on all mod- NASH—Rambler Super — suburban, $2.- | Deluxe 8, $2,663.61. Grain finish on all 
= conv., $2,295. (Delivered at U. S.| Custom Imperial and Crown Imperial; op | els.) 002.60. Rambler Custom—Country | club | Station wagons. $80 extra. (Hydra-Matic 
Dort tional at $139.75 on other eight-cylinder FORD OF BRITAIN—Prefect 4-dr. sed.. sed. $2 094.35: conv stat. wag $2,- | optional on all models at $178.35. power 
BUIOK—Special — 4-4r. sed., $2,208.76 | models, at $106.40 on Windsor Deluxe and | $1,344; Anglia 2-dr. sed., $1.183; Consul 118.90 Statesman Super—4-dr. sed. $2.- steering at $177.40, Autronic Eye at 
(Deluxe. $2,255.32): 2-dr. Deluxe sed.,|at $236.50 on Windsor. Power steering |4-dr. sed., $1,693; Zephyr six 4-dr. sed., 178.35: 2-dr. sed., $2.143.55. Statesman | $53.65.) 
$2.196.88: cl. cpe.. $2.114.65; Riviera. $2,-| standard on Crown Imperial, optional at | $1,890. (Delivered at U. 8. ports.) ance : % 994 7. ROOT 
295.43: conv.. $2,634.17. S dr. sed., r : ’ _ | Custom—4-dr. sed., $2,331.70; 2-dr. sed., ES—Hiliman Minx—4-dr. sed., $1.- 
juper—4-dr. s $198.90 on other models. Wire-spoke wheels HENRY J—Corsair Four—2-dr. sed., $1, $2,309.50. Ambassador Super—4-dr. sed.. | 533: conv.. $1,840: stat. wa $1,938 
$2,563.17: Riviera, $2,477.56; conv., $2.-| optional at $290.25 on all models.) 499. Corsair Deluxe Six—2-dr. sed., $1,-| $9'557°90: 2-dr. sed., $2,520.75. Ambassa-| Hillman Minx Deluxe—4-dr a. $1,645; 
868.59: -~ e a 73. Roadmaster| DeSOTO — Powermaster 6 — 4-dr. sed., | 686.18. dor Custom—4-dr. sed.. $2,716.45; 2-dr. |conv., $1,890. Humber — Hawk sed., $2,- 
— $3,402.86: stat. wae $8976 78 | eiseb 75, (Pass. sed... $3.286); cl. che..| HUDSON—Wasp-—4-dr. sed., $2,310.87: | sed., $2,695. (Hydra-Matie optional at |295; Super Snipe sed., $3,369; Pullman & 
; > ee a $2,454; Sportsman. $2.800.75; stat. wag.,|/2-ar. sed., $2,264.13; cl. cpe., $2,310.87. | $178.85 on Statesman and Ambassador.) |Imp. lim., $5,110. Sunbeam-Talbot—sed., 


$3,112.50. Fire Dome V-8—4-dr. sed., $2,- p—4- + Qe. . 
tional at $192.50 on Special and Super. GM | f0-76 (S-pass, sed. $3,663.75); cl.’ epe., a ae a on $2,465.84; 2-dr.| o_DSMOBILE—Deluxe 88 — 4-dr. sed., | $2,685; conv., $2,911. Rover 75—sed., $2.- 


steering optional at $198.90 on | $2,738.25; Sportsman, $3,089.25; conv., $3,- | 4 *Sanir ga: cone’ $5 O47 60, Hormst | $2,327.09; 2-dr. sed., $2,261.62. Super 88/697. (Delivered at U. 8. ports.) 

Super and Roadmaster, 191.50; stat. wag., $3,386. (Tip-Toe Shift | 4dr. sed., $2,768.86: cl. cpe.. $2,741.99: | ~-#°GF- Sed., $2,461.71; 2-dr. sed., $2,-| STUDEBAKER—Champion Custom — 4- 
oo 62—4-dr. sed., $3,- | with Fluid Drive optional at $130.10 on | Hollywood, | $3 095.15; conv., $3,342.05. 395.25; cl. cpe., $2,344.92; Holiday, $2,-|dr. sed., $1,768.70; 2-dr. sed., $1,734.90; 
666.26; cl. epe., $3,571.33; Coupe deVille, | all models. Tip-Toe Shift with Fluid Torque | (fydra-Matic optional on aii models. at | ©73-39; conv., $2.852.59. Classic 98—4-dr. | cl. cpe.. $1,762.99. Champion Deluxe —4-cr. 
$3,994.57; conv., $4,143. = 8 Drive optional at $236.50 on V-8s only. | $175.71.) sed., $2,785.82; Holiday, $3,021.75; conv., | sed., $1,861.70; 2-dr. sed., $1,827.91; cl. 
elal—4-dr. sed.. $4 z Power steering optional at $198.90, power ea $3,228.84. (Hydra-Matic optional at $178.35 | cpe., $1,856. Champion Regal—4-dr. sed., 
pass. sed.. $5,407.54; $5.620.93. | brakes at $36.55 and wire-spoke wheels at |. 2A4GUAR—XK-120—Super Sports, $4,039; | and GM power steering at $198.90 on all | $1,946.48; 2-dr. sed., $1,912.70; cl. cpe., 
(Hydra-Matic standard on Series 75. GM $290.25 on all models.) hardtop, $4,065. Mark VII—4-dr., $4,170. | models.) $1,940.78; Starliner, $2,220.35; conv., $2,- 
power steoring optional at $198.43 on all| DODGE — Meadowbrook Special — 4-dr. | (Delivered at U. S. ports.) PACKARD—Clipper—4-dr. sed., $2,588; | 272.84. Commander Regal—4-dr. sed., $2, 
modela.) sed., $2,088.25; cl. cpe., $2,046.50. Mea-| KAISER—Deluxe—4-dr. sed., $2,512.79; | club sed., $2,534; Deluxe 4-dr. sed., $2,-| 120.82; 2-dr. sed., $2,085.60; cl. cpe., 
CHEVROLET—Styleline Special — 4-dr. | dowbrook—4-dr. sed., $2,181; cl. cpe., $2,- | club sed., $2,459; 4-dr. Traveler, $2,618.55. | 735: Deluxe club sed.. $2.681; Sportster, | $2,114.86. Commander State—4-dr. sed., 
sed., $1,670.43; 2-dr. sed., $1,613,62; cl. | 151.75; stat. wag.,” $2,250.75. _ Coronet | Manhattan—4-dr. sed., $2,649.63; club sed.. | $2,795. Packard—Cavalier 4-dr. sed., $3,- | $2,207.62; 2-dr. sed., $2,172.41; cl. epe., 
epe., $1,620.26; bus. cpe., $1, 529.55. Style-|4-dr. sed., $2,365; cl. cpe., $2,336; Diplo- | $2,596.76; 4-dr. Traveler, $2,755.36. Dragon | 234; Mayfair, $3,268; conv., $3,476; Pa- | $2.201.67; Starliner, $2,487.52; conv., $2,- 
Une" Deluxe—4-dr. sed... $1.761.21: 2-dr.| mat, $2,577; conv., $2,710.50; stat, wag., | —$3,923.91. (Hydra-Matic standard on |trician 4-dr. sed., $3,735; Caribbean, $5,- | 547.92. Land Cruiser—4-dr. sed., $2,364.91. 
$1,707.32; cl. cpe., $1,726.26; Bel-Air, | $2,648. (Fluid Coupling optional at $20.40 | Dragon, optional at $178.55 on other mod-|200. (Ultramatie standard on Patrician, | (Automatic optional at $231.24 on Cham- 
$2,006 08: conv., $2,128; stat. wag., $2,-|on all Meadowbrook and Meadowbrook | els.) optional at $199 on other models. Power | pion and $243.08 on Commander and Land 
297.12. Fleetline Deluxe—2- dr. sed., $1,- | Special models except station wagon. Gyro- LINCOLN — Cosmopolitan — 4-dr. sed., | steering optional at $195 on all models; | Cruiser.) ; 
707.32. (Powerglide optional at $178. '35 on | Matic optional on all models except Mea- | $3,522; spt. cpe., $3,625. Capri—4-dr. sed., | power brakes at $39.45.) WILLYS—Aero Lark — 4-dr. sed., $!, 
Deluxe models.) dowbrook station wagon at $130.10. Gyro- | $3,766; ‘‘hardtop,’’ $3,869; conv., $4,- PLYMOUTH — Cambridge — 4-dr. sed., | 732.10; 2-dr. sed., $1,645.70. Aero Falcon 
OBRYSLER—Windsor—4-dr. sed., $2,597 | Torque optional on all Coronet models at | 030.50. (Hydra-Matic standard on all | $1,836.50; club sed., $1,798.75; bus. cpe., | —4- dr. sed., $1, 860. 61; 2-dr. sed., $'.- 
(8-pass., $3,441.25); cl. lo» $2,574.50; $233.50. Wire-spoke wheels optional on | models. Power steering optional at $198.90 | $1,674.75; Suburban, $2,095.25. Cranbrook | 795.97. Aero Ace—hardtop, 4-dr. sed. $2.- 
stat. + ae. $3,299. Windsor Deluxe—4-dr. | all models at $290.25.) on all models, power brakes at $43 and |—4-dr. sed., $1,928.50; cl. cpe., $1,898.25; 038.43; 2-dr. sed., $1,963.11. Aero Ea;le 
. $3,186.25; conv., FORD—Mainline 6—4-dr. sed., $1,690.47; | power seat at $69.90.) Belvedere, $2,147.25; conv., $2,303.25; | —$2,154.79. f£tation wagons—4-cyl., $i,- 




















4 b -dr. sed., $3,- | 2-dr. sed., $1,641.59; bus. cpe., $1,537.33; MERCURY — Custom — 4-dr. sed., $2,- | Savoy, $2,236.50. (Wire-spoke wheels ~v- | 862.22 (four-w: el drive, $2,304.03); 6-cyi., 
389.50 (8-pass., $4,388); cl. cpe., $3,360.50; stat. wag., $2,018.90. Customline 6—4-dr. | 250,50; 2-dr. sed., $2,193.50; spt. cpe.,|tional on all models at $290 25.) $1,948.75. 
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The AMERICAN WEEKLY-February 22-stars the cars 
of the year! 


HNTHUSIASM 


FOR THE CARS OF 53! 


More than 9,300,000 families 
will see a thrilling panorama of TIMED — February 22—to kick off dealers’ 
"53 models—displayed in the bril- biggest selling season! 
liant, dynamic style of the new 

American Weekly! 






PACKED with articles on allied subjects such — 
as better driving, better roads to enthuse a ‘ 







vast car-conscious audience! 


Undoubtedly, the greatest 
single “editorial break” the 





AN IDEAL advertising medium for tires; tubes; bate industry will receive in 1953. i 
teries, spark plugs, parts, service, accessories, ra- 
dios, heaters, slipcovers, cleaners, polishes, gas The February 22nd issue of 
and oil. i American Weekly can be 
| } your most impressive na- 
. tional showroom. 4 





DON’T MISS THE WEEKLY FEBRUARY 22nd 


AMERICAN WEEKLY 


63 Vesey Street, New York 7, N. Y. 


Branch offices: Atlanta, Boston, Chicago, Cleveland, Detroit, Los Angeles, San Francisco 





Albany Times-Union «* Baltimore American * Boston Advertiser * Buffalo Courier-Express * Chicago Herald-American »* Cincinnati Enquirer 
Cleveland Plain Dealer * Dallas Times Herald * Detroit Times * Los Angeles Examiner * Miami Herald * Milwaukee Sentinel * New Orleans Item 


N. Y. Journal-American «* Philadelphia Bulletin »* Pittsburgh Sun-Telegraph »* Portland Oregonian * St. Louis Globe Democrat * St. Paul Pioneer - 
Press * San Antonio Light * San Francisco Examiner »* Seattle Post-Intelligencer * Syracuse Herald-American * Washington, D. C. Times-Herald 
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Show Time Draws Near |Over a Cup of Tea... 










By Corp. Tom Hewitt 
(Staff Writer on Military Leave) 
TOKYO. 
Dear Boss: 

I’ve sure had my fill of green tea 
today. 

I spent the day visiting auto deal- 
ers to see what problems Japanese 
automen have that U. S. dealers 
aren’t bothered with, and vice ver- 
sa. And everywhere I went I was 
served cups of Japanese green tea 
in little cups without handles. I’m 









Trials of Dealing in Japan 


nancing on sales of foreign makes. 
No longer are there finance firms 
in Japan to handle such deals and 
banks are reluctant to handle them. 


Another problem is service. Japa- 
nese dealers never hope to have the 
good fortune to have their service 
sections cover operational overhead. 
Labor is just too cheap. Major cit- 
ies.in Japan are dotted with back- 
alley repair shops where employes 
often work for no wages just so 
they can learn the trade, but deal- 


for a few minor differences such as 
abacuses instead of adding ma- 
chines, Japanese AND English 
signs, employes at lunch eating rice 
with chopsticks, and kettles always 
ready to brew a cup of green tea 
Most dealers have English- 
speaking personnel, at least in 
part. 
For example, Hamamoto was 
graduated from Harvard in 1927 
and Morita completed his studies 















The committee of the Washington Automotive Trade Assn. discusses plans for the 







and Joseph B. Paul, chairmen. 






















































































































































Chicago Stage Setting— 








March 14-22 at the International Amphith 
entitled, “Stars of Motordom." Displaying 

















Yarnall, chairman, executive show commi 
will have two turntables. Marine blue an 





























R.I. Ups Insurance, 

e - * * 
Tightens Liability 

PROVIDENCE.—Higher auto in- 
surance rates and a new financial 
responsibility law have cut into the 
bankrolls of Rhode Island’s 230,000 
motorists. 


The liability insurance rates for 
cafS was upped approximately 10.2 




























































































MINATING SYSTEMS 
















































































9 SYSTEMS 
TO CHOOSE FROM! 


1. Underfloor disappearing single type—3” 
2. Underfloer twin disappearing type—3” 
3. Underfloor twin plug-in type—3” 
4. Underfloor single plug-in type—3” 
5. Overhead disappearing type—3” 
6. Overhead hanging type—3” 
7. Overhead wall plug-in type—3” 
8. Underfloor disappearing heavy duty—4” 
(for trucks and buses). 
9. —h4” 
ee 
Write for our new illustrated catalog. 


“The World's Finest Exhaust System" 
ENGWALD CORPORATION 



























































































































Charting Plans for Washington Show— 


24th annual auto show, to be held Feb. 21-March 1. Seated (from left) are Vincent A. 
Sheehy, Harry Martens jr., and Robert E. Phelps. Standing are Mike Murphy, show 
manager; A. Leftwich Sinclair jr., president of the association, and Philip P. Maloney 





A highlight of the 45th annual Chicago automobile show during its nine-day run 


James F. Goodwin, president, Chicago Automobile Trade Assn., sponsoring organiza- 
tion; Edward L. Cleary, show manager and CATA general manaker, and Frank H. 


decorative scheme throughout the Amphitheater. 








Ciacci tne ret not complaining, you understand, 
te but I think saki would have been 
better. 

From my chats with three deal- 
ers (the rest I visited had trouble 
with English, so we didn’t talk 
much—just drank tea and smiled 
at each other), I’ve come to the 
conclusion that these men really 
have problems. 

Here’s the gist of the main cne, 
as explained by M. Hamamoto, 
managing director of Shinasahi Mo- 
tors Inc. (Pontiac-GMC), S. Mori- 
ta, general manager of Yashima 
Automobile Co., Ltd. (Chrysler- 
Plymouth-Fargo) and another who 
wished to remain unnamed: 


The Japanese Government allows 
auto dealers a certain dollar allo- 
cation per quarter, with which they 
can buy cars from the States. And 
the Government has just announced 
a severe slash in allocations for the 
next year. 

Dealers must sell their cars only 
to people who have access to Amer- 
ican dollars or they lose that car 
from a future quota. Therefore, 
U. S. service personnel and foreign 
traders are preferred buyers. Japa- 
nese people, who cannot get dol- 
lasr, are not urged to buy. 

The dealers don’t like that but 
the government ruling has forced 
such action. As one dealer said: 
“Many more American new cars 
could be sold if the Government 
would increase the dollar flow to 
dealers, but it wants to protect 
local automakers, who are produc- 
ing almost no new cars.” 


Hamamoto said he could sell 50 
to 60 new units monthly, but has 
been able to get only 15 on the 
average. He says he’ll feel lucky if 
his new quota gives him seven a 
month. 

Morita, whose firm is one of Ja- 
pan’s largest, says he could sell 100 
a month but has been averaging 
only 30. He expects his new quota 
to drop to 25. 


Because of allocations, there is 
no such thing as a buyers’ market 
in Japan. Used cars are bringing 
great premiums, because they can 
be sold on a yen basis. 

Many servicemen here buy a 
new car and sell it a few months 
later for $400 more than they 
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eater will be the central arena stage revues 
a sketch of the stage setting are (from left) 


ttee. The stage will be 123 feet wide and 
d shell pink colors will harmonize with the 


percent in the aggregate, with in- 
creases ranging from $2 to $9, ac- 
cording to the National Bureau of 
Casualty Underwriters. Commer- 
cial vehicle increases are $7 to $30 
annually. 


The higher rates represent the 
second increase since the summer 
of 1951, when there was a boost of 
approximately 17.2 percent. 

At the same time, the State Mo- 
tor Vehicles Registry reminded mo- 
torists that the new financial re- 


TaTT . paid. 
—* law will take* effect Though the used-car market is 
While it does not provide for wide open, dealers are reluctant to 


keep a large stock on hand. They 


compulsory insurance, the statute| ust do almost all their own fi- 


provides that any person in an ac- 
cident involving $100 or more in 
property damage or personal in- 
jury must provide proof of respon- 
sibility up to a maximum of $11,000. 

Failure to comply with these pro- 
visions could result in the lifetime 
revocation of registration and driv- 
ing permits. 





St. Louis Chevrolet Assn. 
Picks ’53 Officer Slate 


ST. LOUIS—Mempbers of the 
Chevrolet Dealers Assn. of Greater 
St. Louis have returned all officers | © 
to another term and picked three 
new members of the board of 
directors. 

New directors are W. J. Rasmus- 
sen, Big Four Chevrolet Co.; Hugh 
Roberts, Roberts Chevrolet Co., and 
George Weber jr., Weber Chevrolet 
Co. 

Rasmussen was reelected presi- 
dent, while other reelected officers 
included Robert L. Wolfson, Feld 
Chevrolet Co., vice-president; F. C. 
Meyer, Meyer Chevrolet Co., secre- 
tary, and Roberts, treasurer. 

Directors who still have a year 
to serve on two-year terms include 
Wolfson, Meyer and Clifford Placke, 
| Placke Chevrolet Co. 


Curtin-Norton Opens 


his successor, Stacy Rowell, at the group's 
Curtin-Norton Motors 


held its grand opening. Assn. 








ers of American cars must main- 
tain factory standards. They never 
have trouble obtaining factory 


parts. 


Most dealers in American makes 
in Japan have been trained by fac- 
tory representatives, and their deal- 
erships are operated as in the 
States. Their buildings even resem- 
ble their U. S. counterparts, except 


Skinner Declares 
Future Demands 


More Productivity 


SEATTLE.—Civilian and defense 
productivity must be stepped up to 
keep pace with the vast economic 
growth of the 
country, Sherrod 
E. Skinner, vice- 
president of Gen- 
eral Motors in 
charge of the ac- 
cessories division 
group, told the 
annual bank cor- 
respondents’ con- 
ference of the Se- 
attle First Na- 
tional Bank. 

S. E, Skinner Citing predic- 
tions of a population increase of 
40 million by 1975, a need for some 
22 million additional cars on im- 
proved and expanded highways, 
and a per capita income perhaps 
twice as high as today’s, Skinner 
declared: 

“If are to have a sound and 
dynamic economy, capable of sup- 
porting the preparedness burden, 
there must be technological prog- 
ress. 

“Technological progress depends 
on the willingness of all concerned 
to recognize that to produce more 
with the same amount of human 
effort is a sound economic and 
social objective.” 


Skinner asserted that the country 
is still in the “earliest stage of the 
development leading to the eventual 
acceptance of this principle.” 

“Featherbedding and ‘made work’ 
practices continue to be stumbling 
blocks to progress in many places,” 
he declared. 

Urging a “cooperative attitude” 
among persons in all walks of life 
to promote progress, Skinner noted 
that this term now appears in 
GM’s labor agreements. 





ee 


Florida U. C. Dealers Change Leaders— 


L. P. Evans, retiring chairman of the Florida Used Car Dealers Assn., congratulates 


annual meeting in Miami. From left are 


(Nash), | Evans; W. K. Roberts, of Tampa, who was elected vice-chairman; Rowell, and Raymond 
357 Lefayette Ave., Brooklyn, N.Y. | 325 E. Fourth St., Colby, Kans., has | £. Turner, secretary-treasurer. Rowell is also president of the Miami Used Car Dealers 
REDO ee ee en IB 


at New York University in 1926. 
Both are veterans of General Mo- 
tors of Japan, Ltd., which no longer 
is in Japan. Morita joined GM in 
1927 and eventually became sales 
manager here. Hamamoto began 
his work with GM as a shop ap- 
prentice and worked up to adver- 
tising manager, promotion manag- 
er, assistant sales manager and 
then field representative in Man- 
churia, North China and Mongolia. 

They run their dealerships “by 
the book.” 

Hamamoto’s Pontiac firm, 
which is built on the premises of 
an ancient Shinto shrine in down- 
town Tokyo, has a total floor 
space of 12,000 square feet with 
a three-car showroom. 

Morita’s dealership boasts 14,400 
square feet and also has display 
room for three cars. 

Both deals have large display 
windows and flashing neon signs. 

Shinasahi Motors employs 52 per- 
sons, including four new-car sales- 
men and three who handle used 
models. 

Yashima’s payroll has 60 per- 
sons, four of whom sell both new 
and used cars. 

But there is no real selling among 
Japanese dealers. Salesmen are 
merely order-takers, and if they 
can speak English, all the better, 
since much of the business comes 
from Americans. 

Salesmen’s pay plans are nearly 
standard here. As an average it 
amounts to 20,000 yen ($56) a 
month, plus one percent of the gross 
sale. That’s the low standard of 
living in Japan. 

But the commissions add up since 
American cars, if sold to someone 
other than U. S. service personnel, 
have import and commodity taxes 
of 80 percent if over 120-inch wheel- 
base, and 68 percent if under 120 
inches. 

Service personnel here do not 
pay those taxes. They pay only 
approximately $450 for freight and 
insurance charges. 

Gee, almost forgot the most im- 
portant thing: 

When I walked into Hamamoto’s 
office he was reading AUTOMOTVE 
News. And when I dropped in on 
Morita he had his copy on the desk. 

Best regards, 
Tom 


Chicago Dealers 
Join Other Groups 
In Retail Tax Fight 


CHICAGO. — Battle lines were 
drawn last week to combat changes 
in retailers’ occupation tax pro- 
visions, whereby suppliers of goods 
used in repair work and incidental 
sale to others are subjected to the 
2 percent State tax. 


The Chicago Automobile Trade 
Assn. reported that it has joined 
the lumber, drygoods, drugs, hard- 
ware, fur, milk and other industries 
in contesting the rules changes 

“First step in the campaign,” 4 
CATA bulletin stated, “was a tele- 
gram sent in the name of 11 retail 
trade associations, which protested 
the new rulings and requested an 
extension of time in the effective 
date.” 

CATA said that Clifford Halpin, 
director of the Illinois Department 
of Revenue, denied the request for 
extension. Helpin is slated to be 
replaced when the Republican Ad- 
ministration headed by Gov.-Elect 
William J. Stratton takes office. 





Glisson Buick Moves 
R. L. Glisson, owner of Glisson 
Buick Co., Brooksville, Fla. «n- 
nounces that he has moved his 


dealership from S. Main St. to 12-18 

E. Broad St., from which site Mul- 

= Nash recently moved to Oczla, 
a. 
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Population Growth Held 


Factor in Prosperity 


By William Ullman 


Washington Correspondent 


_— present-day prosperity can be continued in the 
years ahead without relying on big Government spend- 
ing, according to a report by two Senate staff economists. 

One of the major factors promoting the prospects of good 
times, they said, is the continued and surprising increase in 


population. “If the population 
by 1960 reaches 175 million,” 
they reported, “it will mean 


an increase during the decade of 
the 1950s of approximately 24 mil- 
lion as compared with 19 million 
during the 1940s.” 

The requirements to house, feed, 
clothe and otherwise provide for 
that number of persons would, it 
was suggested, provide a multimil- 
lion-dollar boost for the country’s 
economy. 

The report was prepared by Wil- 
liam H. Moore and John W. Lehman 
in collaboration 
with other mem- 
bers of the staff 
of the Joint Con- 
gressional Com- 
mittee on the 
Economic Report. 

The econo- 
mists took spe- 
cific account of 
a leveling off of 
Government 
spending after 

1954. They fig- 
ured the tax cuts starting about 
that time would match the spend- 
ing reductions almost dollar for 
dollar. 

Senator Joseph C. O’Mahoney, 
Wyoming Democrate and chairman 
of the committee, released the re- 
port with the remark that it does 
not necessarily reflect the views of 
members of the group. 

The committee also reported that 
all Congress has to do to accom- 
plish a cut of $8.5 billion in taxes 
annually in the next 15 months is 
to let special taxes expire or drop 
back to lower rates. 

@ * = 


New Factors in Economy 


ERE are key points made in 
the report: 

Three major factors differentiate 
the situation today from the demo- 
bilization period at the end of 
World War II—the drop in Gov- 
ernment spending will be less 
abrupt; we don’t have the same 
“accumulation of deficits” now as 
then, and we don’t have the prob- 
lem of absorbing into the civil 
economy millions of servicemen. 

In 1944 Government defense 
purchases took 41 percent of the 
gross national product; in 1946 
the figure was down to less than 
9 percent. Today such spending 
is about 15 percent of the gross 
national product, and it won’t 
drop “much below 10 percent 
after the defense buildup has been 
reached.” 

During World War II the Gov- 
ernment had accumulated a deficit 





William Uliman 









of $55 billion in a single year. But 
in the six fiscal years 1947-52, due 
largely to the pay-as-you-go tax 
policy, we are in a “near-balanced 
budget position” which “will per- 
mit a reduction in taxes almost 
dollar for dollar of expenditure re- 
duction” once the peak of spending 
point has been passed. 

The report renewed a previous 
recommendation that the Gov- 
ernment underwrite private bank 
loans to new small business en- 
terprises. It also urged further 
congressional consideration of the 
recommendations in the Paley 
report for Federal action to as- 
sure adequate supplies of raw 
materials. 

As for the role of business, the 
study said, “businessmen must not 

allow temporary setbacks or month- 
to-month lulls to divert them from 
new investment opportunities.” 
They should not ignore “promising 
longer-run prospects,” the report 
noted. 

Moreover, businessmen must not 
follow “industrial price policies 
which would result in pricing large 
numbers of potential consumers out 
of the market.” Finally, they must 
contribute to high private demand 
by paying out high wages and divi- 
dends. 


* * * 


Protection of Industry 


‘ }-- National Security Resources 
Board last week disclosed that 





Chicagoan Seized” 
In Auto Frauds 
Totaling $100,000 


CHICAGO.—Edward Hegland, 33, 
charged here with fraudulent auto 
sales operations totaling $100,000, 
was seized in East Orange, N. J., 
and brought back to Chicago last 
week. He had disappeared Aug. 31. 

Hegland’s alleged speculations 
were first brought to light when a 
customer complained he haé bought 
a 1952 Chevrolet from Eddy’s Cad- 
illac Auto Mart, and by Hegland, 
and then learned that a $1,700 lien 
against the car was held by a fi- 
nance company. 

Further investigation indicated 
that nearly 30 automobiles were in- 
volved in Hegland’s operations, in- 
cluding, it is charged, nonexistent 
cars whose serial and registration 
numbers were faked. 

Hegland reportedly had only a 
few dollars when arrested in East 
Orange. 





Outstanding Opportunity . . . 


automotive field representatives 


Leading advertising agency, with headquarters in New York and branch 
offices in Detroit and other cities, has openings for two or three ambitious 
field representatives whose primary duties will be to contact the field sales 


personnel, 
of new passenger cars. 


leading dealers and dealer associations of a major manufacturer 


Must know problems of dealers retailing new passenger cars, and the adver- 
tising and merchandising of those cars at the local level. Advertising agency 


experience desirable, but not necessary. 


The men concerned will headquarter in a centrally located city in their terri- 


tories. 


Men who wish to headquarter in Atlanta, Dallas, Kansas City, and 


Los Angeles or San Francisco particularly desired. 


The positions will entail considerable travel. All expenses when traveling will 
be reimbursed. Generous salary, depending on qualifications and experience. 


If interested in building a real future in such a position, send complete 
resume with careful analysis of experience in automotive retailing and in 
advertising to Box AN-350, Automotive News, Detroit 26. 





Nash Award fo Illinois Decler— 


Westnedge & Early Implement Co. 124 


Nash 10-point dealer award plaque from R. R. Compton, St. 
From left are T. R. Drone, district manager; 


Westnedge, partners in the company. 


lll., receives the 
Lovis zone manager. 
Compton, and G. R. Early and T. O. 


N. Main St., White Hall, 





“substantial progress” has been at- 
tained in working out basic plans 
and policies for the rehabilitation 
of essential industry and communi- 
ty service in the event of attack 
against the United States. 

Activities of 11 Federal agencies 
are being coordinated to assure 
continuity of vital production un- 
der war conditions, the board said. 

The Government is working on 
post-attack industrial rehabilita- 
tion along three major fronts— 
Federal, industrial and communi- 
ty, it was pointed out. 

A central task force on post-at- 
tack industrial rehabilitation has 
been organized. It is composed of 
representatives of Federal agencies 
concerned with industrial mobiliza- 
tion. 

+ * * 


White House Reforms 


CCORDING to Eddie Folliard, 

White House reporter for the 
Washington Post, old-timers at the 
executive mansion, who have seen 
President Truman working 17 hours 
a day and who remember how 
President Roosevelt cracked under 
the strain, are all for the idea of 
easing the burden of the office. 

They point out, however, that 
there are certain dangers involved. 
Too much zeal in trying to shield 
the President, they say, might re- 
sult in his not knowing about things 
that he should know. 

One of the things that has sur- 
prised Eisenhower men is that so 
many labor disputes had to be han- 
dled personally by the President. 
They think“the President might 
well be spared such a chore. 

The fact is, and Mr. Truman’s 
aides have had to make this clear 

to Eisenhower’s lieutenants, these 
labor disputes go to the White 
House because of laws on the 
statute books. 

But even if this were not true, 
White House aides point out, the 
President inevitably would be 
drawn into many labor controvers- 
ies. This would certainly be so, they 
say, in the case of a strike that tied 
up any vital production and threat- 


Cunningham Leads 
D.C. Old Timers 


WASHINGTON.—Henry M. Cun- 
ningham was elected president of 
the Washington chapter of the Au- 
tomobile Old Timers at its annual 
dinner. 

Stanley H. Horner was chosen 
first vice-president: Donald C. 
Barnhart, second vice-president, 
and L. S. Jullien, third vice-presi- 
dent. Edward M. Wallace was re- 
named secretary-treasurer. 

Cunningham is Lincoln-Mercury 
Washington district manager; 
Horner is a pioneer Buick dealer; 
Barnhart is assistant managing di- 
rector of NADA, and Jullien is one 
of Washington’s oldest auto parts 
suppliers. Wallace is a retired Nash 
dealer. 





Auto Stocks 


Dec. Dec. 1952 

23 17 High Low 
Chrysler 89 8834 89% 68% 
Crosley 1% 1% 3% 1% 
GM 67% 67% 68 50 
Hudson 16% 16% 17% 12% 
K-F 3% 3% 7 3% 
Nash 22 22 22% 17% 
Packard 5% 5% 5% 3% 
Stude. 38 38 39% 31% 
Willys 12% 13 13% 85% 
Average 28.50 28.54 

Compiled from scnapte of trading on the 

N. Y. Curb and N, Y. Stock Exchange. 





ened to disrupt the American 
economy. 

The Eisenhower people, in plan- 
ning for changes, have two thoughts 
in mind, reports Folliard: 

1. The White House organization 
as it now stands is rather loose, 
and problems should be narrowed 
to fewer people. 

2. Many things that are now done 
or decided at the White House 
should be handled at lower levels. 


Gould Batteries 


Completes Plant 
At Kankakee, II. 


KANKAKEE, IIl.—Gould-Nation- 
al Batteries, Inc., manufacturer of 
automotive and industrial storage 
batteries, has completed a new $3 
million plant here, according to Al- 
bert H. Daggett, president. 

Containing approximately 200,000 
square feet of floor space, the plant 


15 


will build military batteries as well 
as batteries for civilian industrial 
users. About 300 persons will be 
employed when it gets into normal 
production next year, Daggett said. 

The new structure brings to 21 
the number of plants operated by 
Gould-National in the United States 
and Canada. It is the fifth new 
construction either completed or 
started within a year as part of the 
company’s $7 million postwar ex- 
pansion program, 

A new plant was opened last May 
in Monroe, Mich., and production 
was started in new plants in Fort 
Erie, Ont., and Calgary, Alta. Con- 
struction is under way on a new 
auto battery plant in St. Paul, site 
of the company’s main offices. 


Judd Assistant 


To Knowlson 


CHICAGOW—William E. Judd, 
general sales manager of the South 
Wind heating equipment division 
since 1949, has been appointed as- 
sistant to James 
S. Knowlson, pres- 
ident and board 
chairman of 
Stewart - Warner 
Corp. . 

Judd, who start- 
ed in the heater 
service depart- 
ment in 1942, was 
chief engineer on 
the West Coast 
during the war, 
later becoming Wm. E. Judd 
chief field engineer and then assist- 
ant general sales manager. His ap- 
pointment fills the vacancy created 
by the appointment of Leonard L. 
Robb as head of wholesale sales of 
Alemite lubrication equipment and 
Stewart-Warner Instruments in Au- 
gust, 1952. 
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BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 


Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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KAISER—’'51 Traveler 2-dr., $1,180*. ‘51 
Henry J (4) sedan, $605. 




















° * 
Used-Car Auction Prices |i2"\0° sis".8°%..2 Average Use Pri 
sedan, $1.550*, $1,510*, $1,450. '50 4-dr., "7 
$1,135*, $1,085. ag ~ ar 1ces { 
a ioe ‘51 Statesman 4-dr., $1,130* 
OLDSMOBILE—'50 (98) 4-dr., $1,375". "49 (Ci i i ) 
50 | ompiled by Automotive News) 
(98S) 4-dr., $1,125 
Market Trend pateanie: Si aes, tate 
. : -neUTe.’e 2-dr., $57 a7 Dec. 1952 Nov. Oct. 
The overall average price of wholesale used cars fell $9 last week, ition =” mC Cm $1,042 $1,092 $1,166 moan (to date) 1952 1952 
s fa T ae ie 5 -dr., 3636 9 7. ’ ~ 
according to Automotive News’ index, to set another new low for the | ponTIAC — ‘52 Catalina. $2.180*: Chief- 1952 $2,011 $2,069 $2,233 
year—$1,042. he tain (8) 4-dr., $2,055*. ‘51 Chieftain 1951. 1,476 1,525 1,626 
The price of 52s joined the losing column again last week, to lead | 9711450975, Bry Sh ae 1950 1,182 = 1,254 1,323 
. ‘ . 130%, ,070 8 ce $515* 3 ee ye green 
all losses with a drop of $25. All models dropped off except ’478, which | sr) (6)'2-ar.. $440 oe a - 1949. 927 976 1,030 
remained the same, and ’46s, which gained $5. STUDEBAKER—'50 Champion 2-dr., $845* 1948 677 725 773 
According to the index, losses were registered as follows: '51s, $4; 47 Champion 4-dr., $460* 1947 566 606 2 
om 3 > ’ » | WILLYS—'47 station wagon, $325 ~ 632 
‘50s, $21; ’49s, $11, and ’48s, $7. 1946 456 488 547 
Activity ti ronti ; iday s , yr 
ty at the auctions c tinued to fall off as the holiday season PHILADELPHIA Dec. Nov. Oct. Overall - 
approached. At nine representative auctions last week, 803 cars were (et 2. Sehenenh. Aets wales 2 Average $1,042 $1,092 $1,166 
sold from 1,327 offerings for 60 percent. At the same auctions a week | co. ‘saie every Suecday cna Thareaey. (The above fi , . ; 
earlier, 828 cars were sold from 1,330 offerings for 62 percent. Prices are for sale of Dec. 11-16.) od nace end aaa aaneeed oa = ag ye auction prices, all 
. . oa es . . . P » married re rly iv 
Prices marked with an * indicate a unit equipped with wise aun 20 “he block No ouie Thare- : =i eee ete 
an automatic transmission or overdrive. day, Dec. 25, or Jan. 1. Sold 153 units ae 
out of 215 offerings.) | FM sedan, $550; %-ton panel, $225 $710. °47 SD (8) sedan. $460 
MASON CITY, IA $810. ‘48 FM 4-dr., $680, $660. ‘47 FL| BUICK—'50 Super sedan, $1,335*; Special | DeSOTO—'52 Deluxe sedan, $1,760", $1,- | FRAZER—'48 sedan, $360 
WE PAS 4 9 . aerosedan, $620. '46 FM 4-dr., $465. sedan, $1,125*, $950. 49 Super sedan, a © 51 — —~, $1,470, $1,450. | HUDSON—'47 Super (6) sedan, $300 
(Lapiner Auto Auction. Sale every | CHRYSLE 49 Winds s ° $1,060. 50 Custom sedan, $1,430; Carryall, $1,- | KAISER—’51 Henry J (6) sedan, $760 
Wednesday. Prices are for sale of Dec. oe". “46 Windsor 4-ar. $445, $290 ‘sn20. CADILLAC—’51 (62) sedan, $3,200*. °47 160. ‘48 Custom sedan, $800. ‘47 Cus- | MERCURY—’51 sedan. $1,400. ‘50. seda: 
17.) DeSOTO—'46 Cust 4-d ST (62) sedan, $900. tom sedan, $690, $600. ‘46 Custom club] $1,090. ‘49 sedan, 2 at $900, $820. ‘4s 
(Steady market—clean offerings brought | DODGE —'53 Coronet club ‘coupe, §2,225°; | ane ee enoe at ao game sedan, $1.-| | DGE —" paeee val eran 
top dollar. Sold 119 units out of 171 Meadowbrook 4-dr.. $2,000* “8 We ; 5 ° $1,500 5 $1,490, 2 at $1,450, $1,- DODGE—’50 Coronet sedan. $1,155. ‘49 | NASH—’51 Statesman sedan, $1,060, 0 
offerings.) carer S-dr.. $1,200": Mondowerosk 4-dr.,| $1,408 61,080, 01,400 41,080 81,008 G1. | SR ta ea oe, a vee Coe ee CORD) 
BUICK—'52 Super Riviera 2-dr., $2,100*. | $1,125°. "| 330. °51 ‘SL Deluxe’ iedae.” F a ven. vas Goan 7 atin $2,100. °52 OLDSMOBILE ~49 (98) conv., $860. ‘48 
50 Super 4-dr., $1,250, $1,220*. ‘48 RM | FORD—'52 Victoria, $1,945; Custom (6)| 305, $1,290, $1,280, $1,270, $1,260, $1,-| Deluxe (8) sedan, $1,500, $1,495. $1.490 (76) sedan, $650. ‘17 (66) sedan, $300 
4-dr., $630*. 2-dr., $1,575. °51 Custom (8) 2-dr., $1,- 240; SL Special sedan, $1,210, $1,120 2 at $1,475, $1.465. $1,440. $1,430. $1.- 46 (66) sedan, $190. '38 business coupe 
CADIELAG—62 (62) 4-dr., $3.550°. '47| 200, $1,510, $1,380°. '90 Crestlines, $1,-| °00 SL Deluxe sedan, $975; FL Deluxe| 425, $1,420" 1300" ‘si Deleae va) | 840. 
(61) 2-dr., $1,075*. 220*; Deluxe (8) sedan, $1,090*, $955, sedan, $1,070; sedan delivery, $660, $585 dan, $1,110, $1,100, 2°: 1.075. $1,030, | PLYMOUTH—'52 Cranbrook sedan, $1,575 ' 
CHEVROLET—'52 SL Deluxe 2-dr., $1,-| $865. ‘49 Custom (8) 2-dr., $900*; De-| $580. | '49 station wagon, $1,090; SL De-| 50 Custom’ (8) sedan “ae ae $1,030. | "$1,460: Cambridge sedan. $1,465. $1.44> 
670; SL Special 2-dr., $1,375. ‘51 SL| luxe (8) sedan, $770, $750, $735. °46] luxe sedan, $1,030, $995, $900. $790. °48| luxe (6) sed $925. $875: $860; De-} $1'410, 3 at $1,400, $1,395, $1,390, $1. 
Deluxe sedan, $1,295, $1.235, $1,219, $1,-| SD (8) 2-dr., $490. conv., $720, $685; FL aerosedan, $410:| $680. °49 conv. ee $875; (8) pickup, | 375 3 at $1,370, 4 at $1,360. $1,350 
165. '50 Bel-Air, $1,275. ‘49 SL Deluxe | FRAZER—'47 4-dr., $280° FM sedan, $790, $735, $665; SM sedan.| $900, $800, $790; Deluxe (8) sedan “$695; ‘51 Cranbrook sedan, $1,160; Cambridge 
4-dr., $970, $935; SL Special sedan, $850, HUDSON—'52 Wasp 4-dr.. $1,420". '|__-$660. "47 FL aerosedan, $585, $350. '46| 1%-ton panel, $500. ‘48 SD (S) sedan, | S€4@M, $1,130, $1,100, $1,090 $1,075. $1. 


060, $1,040, 2 at $1,025. ‘50 SD sedan 
$1,150, $970, $960. °49 business coupe 
$650. ‘48 station wagon, $365. °47 De- 
luxe sedan, $650. ‘46 Deluxe sedan 
$480. °42 conv., $135. 

PONTIAC—'49 SL (6) sedan, $910. 48 
SL (8) sedan, $875, $750. ‘47 SL (8) 
sedan, $550. °46 conv., $380. 

STUDEBAKER-—'51 Champion sedan, §1,- 
200. "50 Champion sedan, $850. "48 
Land Cruiser sedan, $790. 


FARGO, N. D. 


(Tri-State Auction Co. Sale every Thurs- 

day. Prices are for sale of Dec. 18.) 
(Nice weather helped strong market. 
Sold 43 units out of 82 offerings.) 

BUICK—’51 Super Riviera sedan, $1,900* 
*40 sedan, $150. 

CHEVROLET—'51 Bel-Air, $1,380; SL De- 
luxe sedan, $1,250, $1,175. ’50 FL De- 
luxe sedan, $1,045; SL Deluxe sedan 
$875. °49 SL Deluxe sedan, $790. ‘47 
SM sedan, $419. 

DeSOTO—'47 Suburban, $620. 

DODGE—’53 Coronet sedan, $2,325*. ‘51 
Coronet sedan, $1,240. 

FORD—'52 Mainline (6) sedan, $1,535 
Custom (8) sedan, $1,710, $1,850*. ‘51 
Custom (8) sedan, $1,305; club coupe, 
$1,270. °50 Custom (8) sedan, $1,025 
$925. °49 Custom (8) club coupe, $715 
'48 SD (8) sedan, $525. ‘47 SD (8) 
sedan, $470, $270. 

KAISER—'51 sedan, $985. 

OLDSMOBILE—’49 (98) 4-dr., $1.030*. “4% 
(66) club coupe, $425 f 

PACKARD—'47 sedan, $310. 

PLYMOUTH—’52 Belvedere, $1,465; Sub 
urban, $1,565. °48 SD 1t-dr., $540. ‘46 
Deluxe coupe, $335. 

PONTIAC—'51 Chieftain (8) sedan, $1 
430, $1,200. ‘49 Chieftain (8) 2-dr 
$835. °'46 SL (6) sedan, $335, $420 

WILLYS——'46 Jeep, $425. 


ALBANY, N. Y. 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Dec. 15 





MASS PRODUCTION METH 





o.) 

(Used-car dealers appear to be more 
confident, and activity increased on late 
models and clean cars. Prices tended 
slightly upward. Sold 73 units out of 


SUPPLY THE INCREASING DEMA ier 
PSs BUICK—’52 RM Riviera sedan, $2,400* 
ANN AACE RTT OE IRR LCR en eA eR ERIM EN 


’51 Special sedan, $1,510; Super Riviera 


$950, $1,040. °48 RM sedan, $500. 
CADILLAC—’51 (62) sedan, $3.075*, $3.- 
060*. °49 (62) sedan, $1,750*; (61) 
sedan, $1,680*. 
CHEVROLET—’52 SL Deluxe sedan, $1.- 
| 750, $1,725, $1,600, $1,700; Bel-Air, $2.- 
| 000; FL Deluxe sedan, $1,420; SL Spe- 
The rocketing demand for Vickers Pumps to supply power 
for hydraulic power steering of passenger cars is being 
met by using modern mass production methods. The 
standard of quality is equally high... as is always true of 
any equipment that carries the Vickers name. 
These pumps incorporate Vickers design principles that 
have been proven in the most difficult industrial service 





cial sedan, $1,400. ‘51 SL Deluxe sedan 
$1,325. °'50 SL Deluxe sedan, $1,200* 
$1,135, $1,080; SL Special sedan. $910 
FL Deluxe conv., $1,070; Bel-Air, $1.- 
285. °49 FL Deluxe sedan, $880. ‘48 
SM sedan, $550; FL aerosedan, $750. ‘47 
FM club coupe, $520; FL aerosedan 
$670. °46 FM sedan, $450. 

CHRYSLER—'50 NY sedan, $1,190*. 

DeSOTO—’50 Custom sedan, $1,310. 47 
Custom club coupe, $625. 

DODGE—'53 Coronet sedan, $2,450*. ‘49 
Coronet sedan, $930. ‘47 Custom club 
coupe, $460. 

FORD — '52 Custom (8) sedan. $1,665 
Mainline (6) sedan, $1,675. ‘51 Custom 
(8) sedan, $1,260*, $1,160, $1,270. ‘49 
Custom (6) sedan. $750; Custom (5) 
sedan, $800, $780, $720; (6) %-ton pick- 
up, $560; Deluxe (8) sedan, $730. 

| HUDSON—’'50 Commodore (8) sedan. $995 

"49 Commodore (8) sedan, $830". 

i .. KAISER—’51 sedan, $710. 

Vickers Pump with LINCOLN—'47 sedan, $260°. 

int MERCURY — '51 sedan, $1,450, $1,375° 

egral volume $1,375. °49 sedan, $1,000. 










over the last 25 years. Another reason for their superiority commvel end seliet OLDSMOBILE'52 (88), ‘sedan, $1,975° 
is the manufacturing “know how” Vickers has acquired valves and oil ieee el cass $2,200°; (98) sedan, 
reservoir. (88) sedan, $1,310*. °49 (98) sedan, 


during that time. As a result, these pumps can be depended 
upon to deliver ample hydraulic power for steering over 
a very wide range of operating speeds, temperatures and 
pressures. 


$770*; (76) sedan, $930. 
PLYMOUTH—’52 Cambridge club coupe, 
$1,400. °51 Concord sedan, $1,110. ‘46 
SD sedan, $385. 
PONTIAC — ‘52 Catalina, $2,135*. ‘50 
Chieftain (8) sedan, $1,300*. 
STUDEBAKER—’50 Champion sedan, $810. 
WILLYS—’49 Jeep, $675. 
MISCELLANEOUS—’50 Austin sedan, $530 





Vickers Pump with 
integral volume DENVER 
2 (Denver Auto Auction. Sale every Tues- 
control and relief day. Prices are for sale of Dec. 16.) 
valves, (Prices steady with last two weeks. 
Sold 242 units out of 423 offerings.) 


V ICKER$ Incorporated 
BUIOCK—’52 Super sedan, $2,200*. °51 Su- 


Division of the Sperry Corporation 
per sedan, $1,460*, $1,735*. ‘50 RM 


1532 OAKMAN BLVD. + DETROIT 32, MICHIGAN sedan, $1,115, $1,195*, $1,285*. ‘49 RM 


6073 sedan, $855, $995*. ‘48 Super sedan, 
$640, $655, $705. °46 Super sedan, $519, 
$530. 


ENGINEERS AND-®UILDERS OF OIL HYDRAULIC EQUIPMENT SINCE 1921 OAb2) sedan, $3,810", $3,850", $3,900", 


(Continued on Page 17, Col. 1) 
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Reports from Various Areas . . . 


- | Used-Car Auctions 


(Continued from Page 16) 


$4,025", $4,110*, $4,250*. ‘51 Coupe 
deVille, $3,700*; (62) sedan, $2,890", 
$2,900*, $3,150*. ‘°50 (62) sedan, §$2,- 
390*, $2,515*, $2,620", $2,625*. °48 (61) 


sedan, $1,410*. 
CHEVROLET—'52 Bel-Air, $1,900, $1,975, 
$2,005, $2,145*; SL Deluxe sedan, §$1,- 
500*, $1,535, $1,650* $1,700, $1,725", 
$1,825*, $1,835, $1,850*, $1,900*; %-ton 
pickup, $1,225, $1,260, $1,270, $1,290, 
$1,390, $1,400. ‘51 Bel-Air, $1,475, $1,- 
500, $1,560, $1,605, $1,670; SL Deluxe 
sedan, $1,190, $1,200, $1,235, $1,265, $1,- 
305, $1,350; ‘%-ton pickup, $810, $860, 
$900, $910. ‘50 SL Deluxe sedan, $990, 


$1,000, $1,005, $1,100, $1,120, $1,155. $1,- | 


160, $1,175; ‘%-ton pickup, $800, $810. 
'49 SL Deluxe sedan, $910, $935, $940, 
$960, $980. ‘48 SM sedan, $600, $690. 
'47 SM sedan, $510, $540, $555, $580. 
46 SM sedan, $415. 
CHRYSLER—’53 NY sedan, $3,300", 
500*, °52 NY sedan, $2,845*; Windsor 
sedan, $1,915*. ‘50 Windsor sedan, §$1,- 


210*, $1,255*, $1,280*, $1,370*, $1,375*. | 


) ‘47 conv., $675* 


DeSOTO—'51 Deluxe sedan, $1,320*. ‘50 


Custom sedan, $1,195*, $1,200*, $1,235*. | 


‘ ‘47 T7-passenger sedan, $550*. 
DODGE—’53 Coronet sedan, $2,500*; %- 
ton pickup, $1,310, $1,320. ‘52 Coronet 
sedan, $1,500*, $1,685*. °'50 Coronet se- 
dan, $705, $955, $1,000*. °49 Coronet 
sedan, $890*, $985*. 
FORD—’53 Custom (8) sedan, $2,285*, $2,- 
[ 300°; ‘'52 ranch wagon, §$2,285*, §$2,- 
» 300*; Victoria, $2,235*, $2,290*; Custom 
. (8) sedan, $1,650*, $1,700, $1,870*; %- 
ton pickup, $1,370. ‘51 Victoria, $1,615*, 
$1,700*, Custom (8) sedan, $1,130, $1,- 
175*, $1,200*, $1,250, $1,295, $1,325*. 
"50 Custom (8) sedan, $1,185*; %-ton 
pickup, $755. °49 Custom (8) sedan, 
g $700, $725, $735, $755*, §765*, $850*. 
) '48 SD (8) sedan, $610, $680. 
HUDSON—’'51 Pacemaker sedan, $915. °50 
; Pacemaker sedan, $700. 
g KAISER—’51 sedan, $880*, $950*. 
MERCURY — '53 sedan, $2,610*, $2,700*. 
’52 sedan, $2,190*, $2,195*, $2,360*. ’51 
sedan, $1,450*, $1,455*, $1,560*, $1,575*, 
$1,635*. °'50 sedan, $910, $960*, $1,175, 
$1,210*, $1,250, $1,300*. °49 sedan, $700, 
$800, $940*, $950*. 
NASH—’51 Statesman sedan, $905*, $1,- 
165*; Rambler station wagon, $1,015*. 
OLDSMOBILE—’52 (98) Holiday, $3,135*; 
Super (88) sedan, $2,425*, $2,435*. ’°51 
(88) sedan, $1,175*. ‘50 (98) sedan, $1,- 
ia 170*, $1,390*, $1,395*, $1,430*, $1,740*. 
"49 (98) sedan, $910*, $930*. °48 (98) 
7 sedan, $710, $755*. 


PLYMOUTH—’53 Suburban, $2,175; Cran- 


brook sedan, $2,080, $2,115*. °52 Cran- 
1 brook sedan, $1,640. ‘51 Cambridge se- 
dan, $1,090, $1,120. '50 SD sedan, $925, 
3 $950. °48 Deluxe sedan, $515. ‘47 SD 
1 sedan, $405, $425. 
, PONTIAC—’53 Chieftain (8) sedan, §$2,- 
), 620*. °52 Catalina, $2,400*; Chieftain 
) (8) sedan, $1,905*, $2,130*, $2,175*, $2,- 
215*, $2,275*, $2,300*, $2,305*. ‘51 
| Chieftain (8) sedan, $1,495*. ’50 Chief- 
| tain (8) sedan, $935*, $1,080*, $1,265*. 
~ i ’49 Chieftain (8) sedan, $890*. °48 SL 
& (8) sedan, $695*, $770*. °47 SL (8) 
sedan, $500, $650. 
, STUDEBAKER—’50 Commander (8) Land 
6 Cruiser, $1,000*; Champion sedan, $810. 
WILLYS—’53 pickup, $1,750. ‘°52 station 
wagon, $1,290. ‘51 Jeep, $785. ‘50 Jeep, 
$655. °48 Jeep, $405. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 

Thursday, Prices are for sale of Dec. 18.) 

¥ (Dealer demand off, prices down slight- 
ly from previous sale. Retail sales re- 


ported poor in the area. Sold 75 units 
out of 102 offerings.) 
BUICK — '51 Special 4-dr., $1,530*. 50 
Super 4-dr., $1,205*; Special 4-dr., $1,- 
-040. °49 RM 4-dr., $930*; Super 4-dr., 
; $1,050; 2-dr., $1,110. '48 RM 4-dr., $780; 
a Special 4-dr., $835. 
é, CADILLAC—’49 (61) 4-dr., $1,670*. 
CHEVROLET—’52 SL Deluxe 4-dr., $1,- 


- 525°; 2-dr., $1,550. °51 FL Deluxe 2-dr., 
) $1,290. ‘50 SL Deluxe 2-dr., $1,060; FL 
Deluxe 4-dr., $1,080; %-ton pickup, $782. 
"49 SL Deluxe 4-dr., $945, $880; club 


coupe, $875, $775. ‘48 FL aerosedan, 
. $825, $730, $710; FM 4-dr., $675, $635. 
'47 FL aerosedan, $640. ‘46 SM 2-dr., 
, $425; %-ton pickup, $365. ‘41 2-dr., 
): 110. 
- CHRYSLER—’49 Windsor 4-dr., $1,175. 
8 DeSOTO—’52 Custom 4-dr., $1,730*. °49 
7 Deluxe club coupe, $910*. ‘46 Custom 
1 4-dr., $450°. 


DODGE—’49 Wayfarer roadster, $500. 
FORD—’52 Victoria, $1,880*; (6) %-ton 
17 pickup, $1,175. ‘°51 Custom (8) 2-dr., 
$1,300*; Custom (6) 2-dr., $1,175; De- 
19 luxe (6) 2-dr., $1,080, $1,075. °50 De- 
ib luxe (8) 2-dr., $950, $940. °49 Custom 
(8) 4-dr., $880; 2-dr., $695, $680; Deluxe 
(8) 2-dr., $700; (8) %-ton pickup, $600. 
m '48 SD (8) conv., $400. ‘46 SD (8) 
9 4-dr., $375, $370; 2-dr., $530. 
) KAISER—’50 4-dr., $505*. 
- MERCURY—’50 2-dr., $1,280*. 
$765. 
> NASH — ’50 Statesman 4-dr., 
Ambassador 2-dr., $400*. 


‘49 4-dr., 


$800*. '49 


OLDSMOBILE — '48 (68) station wagon, 
$425*; club coupe, $675. ‘46 (78) se- 
°, danet, $380*. 
PACKARD — '49 4-dr., $750*. ‘40 club 
coupe, $230. 
,; PLYMOUTH—’51 Belvedere, $1,300; Cam- 
n, bridge 4-dr., $1,175. °49 SD club coupe, 
0 $1,010. °'48 SD club coupe, $905. ‘46 
n, SD 4-dr., $325. °40 2-dr., $140. 
PONTIAC—’49 Chieftain (8) 2-dr., $660*. 


e, *46 2-dr., $600. 

6 STUDEBAKER—’52 Commander (8) Star- 
liner, $1,695*. ‘50 Champion 4-dr., $900, 

50 $775*; 2-dr., $830; club coupe, $805. 


WILLYS—’49 (4) Jeep, $610. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every 
Wednesday. Prices are for sale of Dec. 
17.) 


$- (Prices here off sharply. Sold 46 
units out of 90 offerings.) 

BUICK—’52 Special Riviera sedan, $2,555*. 
’48 RM 4-dr., $690. 


CADILLAC—’46 Fleetwood 4-dr., $790. 


1 

M ’ CHEVROLET—’51 FL Deluxe 4-dr., $1,- 

M 055; SL Deluxe 2-dr., $1,155. ’50 SL 

n, ; Special 4-dr.. $1,020. ‘49 FL Deluxe 

0 2-dr., $955, $930. ‘48 FL Deluxe 2-dr., 
$510; FM 2-dr., $765. °47 FL 2-dr., 

aS : $675. ‘46 FL 2-dr., $525, $480. 


., |} DODGE—'S0 Waytarer 2-dr., $625. 
} FORD—'52 Custom (8) 2-dr., $1,460; $1,- 


$3,- | 



























Numerous complaints over 
signs in San Antonio, a few years 
ago, that “Jaywalking Don’t Pay” 
resulted in a correction to “Jay- 
walking Doesn’t Pay.” 


625*. ‘51 Custom (8) 2-dr., $1,310*; 
4-dr., $1,035. ‘50 conv., $950; Deluxe 
(8) 2-dr.. $730. ‘49 Custom (8) 2-dr., 
$775, $980; Deluxe (8) 2-dr., $735; De- 
luxe (6) 2-dr., $745. ‘46 SL (8) 2-dr., 
$500, 

HUDSON--'49 Commodore (8) 4-dr., $710, 
$755. °47 Super (6) 2-dr., $255. 

KAISER—'48 4-dr., $350. 


LINCOLN—'49 4-dr., $580, $775. 

MERCURY—'49 4-dr., $715, $555. 

PACKARD—'48 conv., $690. ‘46 Clipper 
(6) 4-dr.. $200. 

PLYMOUTH—’'51 Cambridge club coupe, 
$1,200. °'49 Deluxe 4-dr., $830. °48 sta- 
tion wagon, $450. °'40 4-dr., $105. 

PONTIAC—’50 Chieftain (6) 2-dr., 
4-dr.. $1,035. 


| WILLYS—’52 (6) station wagon, $975. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Dec. 12.) 
(Sold 141 units out of 301 offerings.) 

BUICK—’52 sport coupe, $1,700*. °51 RM 
sedan, $1,900*; conv., $1,810*; Special 
sedan, $1,590*. ‘49 Super sedan, $1,000; 
club coupe, $960. 

CADILLAC—’52 (62) sedan, 
750*. °51 (62) sedan, $3,100*, $2,900*. 
$2,875*. ‘50 (61) club coupe, $2,575". 
’48 (75) sedan, $1,075. ‘47 (62) sedan, 
$950*. 

CHEVROLET—’'52 Bel-Air, 
800*; SL Deluxe sedan, 
Deluxe sedan, $1,610, 
pickup, $1,250, $1,230. °51 conv., $1,- 
475*; SL Deluxe sedan, $1,350*, $1,325; 
FL Deluxe sedan, $1,300, $1,275. '50 
SL Deluxe sedan, $1,110. $1,050. ‘49 
SL Deluxe sedan, $890. $810, $700. °47 
i club coupe, $500, $525. °41 sedan, 

60. 


$4,000", $3,- 


$1,875*, $1.- 
$1,650*; FL 
$1,475; 4'%-ton 


CHRYSLER—’51 Windsor sedan, $1,500*. 
'50 NY sedan, $1,100. 
DeSOTO—’52 Custom sedan, $1,700*. °59 


sedan, $1,175. 


DODGE—’53 Coronet sedan, $2,500*, $2,- 
300*. °'51 Wayfarer sedan, $940. '50/| 
Meadowbrook sedan, $1,090, $1,025. °47 


Custom sedan, $745. ‘46 Custom sedan, 
$510, $500. 


FORD—’51 Custom (8) sedan, $1,400, $1,- 


390, $1,375; conv., $1,300, $1,350; De- 
luxe (8) sedan, $1,165. °50 Custom (8) 
sedan, $1,300. $1,200, $1,125, $1,030, 
$840; conv., $1,210, $1,090. ‘49 conv. 
$730. °47 Deluxe (8) sedan, $650. ‘46 
Deluxe (8) sedan, $475, $400. ‘42 sedan, 
$300. 


HUDSON—’'48 Commodore sedan, $585. °46 
Super (6) sedan, $295. 

KAISER—’51 sedan, $1,000. 

LINCOLN—’51 sedan, $1,690*. 
$650. 

MERCURY — '52 Monterey. $2,350*. ’51 
sedan, $1,500, $1,670, $1,340; conv., $1,- 
525. °'50 sedan, $1,175. $1,050. 

NASH—’52 Rambler station wagon, $1.480. 


‘49 sedan, 


‘51 Ambassador sedan, $1,160. °46 (600) 
sedan, $340. $300. 

OLDSMOBILE — '51 (88) sedan, $1,675*. 
"50 (88) sedan, $1,400*, $1,180. °49 (88) 
sedan, $1.140*; (76) conv., $950. 

PLYMOUTH—'53 Cambridge club ccupe, 
$1,930. ‘°'51 Cranbrook sedan. $1,600; 
Cambridge sedan, $1.210, $1,170. '50 SD 


sedan, $1,150. °49 SD sedan, $850. 
PONTIAC—’52 Catalina, $2.275*, $2,125*; 
Chieftain (8) sedan, $1,925*. °51 Chief- 


tain (8) sedan, $1,760*, $1,540. ’50 
Catalina, $1,260, $1,000. ‘49 Chieftain 
(8) sedan. $900. °42 sedan. $110. 

STUDEBAKER—’'52 Commander (8) se- 
dan, $1,600. ‘51 Commander sedan. $1,- 
110; Starliner, $875. °48 ‘%-ton pickup, 
$325. 


WILLYS—’51 Jeep station wagon, $900. 
‘50 station wagon, $900. ‘49 station 
wagon, $675. ‘48 Jeep, $380. ‘47 Jeep. 
$425. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
Wednesday. Prices are for sale of Dec. 
17.) 

(Prices steady on big, »re-holiday sale. 


No auction of 24th or 31st. Next sale 
on Jan, 7. Sold 72 units from 131 offer- 
ings.) 

BUICK—’51 Super Riviera sedan, $1,820*, 
$1.600*; Super sedan, $1.585*. ‘50 Su- 
per sedan, $1,335*; Special sedan, $1,- 
200*, $1,050. °49 Super sedan, $890. ‘47 
Super sedan, $600. 

CADILLAC—'50 (61) sedan, $2,275*. °47 
(61) sedan, $890". | 

CHEVROLET—’51 SL Deluxe sedan, $1,- 
375; SL Special sedan, $1,240, $1,210. 
'50 SL Deluxe sedan, $1,130, $1,070. ‘49 
FL Deluxe sedan, $915, $880. ‘4S FM 
sedan, $770, $670. °47 FL sedan, $590; 
SM sedan, $590. ‘46 FM sedan, $475. 
'42 sedan, $260. 

CHRYSLER—'46 NY vedan,. $320. 

DeSOTO—'52 Fire Dome (8) sedan, §$2,- 
250* 


DODGE—’51 Meadowbrook sedan, $950. '49 
Wayfarer sedan, $875. 

FORD—’52 Custom (8) sedan, $1,725. ’51 
Victoria, $1,600*; Custom (8) sedan, §1,- 
440*, $1,365*; Custom (6) sedan, $1,160. 
"50 Custom (8) sedan, $1,095; Custom 
(6) sedan, $920. °49 Custom (8) station 
wagon, $920; sedan, $880*, $810, $810. 
'48 SD (8) sedan, $680. ‘46 SD (8) 
sedan, $485, $4150. 

HUDSON—’48 Super (6) sedan, $625. 

KAISER—’51 Henry J (6) sedan, $780. 

LINCOLN — '51 Cosmopolitan sedan, §$1,- 


$955; | 





| PACKARD—’51 sedan, $1,490*. 











Auto Market Page 


Miami 
The winter season is on, and 
both new and used-car dealers in 
the Miami area are hailing it with 
sighs of relief. It was rough sail- 
ing for them through September, 


|October and November, for these 


three months are always dull ones 
here. 


New-car dealers did a normal 
Christmas business; that is, those 
who have received 1953 models. 
After New Year’s Day, the used- 
car lots expect things to brighten 
up considerably, although most 
of the larger firms say that busi- 
ness hasn’t fallen off too much. 
General Motors dealers are look- 

ing for a shot in the arm the last 
of January with announcement 
that immediately upon the close of 
the Waldorf-Astoria Hotel show in 
New York, the $100,000 GM exhibit 
will be moved in a caravan of 
trucks to the huge Dinner Key 


| Auditorium here for a show which 
| they expect to rival the Miami auto 


shows of the past two years—(G. 


|S. Connell.) 


* * * 


Pittsburgh 


Despite after-effects of the steel 
strike in the Pittsburgh area, many 
dealers feel confident about sales 
on the basis of inquiries from pros- 
pects with sufficient savings. 

This confidence, however, is 
tempered with caution because 
dealers report a strong resistance 
to high prices. 

According to some dealers, tim- 
ing of new-car showings is a criti- 
cal factor. Too early a showing may 
be a handicap, they say, because 
many prospects prefer to wait until 
all models are out and they can 
shop around. 

Used-car business is slower than 
in November. One dealer in a good 


| location said, “You can offer clean, 


nice merchandise, and push that 


625. ‘50 Cosmopolitan sedan, $1,340. 


| MERCURY—’51 sedan, $1,525*, $1,505. ’50 


sedan, $1,210. °49 sedan, $980. 
OLDSMOBILE — '49 (98) conv., $1,040*; 
sedan, $980*; (88) sedan, $995*. ‘'48 
(98) sedan, $780*. "47 (98) sedan, $610*; 
(66) sedan, $440. 
'50 sedan 
$S85. °'46 sedan, $280. °41 sedan, $205. 
PLYMOUTH—’51 Cranbrook sedan, $1,210; 


Cambridge sedan, $1,060. ‘49 station 
wagon, $1,010; SD sedan, $980. °47 De- 
luxe sedan, $425. 

PONTIAC—'49 Chieftain sedan. $1,090*, 


$995. °'48 Chieftain sedan, $880. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Dec. 12.) 

(Prices fell back about $50 a model. 
Sold 81 units out of 176 offerings.) 


BUICK — '50 Special sedan, $1,010. °47 
Suver sedan, $585. 

CHEVROLET—’50 SL Deluxe sedan. $1,- 
040; Bel-Air, $1,220, $1,335. °'49 SL De- 
luxe sedan, $895: Carryall, $590; FL 
Deluxe sedan, $900. °'48 FL aerosedan, 
$835. 

CHRYSLER—-’48 Windsor sedan, $545. °46 


NY sedan, $425. 

DODGE—’50 Wayfarer sedan, $930. ’47 
Deluxe sedan, $415. °46 1%%-ton panel. 
$170. ‘41 sedan, $225. 

FORD—’52 Custom (8) sedan, $1,715*. °51 
Deluxe (6) business coupe, $995. °59 
Deluxe (8) sedan, $895; Custom (8) 
sedan, $1,010. ‘49 Custom (8) sedan, 
$815. °48 SD (8) sedan, $700. 

HUDSON—’50 Pacemaker sedan, $830. 
Suver (6) sedan, $170. 

KAISER—’51 sedan, $890. 

LINCOLN—’49 Cosmopolitan sedan, $680. 


"46 


MERCURY—’50 sedan, $1,105, $1,045. °49 
sedan, $750. °46 sedan, $385. 

NASH—’51 Statesman sedan. $1,020. ’'50 
Statesman sedan, $855, $845. 

OLDSMOBILE—'52 (98) sedan, $2,595*. 
"50 (88) sedan, $1,2€0*. °49 (76) sedan, 
$1,000. ‘'48 (78) sedan, 725*; (66) 
sedan $525. 


PLYMOUTH—’52 Cambridge sedan, $1,550. 
’51 Cranbrook sedan, $1,200; Cambridge 
sedan $1,110. 

PONTIAC-——’51 Catalina. 
(8) sedan, $1,200* 
sedan, $850. °47 SL 
SL (6) sedan, $400. 

STUDEBAKER—’49 1%-ton wrecker, $485. 

WILLYS—'48 Jeep, $625, $500. ‘46 Jeep, 


$230. 
CLEVELAND 


(O.K. Auto Auction. Sale everv 
day. Prices are for sale of Dec. 16.) 
(Not much activity, very few buyers, 
lots of sellers. Sold 22 units out of 69 


$1,850*. 
’49 Chieftain 
(8) sedan, 


"50 SL 
(6) 
$715; 


Tues- 


offerings.) 

BUICK—’48 Special 2-dr., $720. °'47 Super 
4-dr.. $535. 

CHEVROLET—'50 SL Deluxe 2-dr., $1,- 


015 
CHRYSLER—’51 Windsor 4-dr., $1,570*. 
DODGE—’'52 Meadowbrook 4-dr., $1,475*. 
'51 Meadowbrook 4-dr., $1,265*, $1,200*. 


’47 Custom 4-dr., $510*. °46 Custom 
4-dr., $460*; %-ton pickup, $220. 
FORD — ’'51 Custom (8) 2-dr., $1,160*, 
$1,000. °50 Custom (8) 2-dr., $910. °49 
Custom (6) 2-dr., $650. ‘48 SD (8) 
2-dr.. $565. °47 SD (6) 2-dr., $415. 
KAISER—’51 Deluxe 4-dr., $1,070*. 
NASH — ’50 Statesman 4-dr., $770. ‘46 


(600) 4-dr.. $240. 
OLDSMOBILE—’50 (76) 2-dr., $1,100*. ‘48 
(98) 4-dr., $700°. ‘48 (76) 2-dr., $650. 








merchandise. Yet one day last week; October, 
not one person came into our lot, | 
and normally we'll get two or three | 
stragglers even in bad weather.”— 


(Leon M. Leffingwell.) 


Denver 
Sales 
showed an 
November, the first monthly 


1951 month. 


There were 913 new cars sold 
by Denver dealers in November, 
compared to 781 during the same 
month last year. Dealers sold 191 
new trucks, as against 136 in the 
same month of 1951. 


The year, as a whole, however, 
in sales as 


will show a decrease 
compared to 1951. For the first 11 


months of 1952, Denver dealers sold 
9,235 new passenger cars and 1,455 
new trucks. Last year, the figures 
were 13,491 new cars and 2,271 new 


trucks.—(Ira R. Alexander.) 
+ * * 


Rhode Island 


Although business was lagging 
somewhat behind the total for the 


first 11 months of 1951, continued 


improvement was noted by Rhcde 


Island dealers through November, 


with the month’s total of new-car 


sales amounting to 1,793. This rep- 


resents a gain of 8 percent above 


November, 1951. 


The Rhode Island Automobile 


Dealers Assn. also listed 165 sales 


in the new-truck section for No- 


vember, with Chevrolet leading the 
field with 53, and Fcrd second with 
47 

November new-car sales boost- 
ed the total for the current year 
to 19,140, with Chevrolet and Ford 
in front for the month with 332 
each. 

Sales for other makes were: 
Buick, 133; Cadillac, 55; Chrysler, 


49; DeSoto, 59; Dodge, 131; Henry 


J, 12; Hudson, 28; Kaiser, 25; Lin- 
coln, 12; Mercury, 93; Nash, 56; 
Oldsmobile, 101; Packard, 24; Plym- 
outh, 160; Pontiac, 105; Studebaker, 
65; Willys, 5, and miscellaneous, 16. 


—(Thomas L. Forbes.) 
+ * * 


St. Louis 

Public reaction to the new-model 
announcements has been encourag- 
ing, St. Louis dealers report. Show- 
room activity has increased for 
dealers handling the new models, 
and a reasonable number of new 
orders has been written. 

In other lines, there is a com- 
paratively hectic cleanup still in 
progress with red ink the rule, 
rather than the exception, for 
November, and more in prospect 
for dealers without new models 
in December. 

Buyer interest in all lines show- 
ing new models leads most ob- 
servers to believe that dealer’s out- 
look for the first quarter of 1953 
is fair to good, despite the fact that 
used cars continue to move at a 
slow rate in all price catagories. 

The repossession ratio appears to 
be growing, and there is some evi- 
dence of longer than ordinary in- 


stallment terms.—(Sam X. Hurst.) 
* + * 


Columbus 

New-car sales in Franklin County 
(Columbus), O., totaled 797 cars 
during the first 15 days of Decem- 
ber, it has been announced by the 
Columbus Automobile Trade Assn. 
New-truck sales for the same period 
totaled 75. 

By makes, cars were registered 
as follows: Buick, 71; Cadillac, 2; 
Chevrolet, 159; Chrysler, 27; De- 
Soto, 37; Dodge, 41; Ford, 125; 
Hudson, 7; Kaiser, 4; Henry J, 3; 
Jaguar, 1; Lincoln, 2; Mercury, 41; 
Nash, 27; Oldsmobile, 27; Packard, 
20; Plymouth, 133; Pontiac, 39; 
Studebaker, 29, and Willys, 2. 

New-truck sales were as follows: 
Chevrolet, 22; Divco, 2; Dodge, 10; 
Ford, 21; GMC, 4; International, 
5; Mack, 1; Reo, 6; Studebaker, 3, 
and Willys, 1— (Bert Strang). 

* x * 


Manhattan, Kans. 
New-car sales took a drop in 
Riley County, (Manhattan) Kans., 
during November, totaling only 75 

units, against 98 in October. 
Used-car sales also declined. 
There were 226 registrations in 


of new cars and trucks 
increase here during 
in- 
crease of 1952 over a comparable 


while November sales 

totaled 170. 

New-truck sales held 
There were eight units sold in 
November, compared to nine in 
October. Used-truck sales were 
lower in November also. There were 
23, compared to 30 in October.— 
(George M. Hunholz.) 

* s * 


Augusta, Ga. 

The used-car market in Augusta, 
Ga., is still on the uptrend and 
shows a 40 percent increase over 
the same period last year, dealers 
report. Orders for new cars are 
running 10 percent above fall 1951. 


Some dealers are using various 
promotions to boost sales of 
used cars. Three used-car dealers 
are offering 100 gallons of gas 
free to every purchaser of a used 
car. The customer is issued a 
book containing 20 coupons, each 
worth five gallons. Ted Robert, 
of Roberts Motor Co., says that 
this method has been responsible 
for increased business in his used- 
car department during the past 
three months. 

A few dealers are allowing their 
customers three months for the 
first payment. 

Most dealers report that large 
trucks are moving out slow, while 
pickups are being sold fast, but 
not comparable with last fall. 

Several more used-car lots are 
being planned about the middle of 
January. Some of these will be 
on the edge of the city where, 
dealers say, there seems to be 
faster selling than in the business 
sections.—(Julanie Lampkin.) 

a 


steady. 


Cleveland 


A continued strong auto market, 
paced by new-car showings, was 
noted in the Cleveland area for the 
week ended Dec. 13. 

New-car sales totaled 1,277, 
slightly under the previous week’s 
strong mark but still the second 
highest weekly total since early 
summer. Many new-car dealers 
showing 1953 models for the first 
time said there have been active 
viewers, but buying has failed to 
meet the anticipated number. 

Used-car sales mounted to 1,873, 
one of the strongest weekly sales 
periods in more than two months. 
Dealers are continuing to search 
for late models for quick turn- 
over. 

Commercial vehicles, according to 
the Federal Reserve Bank of Cleve- 
land, continued brisk, with 137 new 
and 109 used units sold. 

For the latest reportable six- 
week period, according to the bank, 
new-truck sales averaged 34 per- 


cent over last year. The compar- 
able used-truck gain has been 15 


percent.—(Sanford Markey.) 
” oF e 


Columbia, Mo. 
New-car sales in the Columbia 
(Mo.) area have been stimulated by 
the introduction of 1953 models, but 


dealers are worried about their 


used-car inventory. Most dealers 
have kept their used-car stock down 
in expectation of slackened demand. 

Repossessions are on the in- 
crease, compared with a few 
months ago. Open accounts are 
slower, and credit managers are 
picking their deals most care- 
fully. 

Service business is good, and 
many dealers report an increase in 
accessory sales. Factories are ship- 
ping in fewer “loaded” cars, which 
allows the dealer to make a better 
profit on accessories. 

Several dealers report that enough 
cars are being received without ra- 
dios and heaters so that they can 
remove unwanted units for price- 
conscious customers with a good 
chance of selling them to some 
other new-car buyers. This is in 
sharp contrast to the situation on 
factory-loaded cars six months ago. 
—(L. H. Houck.) 





McIntosh Appoints Three 

McIntosh Motors, Inc. (DeSoto- 
Plymouth), 2917 Bailey Ave., Buf- 
falo, has announced the appoint- 
ment of John LaPenna as new-car 
sales manager, Harold Carpenter 
as used-car sales manager and Clif- 
ford Kelley as service manager, 





Pa. Dealers Meet with Safety Official 


AUTOMOTIVE NEWS, DECEMBER 29, 1952 





The cooperation which exists between Pennsylvania's auto dealers and State officials 
was evidenced at a recent meeting of the safety committee of the Pennsylvania Auto- 
motive Assn. held in Harrisburg. Standing (from left) are Claude S. Klugh, PAA 
general manager, and Paul Ruch, of Clearfield, committee chairman. Seated are T. 
Elmer Transeau, director of the Bureau of Highway Safety; Col. C. M. Wilhelm, State 
police commissioner, and Otto F. Messner, secretary of revenue. 


Against Coast Dealer ... 


Sales Union Wrangle 
Leads to $80,000 Suit 


(Continued from Page 3) 


were 13-6 at Hartman Bros., 9-0 
at Dozier Motors, and 3-1 at Gil- 
bert Motor Co. 

The NLRB ordered Bob Cason 
Motor Co. (Ford), of Ada, Okla., to 
desist from discouraging member- 
ship in the IAM, and to offer one 
of its former employes back pay and 
reinstatement as a paint and body 
repairman. Cason agreed, NLRB 
reported. ei a 


HE board ordered a collective 
bargaining election for employes 
of Rangeline Truck and Equipment 
Co., Inc., of Joplin, Mo., and re- 
jected LAM’s move to split off hour- 
ly-rated employes from production 


Mardi Gras Theme 
Planned for D.C. 
Area Auto Show 


WASHINGTON.— The colorful 
theme of the Mardi Gras will be 
used for the 24th Annual Auto 
Show of the National Capital Area, 
it was announced here last week 
following a meeting of the show 
committee and exhibitors. 

In addition to the advantages 
from a decoration standpoint, the 
theme is timely, the committee 
said, since the New Orleans Mardi 
Gras is held only a few days before 
the opening of the show. 

Local newspapers have been as- 
signed a special day in which spe- 
cial auto show sections will appear. 
Beginning the day before the show, 
an auto section will appear in each 
of the four major papers on con- 
secutive days. 

It is planned that every dealer 
will receive a small art piece refer- 
ring to the show that he may use 
in his regular advertising. 


a 


and maintenance employes of In- 
ternational Harvester Co. in Chica- 
go, as a separate bargaining unit. 
Rangeline employes will choose be- 
tween IAM and no union. 

Two other elections have been 
ordered by the NLRB. Service and 
parts department employes of Mack 
Motor Truck Corp., of Houston, 
Tex., including auto mechanics, will 
vote for or against UAW-CIO. 

Mechanics of Austin Co., Ltd., in 
New York City also will vote for 
or against the UAW. 

In a three-cornered election at 
McKinney Mfg. Co., Pittsburgh, the 
UAW drew 272 votes to top the 
Farm Equipment-United Electrical 
Workers Union, 69. 

7 * * 

ERGER of the AFL and CIO 
+ is still a conversation piece, 
and still a long-run probability in 
the eyes of many top-level labor 
men, but the two organizations still 
have their differences of opinion. 

For instance, last week George 
Meany, new AFL president, said 
his organization was now willing 
to settle for something less than 
outright repeal of the Taft-Hartley 
Act. AFL goal, he said, is an amend- 
ment to “make the . . . law look 
something like we want it to look.” 

ClIO—as pointed up most re- 
cently by its new president, 

UAW’s Walter Reuther—is still 

pledging war to the death—T-H’s. 

The U. S. Court of Appeals in 
Cincinnati has denied the appeal of 
the former financial secretary of 
Toledo UAW Local 12, fired two 
years ago by Reuther. 

Randolph Gray asked Detroit 
Federal Court for an injunction to 
halt the dismissal. It was denied, 
and he appealed. 

* * * 
RGUMENTS have ended in the 
case of George Huffman, Lou- 

isville employe of Ford Motor Co., 


Trailmobile's Model of New Plant Unit— 


Top Trailmobile executives inspect a model layout of a building being added to 
the company's suburban Cincinnati plant. Construction is scheduled for completion in 


June. From left are William A. Burns, president; S. E. Biggs, production vice-president, 


ond Walter Hasenzahi, industrial engineer in charge of the program. 


whose seniority suit has reached 
the U. S. Supreme Court, The court 
| is expected to reach a decision early 
jin 1953. 

Huffman contends that the VAW- 
CIO contract provision which 
awards seniority for military serv- 
ice, even though such service oc- 
cured before the employe was hired 
by Ford, discriminates against him. 
He was hired by Ford in 1943, be- 
fore being drafted. His complaint is 
that others, drafted before 1943 but 
not hired until 1945, have been al- 
lowed more seniority, causing him 
to be laid off before they are. 

Ford says the suit, if decided 
against it, could cost the firm $20 
million. Kaiser-Frazer, Hudson, 
Chrysler, Bendix and nearly 300 
other firms have similar contracts 
with the UAW. 





Autocar Develops 
Car-Like Steering 
For V-8 Trucks 


PHILADELPHIA. — Autocar Co., 
manufacturer of heavy-duty trucks, 
has developed car-like steering for 
its new V-8 truck chassis, accord- 
ing to B. B. Bachman, vice-presi- 
dent of engineering. 


NewProducts 


|Car Dealers since the new 
, | became 
.°,|Lyden emphasized. 


A HOLLEY CARBURETOR—An advanced 
design, four-barrel carburetor has been 
announced by Holley Carburetor, 5930 
Vancouver, Detroit 4. Original equipment 
on a car in the luxury class, the Centri- 
Quad provides increased acceleration and 
highest top speed by allowing a faster, 
freer flow of air, the company states. 

+ * * 


The new steering results in safer, | 


more comfortable driving, and 
gives Autocar “the closest approxi- 
mation to passenger-car steering in 
the trucking industry,” Bachman 
said. 

The new steering was the by- 
product of changes in the hookup 
necessitated by the V-8 power plant 
in the Autocar chassis. 

Changes included: Lengthening 
front spring from 44 to 50 inches; 





400 Md. Buyers 
‘Held Victims of 
U.C. Title Racket 


BALTIMORE.—At least 400 Mar’’- 
land residents have been victimiz« d 
by unscrupulous used-car dealers 
since revision of the State’s motor 
vehicle fee laws last spring, accor:|- 
ing to Edward Lyden, chief investi- 
gator of the Bureau of Motor Ve- 
hicles. 

No complaints have been made 
against new-car dealers or against 
members of the Associated Used 
law 
effective June 1, 1952, 

He said the victims, mostly “poor 
people who could barely scrape up 
the down payment,” complained that 
dealers refused to assign titles to 
cars bought on installments. Often, 
aggravated purchasers refused to 
make further payments until they 
received titles—and so lost their 
cars to finance companies. 

The difficulty arose, Lyden said, 
because dealers are no longer re- 
quired to collect the 2 percent title 
(sales) tax, $1 title transfer fee and 
$15-$23 license plate fee in advance, 
unless asked by the customer. 

Under former law, dealers could 
not issue temporary license tags— 
good for 20 days—until titling and 
registration applications were filled 
out and fees paid to the dealer, for 
forwarding. 

Lyden said some unscrupulous 
dealers took advantage of relaxed 


| |rules to promote quick sales by 


mounting spring anchor in front of 


axle; adding a cross-member span- 
ning the frame under the bell 
housing of the transmission; reduc- 
ing king pin angle from 8 to 5% 
degrees, and adjusting the length 
of the Pitman arm and the steer- 
ing spindle arm and ball so that 
the brake reaction with the softer 
spring does not produce a steering 
wheel shock. 


Fram Filter Lab 
Set Up in Mich. 


EAST PROVIDENCE, R. I.— 
Steven E. Wilson, president of 
Fram Corp., has announced the 
firm’s establishment of a new re- 
search institute at Dexter, Mich. 

Designated as the Fram Institute 
of Filter Research-Engineering, the 
laboratory will be housed in quar- 
ters adjacent to Fram’s dust tunnel 
at Dexter. Dr. William S. James, di- 
rector of research and engineering, 
will head the operation. 

Fram also announced reorganiza- 
tion of the engineering department 
into three divisions. 

One is the automotive liquid fil- 
ter engineering division, located in 
East Providence, and directed by 
H. G. Kamrath, chief oil filter en- 
gineer. 

The air filter division will con- 
tinue at Dexter under the direction 
of B. Cratz Brown. A third division, 
liquid separator and industrial fil- 
ter, will be located at Richmond, 
Va., and directed by J. Warren 
Robinson. 


U.C. Group Set Up 
In Western Calif. 


FRESNO, Calif.—A California 
Western Used Car Dealers Assn. 
was organized here at a recent 
meeting. Frank W. Turnbull, of 
Burbank, was elected president. 

Other officers elected were Jess 
Barnett, of Fresno, and E. J. Mey- 
er, of San Jose, vice-presidents; 
Clarence Potts, of San Diego, sec- 
retary; Lee Wilcox, of Sacramento, 
treasurer, and Charles O. Miller, of 
Los Angeles, assistant treasurer. 

Some of the objectives listed by 
the group are to mitigate Motor 
Vehicle Department rulings, to 
modify or repeal the Caravan Law, 
to obtain relief from narcotics lien 
forfeitures, elimination of unli- 
censed dealers and adoption of a 
uniform policy on Sunday and holi- 
day closings. 


Club Reelects England 


A. E. England, head of the Holly- 
wood (Calif.) Pontiac dealership 
and president of the Pontiac Deal- 
ers Club of Southern California, 
has been reelected president of the 
Wilshire Country Club. 


SIDEWALL CLEANER—Development of a 
new liquid cleaner for white sidewall 
tires is announced by Kelite Products, Inc., 
1250 N. Main St., Los Angeles 12. Spray 
White is applied to the tire by a spray 
device furnished with each bottle. Only 
brushing or agitation with a wheel brush 
or rag and rinsing are required, says the 
firm. 


FOR HOLDING TAGS—Knurled license 
plate fasteners, which the company says 
do not require screwdriver or wrench, are 
being offered by Reliable Screw Machine 
Co., Worcester, Mass. 

* a * 


HOOD ORNAMENT—888 Sabre Jet is 
available in red, or a combination of red 
and green plastic with center of polished 
chrome, states Norlipp Co., 5925 S. Lowe, 
Chicago 21. Comes with mount for clip- 
ping on hood, Norlipp adds. 


* * * 


FOR TRACTORS—A heavy-duty farm 
tractor chain that is said to provide a 
gripping traction and constant roll-clean 
motion by each cross chain as the tractor 
moves has been introduced by American 
Chain & Cable Co., Bridgeport, Conn. The 
Weed Roto-Grip swivel-ended cross chain 
has case hardened spiral cross links and 
a heavy, durable side chain with a posi- 
tive lock, says the firm. The lock has a 
special “hang on” feature that holds the 
chain while it is being fastened. 


refraining from telling purchasers 
about the necessary fees. Instead, 
they merely issued temporary tags. 

“At the end of 20 days, when the 
purchaser went back to the dealer 
to inquire about the permanent 
license plates,” Lyden said, “he 
usually got the stall—the old run- 
around. That’s when they started 
coming into our offices.” 

Twenty-five dealers have been 
threatened with suspension or revo- 
cation of their registration, he said 
adding: 

“Court fines mean nothing to 
them. It is the threat of losing 
their business that is bringing them 
into line.” 


Rounds Is Elected 


Hudson Director 


DETROIT. — Hudson announced 
last week that Leslie R. Rounds, 
of Kennebunkport, Me., had been 
elected a director to fill the unex- 
pired term of David G. Baird, who 
resigned because of the pressure of 
other business. 

Rounds recently retired after 35 
years as an officer of the Federal 
Reserve Bank of New York. For 
the last 11 years, he was the bank’s 
first vice-president. 

Hudson also announced election 
of C. A. Popplestone as assistant 
secretary to replace J. H. Clarke, 
retired. 


Paper Dolls 
Willys Puts Them to Work 


For Toledo Safety 


TOLEDO.—Paper dolls have been 
put to work by Willys-Overland as 
part of a campaign to promote safe- 
ty here. 

Being distributed to school chil- 
dren in the lower grades is an 
eight-inch doll, in the form of a 
carbon character named Wise Willy 
who stands for safety first and 
whose cut-out clothes humanize 
policemen and firemen, according 
to a Willys announcement. 

Wise Willy was conceived by the 
company’s public relations depart- 
ment as an answer to the need for 
greater safety “off the job.” 

“Industry has done a remarkable 
safety job within its own opera- 
tions,” said a company spokesman. 
“But this is not enough.” 


Northern Calif. Old Timers 


Boosts Membership Dues 

SAN FRANCISCO.—Membership 
dues of the northern California 
council of the Automobile Old Tim- 
ers will be increased, effective Jan. 
1, it is announced by William L. 
Hughson, president. 

Under the new structure, dues 
for active membership will be in- 
creased from $5 to $10 a year; sus- 
taining membership, $10 to $25, and 
life membership, from $100 to $150 
@ year. 
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Only Five Managers Left from Prewar 
As Competitive Year Looms 


Sales Chiefs 





(Continued from Page 1) 


men’s jobs will be next year, but 
everybody is agreed it will be no 
bed of roses. 
> e * 

FEW of the sales chiefs have 

already charted their 1953 goals. 
For example, one has already alert- 
ed his dealers to get ready to sell 
250,000 cars. That sales chief’s fac- 
tory had its best production year 
in 1950 when it built 165,000 cars. 

Another has promised that his 
dealers will sell at least 200,000 
cars next year. His factory’s 
best production performance was 
also recorded in 1950—143,000 
cars. 

Still another sales chief stated 
recently that his 1953 sales target 
was 500,000 cars. That was a rela- 
tively conservative forecast, inas- 
much as his company produced 
more than 550,000 cars during 1950. 

s * 


F ONE could take all those un- 

official sales prognostications 
seriously, it would be a simple mat- 
ter to figure out the auto indus- 
try’s overall new-car sales goal for 
next year. 

You merely add up the percent- 
age of industry represented in 
the forecasts, and then give the 
other sales chiefs their traditional 
share of the market, too. 

But that formula results in the 
unbelievable answer that U. S. 
plants plan to market 8,333,000 new 
cars during 1953. The most opti- 
mistic guess so far on total 1953 
new-car sales has been 5,500,000. 

No matter how many cars are 
sold next year, the burden of sell- 
ing them at the factory level will 
rest upon the 17 men previously 
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listed. Only one change in their 
ranks is imminent at present. 
* + * 


: IS reliably reported that Ches- 
ter F. Sylvester will succeed 
Joseph A. O’Malley as sales chief 
at Chrysler division sometime after 
the first of the year. Sylvester, 39, 
is now serving under O’Malley as 
assistant general sales manager. 
O'Malley, 64, who will retire, is 
currently the dean of factory sales 
chiefs from the standpoint of age. 


The youngest present member of 
the industry’s factory sales chiefs 
is E. C. Dock, Dodge general sales 
manager. Dock is only 40, but has 
spent nearly half his life in the 
auto business. 


Most of the sales leaders start- 
ed their careers at an automo- 
bile plant. However, in one in- 
stance (Joe Bayne of L-M) he 
started out as a newspaperman, 
while in two other instances the 
sales chiefs were former bank 
clerks, 


Following are brief biographies 
on each of the factory sales chiefs: 
* * * 


Bee JosePpH E. Bayne, 50—Sales 
chief at L-M since June, 1947. 
Formerly sales manager of Plym- 
outh. Began auto career in 1924, 
following experience as newspaper 
reporter and court clerk. 

Buick’s Apert H. Betriz, 55— 
Joined GM in 1919 as timekeeper. 
Held various district and regional 
sales posts before succeeding Otis 
L. Waller as Buick sales manager 
in June, 1950. 

Pontiac’s H. E. Crawford, 55— 
Was assistant general sales man- 
ager at Chevrolet when named to 
head sales at Pontiac in August, 
1952. 


Dopce’s E. C. Dock, 40—Started 
in the auto business with Chevrolet 
in 1933. Joined Dodge in 1945. 
Named assistant general sales man- 


Akron Dealership 
Refunds $4,363 


In Overcharges 


AKRON.—Refund checks totaling 
$4,363.25 were mailed to 250 used- 
car and accessory purchasers by an 
Akron auto dealer last week as 
part of a $10,000 settlement with 
OPS. 

OPS contended that the custom- 
ers had been overcharged by Mar- 
ket Motors, Inc. (Ford), and that 
the violations took place between 
Jan. 26, 1951, and Apr. 3, 1952. 


Steven Belany jr., general man- 
ager, said the settlement was 
reached with OPS after he took 
over as head of the firm in Sep- 
tember. The former general man- 
ager and office manager have left 
Akron, he said. 

The remainder of the $10,000 set- 
tlement was paid to the Treasury 
Department, according to Howard 
Heilman, Ohio OPS enforcement 
director. 

The $10,000 figure was based on 
estimates of overcharges in the 
period checked by OPS. Persons 
who did not respond to the agen- 
cy’s inquiries but who believe they 
have money coming were advised 
to contact the OPS district offices 
in Cleveland. 

Market Motors had until Jan. 16 
to send out the checks but speeded 
up the payments so they would 
arrive before the holiday as a 
“Christmas gesture,” Belany said. 

The largest check was for $286 
and another was for $202. There 
were four others for more than 
$100. 


Buyers Get a Royal Deal 


VANCOUVER, B. C.—British Co- 
lumbia motorists planning to visit 
London for the coronation are al- 
ready placing orders with dealers 
for new cars to be delivered in 
Britain, reports Fred Deeley, Aus- 
tin distributor. 

By paying in Canadian dollars, 
purchasers escape the heavy pur- 
chase tax which is imposed on new- 
car buyers in Britain, Deeley said. 
Shipping costs to Vancouver are in- 
cluded in the original Canadian 
retail price, 
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ager in April, 1951, and general 
sales manager five months later. 
+ * * 


HEVROLET’S W. E. Fisu, 53— 

Joined Chevrolet in 1931, after 
previous experience with Packard, 
Autocar and Sterling Motor Truck 
Co. Rose to manager of Chevrolet 
truck sales; manager of eastern 
sales, and named general sales 
manager in July, 1949. 

StrupeBAKer’s K, B. Exuiott, 56— 
Joined Studebaker in 1928 as as- 
sistant treasurer. Has been in 
charge of Studebaker sales since 
1941, and now holds title of execu- 
tive vice-president. Started busi- 
ness careet as bank clerk. 


Willys - Overland’s Howard P. 
Grove, 55—Began career in auto 
industry in 1918 Operated his 
own Hudson distributorship in 
Pittsburgh from 1945 to 1949. 
Joined Willys as head of sales in 
September, 1950. 

Nasu’s H. C. Doss, 62—Head of 
sales for Nash since 1944. Formerly, 
general sales manager at Ford. 

With Ford from 1916 to 1944, and 
served as manager of sales and 
assembly operations for Ford plants 
in Oklahoma City, Kansas City, 
New York, Chicago and Dearborn, 
Mich. 

Oupsmosite’s G. R. JoNgEs, 55— 
Began business career as bank 
cashier. Entered auto business as 
dealer in 1920. Joined GM in 1926. 
Appointed general sales manager 
of Oldsmobile in 1949. 

* + * 

a. Epear F. Kaiser, 44—Kaiser 

is K-F president, but a com- 
pany spokesman says: “Edgar is 
also the nearest thing we have 
comparable to a vice-president in 
charge of sales.” He was vice- 
president of K-F at its birth in 
1946, and elected president in 1949. 

(Following the resignation of 
Walter DeMartini as K-F sales 
vice-president last June, responsi- 
bility for K-F sales was vested in 
seven divisional sales managers, all 
responsible to the president.) 

Chrysler division’s J. A. O’Mal- 
ley, 64—Joined division in 1934. 
Named general sales manager in 
1948. 

Capittac’s J. M. Rocue, 46—En- 
tered auto business with Cadillac 
in 1927 at Chicago. Has been gen- 
eral sales manager since July, 1950. 

o . * 

ORD opivision’s L. W. SMEap, 50— 

Joined Ford in 1921. Named 
general sales manager in October, 
1950. 

PLYMOUTH’s R. C. SOMERVILLE, 56— 
Has extensive experience in service 
promotion. Joined Plymouth in 1931 
and has headed its sales since June, 
1947. 

DeSoto’s J. B. Wagstaff, 56— 
Began auto career in 1914. Joined 
Chrysler Corp. in 1928. Has head- 
ed DeSoto sales since 1936. 

Packarp’s Frep J. WALTERS, 45— 
Joined Packard as sales chief this 
year, when James J. Nance took 
over as company president. Began 
automotive career in 1927 at a 
Cadillac dealership in New York 
City. 

Hupson’s N. K. VANDERZEE, 54— 
Entered auto business with Chevro- 
let in 1916. Has been sales chief 
at Hudson since 1933. 

CHRYSLER DIVISION’S CHESTER F. 
Sy.vester, 39—Entered auto busi- 
ness with New York Chrysler dis- 
tributor in 1933. Served as regional 
manager in Detroit and Cincinnati 
before recent appointment as as- 
sistant general sales manager. 


Sewell Elected 
President of 
Dallas Dealers 


DALLAS.—Carl Sewell, president 
of Sewell Motor Co. (Lincoln-Mer- 
cury), will head the Authorized New 
Car Dealers of Dallas, Inc., in 1953. 

Also elected to the executive com- 
mittee were John Hine, president of 
Hine Pontiac Co., and D. L. John- 
son, president of Johnson Brothers 
Chevrolet Co. 

Sewell came to Dallas in 1941 to 
head a 36-county distributorship. 
He is associated with his brother, 
Ed, who is secretary-treasurer of 
the dealership. 

Sewell succeeds W. W. Calhoun, 
partner in McColister Chevrolet 
Co., as association head. 


Miller Buys Ore. Deal 


Darrel M. Miller, of Klamath 
Falls, Ore., has purchased Edgerton 
Motor Co. from E. H. Edgerton. 
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For{d) the Long, the Short and the Tall— 


period for the 1953 models, Al 
Long (Ford), 13200 Joseph Campau, Detroit, painted his showroom window to simulate 


In preparation for the pre-announcement 


an old board fence, instead of the usual plain 


“teaser” 


“white-out."" Convenient knotholes 


were provided for Pa, Ma, Junior and Fido along the “fence.” 





Obituaries | 


Hayes, Veteran Executive 


Of Syracuse Group 


SYRACUSE, N. Y.—Cornelius H. 
Hayes, veteran executive of the 
Syracuse Automobile Dealers Assn. 
and manager for several years of 
the Syracuse Automobile Show, 
died Dec. 17. 

Mr. Hayes became executive sec- 
retary of the association in 1922. 
Previously, he had been employed 
in the engineering department of 
H. H. Franklin Mfg. Co., and at 
one time was executive secretary 
of the Syracuse Motor Truck Deal- 
ers Assn. 

At the time of his death, Mr. 
Hayes was president of Automobile 
Dealers Credit Corp. | 


Ed CG. Hall, 76, a 


Texas Auto Desler 
BROWNWOOD, Tex. — One of 
Brownwood’s first automobile deal- 
ers, from one of Brownwood’s first 
families, died here recently at the 
age of 76. He was Ed G. Hall. 
Hall operated a Cadillac dealer- 
ship here nearly 50 years ago. Prior 


to that, he was a dealer in bicycles. 
* = + 


Joseph Clarke Crabtree 
NEW ROCHELLE, N. Y.—Joseph Clarke 
Crabtree, 53, president of Crabtree Mo- 
tors, Inc. (Dodge-Plymouth), died Dec. 19 
in New Rochelle Hospital. 
° * * 


Beverley A. Washburn 

SAN FRANCISCO.—Beverley A. Wash- 
burn, 52, San Francisco photographer, died 
after a heart attack Dec. 13. Because of 
his position as ‘‘official automotive pho- 
tographer’’ in the Bay area for the past 
30 years, Mr. Washburn was known in the 
auto trade from coast aa coast. 

* * 


William J. Maguire 

DETROIT.—William J. Maguire, general 
production manager of the Chrysler divi- 
sion’s Jefferson Ave. plant since 1945, died 
Dec. 18 after a heart attack. He joined 
the firm’s Dodge plant in 1926 and was 
transferred to the Chrysler division in 1934 
as superiatendem, of pa. 


Charles. Saleen 
GALENA, Mo.—Charles Lukens, 
early-day auto dealer at Tulsa, Okla., 
at his home here Dec. 17. 
* . * 
Louis W. Hamper 
GREENVILLE, Mich.—Louis W. Ham- 
per, 61, executive vice-president of Gibson 


63, an 
died 


died Dec. 22. 
business years were devoted to the auto 
industry, and at one time he was assistant 


Refrigerator Co., His early 


to the vice-president of 


Packard. 


manufacturing 


* s s 


James R. Yerger 
CAMDEN, Ark.—James R. Yerger, owner 
of the Buick dealership here, died Dec. 12 


at the age of 47. 
.* s 


Omer F. Winn 
JACKSONVILLE, Fla.—Omer F. Winn, 
50, owner of Winn Motor Co., died after 
a long illness. He was prominent in 
Masonic circles. 


Martin Senour 
To Toast 75th 


CHICAGO. — Martin-Senour Co, 
will open a year-long celebration 
of its 75th anniversary with a 
jubilee dinner at the Palmer House 
here Jan. 9. 

President William M. Stuart, sec- 
ond man in the company’s history 
to hold the presidential post, will 
be host. Z. E. Martin, who retired 
in 1946, was the first president. 
The paint firm was founded in 
1878 by W. F. Senour. 

Three employes will be given gold 
watches and awards for a quarter 
of a century’s service with the 
company. They are H. A. Butt, 
Florida sales representative; C. J. 
Filipkowski, office manager of the 
New York office, and Sigmund 
Jezior, factory foreman. 


NUCDA Officers 
To Meet Jan. 6 


CHICAGO. — The steering com- 
mittee of the National Used Car 
Dealers Assn. will meet here at the 
Palmer House Jan. 6 to map the 
association’s program for 1953. 

Expected at the meeting are Ray 
Hayward, Omaha, president; James 
C. Downing, Atlanta, chairman of 
the board; Vice-Presidents Ray 
Miles, Norfolk; Arthur M. Water- 
man, Portland, Me., and R. W. 
Workman, Lubbock, Tex.; Secre- 
tary Louis A. Geller, Akron, and 
Treasurer Irv Rubin, Cleveland. 
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Kids Wide-Eyed Over Alford’s 
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*Woolly'— 


Its wool dyed a bright red, this ram attracted many children to the showroom of 
Earl Alford (center), Portland (Ore.) Dodge-Plymouth dealer. Alford ‘‘billed"’ the ram 
at his place on the day he introduced the 1953 Dodge, with its Red Ram engine. — 


Highways & Safety .. . 





Seat Belts for Autoists 
Advocated by Police 


By Ed Janicki 

Staff Writer 
a safety belt, a familiar de- 
vice to air travelers, would 
bring a quick cut in the highway 
death rate if every car was equipped 
with it, many 
safety experts be- 

lieve. 

A recent survey 
conducted by the 
Indiana State Po- 
lice revealed that 
66 to 84 of every 
100 persons killed 
on the highways in that state 
might have survived if they had 
had proper protection inside the 
car. 

That conclusion is based on a 
survey by state troopers who have 
been instructed to note the weight 
and position of crash victims. 

Robert A. Neal, superintendent 
of the Hoosier police, points out 
that most persons who wind up 
as accident statistics are killed or 
injured by their own cars, after 
being tossed around inside the 
car or thrown through a door or 
windshield. 

“Hundreds of these victims could 
have been saved if they were held 
in their seats by safety belts,” he 





says. 

Seats have been known to tear 
free and pin the driver against the 
dashboard. The seat belts, usually 
consisting of two-inch webbing and 
a buckle which can be fastened 
quickly with one hand, would be 
secured to the floor by heavy bolts, 
safety experts explain. One type 
has a restraining shoulder harness 
as well as a waist belt. 

e ¢ «6 


eyassan W. HARPER, a Chi- 
cago safety-minded legal physi- 
cist, vouches for the belts with 
these three arguments: 

They reduce the hazard of be- 
ing thrown into the dash or win- 
shield; they prevent occupants 
from being catapulted through 
open or weakened doors in spin- 
ning crashes, and they keep the 
driver securely in his seat and 





When in Rome— 

The Transport Ministry in Rome 
is tired of hearing of automobile 
accidents. So it has proposed that 
the speed limit in Italy be fixed at 
75 miles an hour for automobiles. 


FOR SALE 


3) : — 


1945 Aero Coach, 37 Passenger Bus. 


Has been completely reconditioned, 


including a new motor. 


Sale Price—$3,500.00 


AUTO ACCEPTANCE 
CORPORATION 


2719 West Wisconsin Avenue 
MILWAUKEE 8, WISCONSIN 









in maximum control during and 
after impact. 

According to the Indiana survey, 
only 16 percent of the rural auto 
accidents are nonsurvivable—that 
is, the victims are crushed within 
the car with no chance of escaping. 

Eighteen percent of the accidents 
are doubtful and the victims in the 
other 66 percent had a good chance 
of living, the survey indicated. 

. 


Road Lag Laid 
To Political 
‘Pork Barrel?’ 


Money appropriated for highway 
construction in the U. S. is used too 
often as a political “pork barrel,” 
sinking the country deeper and 
deeper in the road mud, declares 
an article in Newsweek magazine. 

While auto companies, tire firms, 
trucking companies and allied in- 
dustries are making a strong effort 
to arouse the public’s attention to 
the nation’s highway problem, not 
enough money has been, or is being, 
set aside for better roads, the 
magazine comments. 

“America obviously has the en- 
gineering talent and the production 
know-how, and yet the job isn’t 
being done,” asserts the article. 

A total of $3 billion was collected 
from highway users through taxes 
from 1924 through 1950, and spent 
for purposes other than road main- 
tenance and construction, accord- 
ing to Newsweek. These “diverted” 
funds, it was said, would build—at 
today’s high prices—9,000 miles of 
modern, four-lane highways similar 
to the New Jersey Turnpike. 

The yearly revenue from high- 
way-user taxes, however, doesn’t 
begin to meet the financial need, 
declares the article, and “sooner or 
later, painful as it may be, truck 
and car owners will have to chip 
in more, either in the form of tolls 
or taxes.” 


Sowing the Seeds 
Sloggett Steps Up Sales 


In Safety Stunt 


When Jack Sloggett, of Newton 
Motor Corp. (Packard), Elmira, 
Mich., heard about a proposed safe- 
ty-driving campaign in his city re- 
cently, he immediately offered two 
new Packards to the Elmira Police 
Department for demonstration pur- 
poses. 

The campaign, sponsored by the 
police department and the Che- 
mung County Safety Council, was 
publicized in daily newspaper ar- 











| graphs were shown in the newspa- 


per, along with pertinent safe driv- 
ing hints. 

Sloggett reports that, besides 
“tremendous publicity for the deal- 
ership,” use of the Packards in the 
demonstration resulted in several 
car sales. 


Hove Buys Firm 

He Started, Sold 
MINNEAPOLIS. Automotive 

history has turned full circle with 


repurchase of Spark-O-Liner Co. by 
L. Ray Hove, its founder. 


Hove, owner of Hove Engineer- 
ing Co., Minneapolis, has taken 
over the business he established in 
1940 when he developed a patented 
spring-steel ball race to fit into the 
worn ball track of Delco-Remy dis- 
tributor housings. 

In addition to the Spark-O-Liner, 
Hove said his engineering company 
would market several new ignition 
devices he has developed. Among 
these will be Du-L-Spark adapter 
plates to permit adding an extra 
set of points without disassembling 
or removing the distributor. The 
two sets of points are designed so 
if one fails, the other takes over. 
In addition, the “Dwell-Angle” can 
be adjusted to varying types of 
driving, making for smoother high 
speed engine performance, Hove 
said. 

Hove announced the new address 
of Hove Engineering Co. as 1503 
Hennepin Ave., Minneapolis 3. 


Studebaker Dealers Elect 


Scudiere to Detroit Post 


DETROIT.—The Studebaker 
Dealers Cooperative Advertising 
Assn., representing dealers in this 
area, has elected Joe Scudiere, of 
Joe Scudiere, Inc., Detroit, as pres- 
ident for 1953. 

Roy Carkner, of Carkner Motor 
Sales, Inc., Birmingham, Mich., was 
named vice-president, and William 
Deschaw, of Deschaw & Moning, 
Inc., Lincoln Park, Mich., secretary- 
treasurer. 

Named to the board of directors 
were Des Murphy, of Murphy Mo- 
tor Sales; Robert Kettler, of Kett- 
ler Motor Sales; Omer Stotts, of 





Stotts & Murphy; Louis Sokoloff, 

of Victory Motor Sales, Inc., Evert 

Kircher, of Kircher Motors, Inc., all 

of Detroit, and Ernest Grissom, of 

— Motor Sales, Centerline, 
ich. 






By William Ullman 
Washington Correspondent 

WASHINGTON.—In addition to 
the national censuses of manufac- 
turers, business and mineral in- 
dustries, which recur at five-year 
periods under present congressional 
legislation and which have been 
conducted at other intervals in the 
past, the U. S. Census Bureau in 
1953 will conduct, for the first time, 
a census of transportation. 

This census, it was explained 
by a bureau official, is to be tak- 
en to fill in the gaps of informa- 
tion about transportation not 
available through the Interstate 
Commerce Commission and other 
regulatory agencies. 

Primarily, the spokesman said, 
because of the long history of Fed- 
eral promotion and regulation of 
transportation, a body of statistics 
has become available in connection 
with regulatory processes. Thus, in- 
stead of engaging in a full-scale 
census to collect transportation 
data, the Census Bureau will aug- 
ment available data with a series of 
surveys designed to fill in the 
voids for that part of the transpor- 
tation business not ordinarily re- 
quired to make reports to some 
regulatory body. 

After these facts are collected, 
it was said, the bureau will publish 
a “Handbook of Transportation 


ticles and photos depicting the/|Statistics’” which will consolidate 


right and wrong way to drive in 
traffic. 

The Packards were photographed 
throughout the week at strategic 
city corners. One of the cars was 


deliberately driven in the wrong| announced after final 


manner while the other followed 
up with correct driving demonstra- 
tions. 

During the campaign, 10 photo- 


the new material with other data 
released for public use by all recog- 
nized public and private statistical 
agencies. 

Details of the program will be 
plans are 
completed. 

Early in 1954, approximately 
three million business establish- 
ments will file reports with the 


Transport Census Due 


U.S. to Add Survey in ’53 to Usual 5-Year Queries 
To Supplement Available Data 





hess William Egley, a 16-year- 


old engraver’s apprentice in 
London, designed and printed that 
first Christmas card, 110 years ago, 
how could he have known that to- 
day his original card would be 
among the prize exhibits in the 
British Museum and the lettering it 
bore ... “Merry Christmas and a 
Happy New Year to You”... (and 
the date 1842) would become an 
expression of peace and goodwill? 
That simple greeting has proved 
the most popular of all Yuletide 
messages ever composed. 


The copper-engraved illustration 
shows a family enjoying plum pud- 
ding . . . Harlequin and Columbine 

.. & puppet booth ...a group of 
dancers and ice skaters... all en- 
twined in a trellis of ivy and roses. 


Perhaps young Egley had re- 
alized that the earliest known 
New Year’s card had been print- 
ed about 1450, in the Rhine Valley 
in Germany. It shows a Christ 
Child standing in the bow of a 
galley, manned by seamen-angels, 
with the Holy Mother seated by 
the mast. 

The inscription reads: “Here I 
come from Alexandria and bring 
many good years to give gener- 
ously. I will give them all for 
almost no money and have only 
God’s love for my reward.” 

Until the chance discovery of 
Egley’s original card among some 
old skating prints in 1941, credit 
for the first Christmas card had 
gone to Sir Henry Cole, founder of 
the Victoria and Albert Museum, 
who in 1846 commissioned John C. 
Horsely, a member of the Royal 
Academy, to draw a suitable design. 

The card was lithographed and 
hand-colored, and 1,000 copies were 
printed under the name of Felix 
Summerly, the artist’s pseudonym. 


bureau in the censuses of indus- 
try and trade covering operations 
in 1953. These will collect infor- 
mation about manufacturing, re- 
tail and wholesale trade, services 
and transportation. 

Planning and preparation for the 
1953 tally has occupied the Census 
Bureau, with the cooperation of 
trade associations and business rep- 
resentatives, for more than a year. 

During the coming year, busi- 
nessmen will be informed with re- 
spect to their part in these cen- 
suses, what information they will 
be asked to supply, what time 
schedule is to be observed, and 
how the cost of the censuses may 
be kept down through prompt and 
accurate reporting. 

To reduce field work costs, it was 
stated, the Census Bureau will use 
the mails to transmit reporting 
forms to a majority of business 
establishments, with detailed in- 
structions concerning the items to 
be reported. 

By sending business establish- 
ments early notice of the in- 
quiries, the Census Bureau in- 
tends to give them the oppor- 
tunity to make early adjust- 
ments, if necessary, in their rec- 
ord-keeping practices. 

For the census of manufactur- 
ers, the forms will contain ques- 
tions on identification, kind of 
industry, employment, payrolls and 
hours of work, cost of materials, 
power equipment, water consump- 
tion, and value of shipments. 

For the census of wholesale and 
retail trade and services, inquiries 
will include location, kind of busi- 
ness, corporate relations, employ- 
ment and payrolls, operating ex- 
penses, inventories, annual sales, 
credit sales and merchandise sales. 


The drawing shows an Engl'sh 
family, drinking a toast at a festive 
Christmas table, and, in two other 
panels, hungry waifs being fed end 
clothed. These cards were sold in 
Henry Cole’s art shop and proved 
popular with the English middle 


class. 
* s . 


Yule Cards in England 


Pas ALBERT, Queen Vic- 
toria’s consort, had introduced 
several German holiday customs, in- 
cluding the Christmas tree. Mean- 
while, Charles Dickens’ “Christmas 
Carol,” published in 1843, had be- 
come popular, since it appealed to 
people as a reaction to the strict 
Puritan observance of the sacred 
season under Cromwell. 


But the immediate predecessors 
of the Christmas cards were the 
“Christmas Pieces,” dating back to 
1702, in the reign of Queen Anne. 
These were specimens of penman- 
ship, done by children to show 
their progress in school. Originally 
written on foolscap, they were later 
put on colored sheets to give them 
a more festive air. 


A famous pioneer among the 
designers of Christmas cards in 
America was Louis Prang, an 
exile from Germany, who found- 
ed a small lithographic business 
in Roxbury, Mass., and perfected 
@ process of multicolor printing 
with which he reproduced fa- 
mous oil paintings. 

In 1875, at the Vienna Exposition, 
he displayed a flowered business 
card which was so admired that 
Mrs. Arthur Ackerman, wife of 
Prang’s London representative, sug- 
gested printing a Christmas greet- 
ing in place of the firm name. 
These cards were issued in England 
in 1874 and introduced in America 
at the Philadelphia Centennial in 
1876. Prang’s cards became famous 
and are collector’s items today. 

In the 1880s, luxurious silk fringe, 

lace paper and frosting were used 
for decoration . . Later, tinsel, 
seaweed, chenille, crewel work, 
gelatin and dried flowers were in- 
troduced. 


7 s s 
Mass Production Begins 


§ pron work had been done mostly 
by hand. Then, in the early 
1900s, American manufacturers im- 
ported German color-printing press- 
es and mass production began. 
There was a good profit in the 
cards ... produced in volume, dis- 
tributed by many hundreds of 
stores, illustrated by the finest 
artists with sentiments for every 
human relationship from the ar- 
rival of a baby to the familiar vaca- 
tion card, “Havin’ a wonderful time 

. Wish you were here.” 

By 1910, poems by Henry van 
Dyke began to appear. Philips 
Brooks’ “O Little Town of Beth- 
lehem” and Clement Moore’s “A 
Visit from St. Nicholas” were re- 
produced. The finest cards were 
preserved as works of art. 

These cards have reflected public 
taste and documented American 

customs, just as the Currier and 
Ives lithograph prints have record- 
ed earlier folk ways. 

Now one company alone prints 
and sells millions of cards .. . fol- 
lowing the leadership of Hallmark, 
Norcross, Gibson and Rustcraft. 
They have been trail-blazers in 
changing the designs from year to 
year and improving the art work. 
Ship models were popular on 
Christmas cards in the 1920s, as 
noted artists began to make the 
illustrations, and cards were pre- 
served and often framed, as were 
the loveliest of the Prang “chro- 
mos” in the 1880s. 


* * * 


An Afterthought 


S—A HAPPY NEW YEAR to 

* that erudite individual who 
writes that facinating daily column, 
“Topics of The Times,” on the edi- 
torial page of the New York Times. 

In a great city . .. where ego- 

tistical ignorance seems to be 
bliss, political shenanigans at a 
premium, and a repulsive gang- 
ster sits complacently on a trunk- 
ful of loot ... in the middle of 
Manhattan, labeled “Treasure 
Island” ... it is a great inspira- 
tion to decent, intelligent peopie 
to follow his human interest 
comment. 

Always ready with an IDEA ... 
and in keeping with the true spirit 
of the holidays ... he suggests 
that those attractive bits of card- 
board which you receive, when 
pasted in a scrapbook, are most 
welcome gifts in the children’s 
wards in many hospitals. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


Overshadow New-Car Sales 


Outlook ... 





Tradeins Bulge Dealer Lots 


(Continued from Page 1) 


Week Week Jan.1 | tional “floor plan” paper on used- 
Deo1, Week, Dee's0, i00t) 1961 Dee. 27,| Car stocks, in many cases. 
1952 1951 1952* to Date Output* 1952* * * * 

CHRYSLER 24,224 9,216 34,154 119,614 1,225,031 938,820 Bet a majority of reports show 
Chrysler same — oa - in sanaae oo that new-car volume is remain- 
DeSoto 2,3 ’ ’ ’ ~ |ing steady at high levels, and that 
Dodge ....... 6,744 1,848 9,736 33,610 320,690 255,394 , a 
Plymouth 11797 5111 16486 58,281 621,018 468,152 | Stic periods last years 

FORD ... .. 28,777 744 27,655 105,587 1,165,101 992,076 Sales held steady at Ak Oo 
Ford . 18,608 7 21,326 82,400 900,860 767,937 oe no s y a — 3. 
Lincoln 671 290 682 2,778 25,387 31,639 ae i week a = 
Mercury ........................ 4,498 447 5,647 +=. 20,359 + 288,854 192,500 Pog oo! titled. Thi 

GENERAL MOTORS . 31,901 9,854 25,787 91,425 2,255,497 1,776,755 | City; 332 SS ee ak cae 
Buick 6290 ...... 5172 16,885 404,695 318,153) Compares with 336 a wee see 
Cadillac ae 1215 4,172 103,272  94,888| ®nd 298 for the same week a year 
Chevrolet .. 13,664 9,092 7,760 39,095 1,118,101 870,176} *8° ; 
Oldsmobile 4,591 426 4,382 11,833 285,634 225,180| A report from Miami said that 
en 5,619 336 = 7,258 +«=—:19,440 343,795 268,358) new-car dealers there did a “nor- 

KAISER-FRAZER. .. 944 2,242 6,910 99,118  74,110|mal Christmas business” as a whole, 
SE iectiarvikiavitcesssceren icootigaa — eaaalek. aaa iin. ieee sae but that most of them have hopes 
Kaiser ....... 944 . 2242 6910 99,118  74,110|for better conditions in the next 

EE oacccescccssccssscosees,ssnscseees uke - dake 4,790 1,491|few months. The winter season is 

HUDSON .. 993 au 1,607 5,809 98,327 178,823|the biggest of the year for dealers 

NASH ........ 1,646 1,964 3,286 12,655 160,859 150,207| there, it was pointed out, while the 

PACKARD ........ 1S lice 2,542 8,074 76,075  61,848|months leading up to it are the 

STUDEBAKER. .............0 00. ee 9,049 222,570 161,471 | dullest. 

WILLYS-OVERLAND?* 854 415 1,147 4,255 28,226 55,071 In New York, new-car activity 

———Ss— ———————————— ———————  ——  — — Jslacked off sharply as the Christ- 
Total Cars, U. S......... 86,007 24,523 98,420 363,328 5,330,594 4,285,667| mas season approached. For the 
tincludes station wagons. *Revised. week ended Dec. 13, only 2,300 new 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


cars were titled, as compared to 
3,611 a week earlier, and 3,725 for 
the week ended Nov. 29. 


* * * 





Week Week Jan. 1 EALERS in New Orleans show- 
Des, Week, Dee'sd, 1953) ‘1981 Dees 27,|44 ing 1953 models are doing a 
1952” 1951 1952* to Date Output* 1952* | steady business, eae — with 
VRO és 22 2,187 «7,714 «= 28,754 426,115 327,722 | excellent floor traffic and sales po- 
oauny — Se ae S : ae 158 203 | tential. Low-priced ’53s are getting 
DIAMOND Ti .. 114 91 188 665 7,707 7,941 | the best play, and many dealers are 
DIVGO. ........ ; 36 60 60 216 4,374 2,901 | reported to be out of them. 
DODGE .... saciid 2,826 2,135 3,027 11,848 167,670 162,370 Large stocks of used cars there, 
FEDERAL .. 25 5 38 125 2,624 2,646 | coupled with falling prices and 
FORD ............... nice ae ae 6,889 26,525 317,255 233,768) slow demand, are causing dealers 
I eiiicccnpienttee ora 1,496 1,392 2,769 10,059 128,072 117,513| to worry. Franchised dealers are 
INTERNATIONAL .. 1,333 1,956 2,551 9,093 151,439 125,007/ forced into the used-car business, 
MACK pe 2382 176 379 1,116 14,142 ~=10,551| since there is no wholesale de- 
TY iithin coonanepia 176 270 360 1,215 14,848 17,945 | mand for used cars. 
STUDEBAKER 1,164 679 1,489 5,437 51,814 58,407 New models have stimulated sales 
RS SES SRE eee 130 209 271 931 16,774 12,004 at Columbia, Mo., it is reported, but 
WILLYS-OVERLAND 1,422 1,389 2,645 9,597 96,796 110,212 
MISCELLANEOUS ...... 224 146 331 1,217 15,994 14,930 b 
Total Trucks, U. S... 21,380 11,250 28,711 106,793 1,416,382 1,204,120 Le tter Ox 


Total Cars, Trucks, 








Me FR giccacenec ccna debesensns 107,387 35,773 127,181 470,121 6,746,976 5,489,787 
Total Cars, Trucks, 

III sansessnsssnsssecesessce 4,226 2,631 6,912 25,010 399,483 420,980 
Grand Total 

Cars and Trucks, 

U. S. and Canada........111,653 38,404 134,043 495,131 7,146,459 5,910,767 


* Revised. 
Drive, Sterling, Nash, etc. 
N.B.: 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


All U. S. totals include cars and trucks for military orders. 





"D2 Output Off 18.6% 


Year’s Total Affected by Controls, Strikes; 
Week’s Production Is 107,387 


(Continued from Page 1) 


following order: General Motors, 
Ford Motor and Chrysler Corp. A 
fast comeback, following the steel 
strike, enabled Ford Motor to grab 
the second-place production spot, 
from the standpoint of both car 
and truck output. 

Despite the fact that all the Big- 
Three firms built over their author- 
ized production quotas, total indus- 
try production of cars in 1952 fell 
slightly short of the permissable 
level. 

Industrywide quotas called for 
4,356,000 cars in 1952, or 16,000 
more than the maximum of 4,340,- 
000 expected to have been ac- 
counted for when plants close 
down for New Year’s Day. 

That the industry came within 
16,000 cars of building up to ceiling 
levels was something of a miracle, 





Here's Scoreboard 
On Autos 


NPA Car Car 


Quota Output Sales* 
Ist Qtr. 1,006,000 994,515 914,132 
2nd Qtr. 1,050,000 $1,204,694 1,212,702 
3rd Qtr. 1,150,000 840,245 866,252 
4th Qtr. 1,150,000 41,246,213 $515,187 


Note: Output at end of third quarter 
was 166,546 units behind quotas. 


*U. S. domestic sales only. 
+Production through Dec. 27, 1952. 
§$Makers may carry over and borrow 
on quotas from quarter to quarter. 
tIncludes all states reported for 
October, plus 25 states for November. 
LL LTS 


inasmuch as the year was con- 
stantly fraught with production 
riddles. 

* - ” 

HE National Production Author- 

ity kept granting unit quotas to 
the industry, but invariably set 
aside an amount of materials in- 
adequate to build to such produc- 
tion goals. 

Volume production in the cur- 
rent (fourth) quarter was ob- 
tained only because the industry 
was allowed to carry over alloca- 
tions of materials not used in the 
third quarter of this year, and 
also to borrow on allocations set 
up for the first quarter of 1953. 
This year’s fourth-quarter output 

will show 1,301,000 cars and 347,000 
trucks for a total of 1,648,000 vehi- 
cles. Only in the record production 
year of 1950 have fourth-quarter 
assembly operations ever accounted 
for more vehicles. 

Reflecting almost every vehicle 
maker’s desire to build as many 
vehicles as possible this year, 1952 
year-end operations were sharply 
in contrast with those of previous 
years. 

For example, during Christmas 


(Continued from Page 4) 


hope that you will bring the proper 
parties up-to-date. 

A few of us here in Owosso sort 
of have the feeling that, in the 
more than two years that we have 
been in the electric windshield wip- 
er field, we have made somewhat of 
a mark in the industry. Incident- 
ally, as far as I know, Stewart- 
Warner has not made electric wind- 
shield wipers since about 1948, and 
all wipers that they produced prior 
to that time used Redmond motors. 
—Pavut B. Best gr., vice-president 
in charge of series motor sales, 
Redmond Co., Inc. Owosso, Mich. 

Eprror’s Note: Apologies to 
Redmond, which, along with 
American-Bosch, are the only 
manufacturers of replacement 
electric windshield wipers. Auto- 
Lite makes them for original 
equipment only. 


N. H. Dealers Protest 


Auto Insurance Hike 


CONCORD, N. H.—(UTPS)—The 
New Hampshire Automobile Dealers 
Assn., through its manager, John 
Orr, has voiced opposition to the 
state’s increased automobile insur- 
ance rates. 


Orr called the increases “unfor- 
tunate,” although he acknowledged 
that dealers blame them mostly on 
the soaring costs of collision re- 
pairs. 

The rate jumps also were criti- 
cized by State Motor Vehicle Com- 
missioner Frederick N. Clarke, as 
a “shame” that should never have 
been permitted. 

On the other hand, Insurance 
Commissioner Donald Knowlton 
and Deputy Commissioner Simon 
Sheldon insisted that the motorist 
“makes the rate himself.” 


Son Buys Ohio Firm 


Associated for several years with 





dealers there, too, are having used- 
car troubles. Open accounts are 
slower, and repossessions are high- 
er, the report said. 

New-car interest in the area is 
being enhanced by the delivery of 
fewer “loaded” cars by the factor- 
ies, dealers said. This gives them a 
better selling opportunity on price- 


DuPont Granted 
Relief on War Tax 


WILMINGTON, Del.—E. I. du- 
Pont de Nemours & Co. announces 
that the Government finally has de- 
termined the company’s income and 
excess profits taxes for the years 
1940-45, after consideration of its 
claims under Section 722 of the 
World War II excess profits tax 
law. 


The total of duPont’s taxes for 
the war period came to $463 mil- 
lion. The company’s claims under 
Section 722 were allowed to the 
extent of $29 million, or about 6 
percent of the total tax liability. 


The excess profits tax was im- 
posed on the amount by which a 
corporation’s wartime earnings ex- 
ceeded its average earnings during 
the years 1936-39. However, Section 
722 called for an addition to the 
average earnings for those years 
to the extent that the taxpayer 
could demonstrate that the postwar 
earnings did not adequately meas- 
ure normal nonwar earning power. 

DuPont says it had little or no 
earnings during the prewar period 
from nylon, which was developed 
during the 1930s but not produced 
commercially until late in 1939. 


conscious buyers, and brings many 
customers into the new-car field. 
+ * * 


NAL approval of a miners’ pay 
hike, and an expectation of re- 
vised price controls under the new 
Administration, are the cause of 
better business activity at Blue- 
field, W. Va., dealers there say. 

Customers are now becoming 
more willing to buy on credit 
terms and dealers expect good 
business for several months to 
come, 

Most of the areas reported that 
service business is good, and that 
accessory sales are growing. Those 
dealers who advertised Christmas 
service specials noted increased 
business, and areas where cars are 
delivered without accessories report 
bigger profits from the sale of 
heaters, radios and other extra 
equipment. 

Many dealers in the Detroit area 
say that service business, including 
bump jobs, overhauls and recondi- 
tioning, is exceptionally good. 


Glass Fiber Sees 


‘Promising’ Year 


KANSAS CITY.—The 1953 and 
long-range outlook for the glass 
fiber industry is “promising”, ac- 
cording to Albert L. Gustin jr., 
president of Gustin-Bacon Mfg. Co. 

The firm’s sales in 1952 exceeded 
$15 million, of which $10 million 
was in insulation products — a 
peacetime record, Gustin said. 

The company is expanding its 
sales organization to introduce new 
glass fiber insulation products. 


Dealer Doings in South 


maet Pee 


Fort 





Worth Dealer Head Greets Nance— 


3 


On a recent visit to Fort Worth, James J. Nance (second from left), president of 


week of 1951 plant shutdowns dot-|his father, Forest Ripley, Dodge- 
ted the industry, and only 24,523| Plymouth dealer in Springfield, O., 
cars and 11,250 trucks were built | Okey Ripley has purchased Ardrey 
for a total of 35,773 vehicles. This| Sales, Inc. (Dodge-Plymouth), Ma- 
year’s Christmas-Week activity|rion, O. He has just completed a 
yielded an estimated 107,387 cars|large addition to the building, 
and trucks, or nearly three times} which is glassed in on three sides. 
as many as in the same week of|The firm will be known as Ripley 
1951. Motor Co. 


Packard, was welcomed by Albert J. Meek (left), Packard dealer and new president of 
the Fort Worth New Car Dealers Assn.; Sheriff F. P. Wright (second from right), and 
Vv. E. Doonan, Dallas zone manager. Meek succeeds W. T. Ryan as association presi- 
dent. Other new officers are Kenneth Kellum and C. N. Davis jr., vice-presidents; 
Dick Burke, secretary-treasurer, and Carl J. Aldenhoven, Ernest Allen jr., and Thomas 
F. Mastin, directors. 





Dealer Edwards Offers 2 Challenges— 


W. S. Edwards jr., president of Edwards Motor Co. (Chevrolet), Birmingham, Ala., 
is proud of his “old timers" and believes ‘I hold the record of a permanent organi- 
zation.” Of 82 employes, nine have been with the dealership for more than 25 years, 
with a total of 270 years of service. Edwards adds: “! do not believe that many 
firms can equal the record of Edwards Motor Co. as we have sold Chevrolet auto- 
mobiles exclusively since August, 1916, under the same management for all those 36 
years. There are older dealers in the business, but the majority of them have changed 
from one line to another." From left, at the firm's annual Christmas party, are Ben 
Durham, mechanic, 30 years; Cecil O'Neal, salesman, 26 years; Alfred Schaefer, parts 
department, 33 years; Sam Eddy, sales vice-president, 32 years; Lucius Shelinut, me- 
chanic, 29 years; Ed Bynum, service vice-president, 26 years; Bill Goeller, mechanic, 
32 years, and Edwards, 36 years. 
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Hudson Plugs Race Laurels— 


AUTOMOTIVE NEWS, DECEMBER 29, 1952 


This new signboard in front of Hudson's engineering building in Detroit points out 
Hudson's record in American Automobile Assn. stock-car competition in the 1952 
season. Hudson Hornets won 12 out of 13 strictly stock events. Seven races were won 
by Marshall Teague, the ‘52 AAA stock-car champion. In addition, Hudsons set 11 
national records and now hold every national stock mark recognized by AAA, the 


firm states. 


Optimism Greets New Year... 


Auto Makers Forecast 
Higher Output in ‘53 


(Continued from Page 2) 


with high employment can be con- 
tinued in 1953.” 

Noting that approximately one 
out of every six dollars’ worth of 
goods and services that formed 
the nation’s total gross product 
in 1952 went for national secur- 
ity, Colbert said: “As a result of 
restrictions on civilian produc- 
tion in a number of essential in- 
dustries such as ours, serious 
limitations were placed on the 
output of automobiles.” 
Nevertheless, be cause of high 
level operations in other industries, 
the total volume of the nation’s 
civilian economic activity in 1952 
was very nearly equal to the coun- 
try’s alltime high year, he said. 
“High volume operations are par- 
ticularly essential to the most effi- 
cient functioning of the automobile 
industry, and barring sudden unex- 
pected increases in defense de- 

mands, I look forward to higher 
production of passenger cars and 
trucks in 1953 than in 1952.” 

The market demand for new pas- 
senger cars still exceeds the sup- 
ply, Colbert stated, and there are 
indications that “enough steel may 
be available throughout the coming 
year to meet not only our present 
defense production requirements, 
but also the needs of civilian pro- 
duction, including the automobile 
industry.” 

+ * 
eeeeee out that the auto in- 
dustry for the past year-and-a- 
half has been operating on a re- 
stricted basis, creating a backlog 
of buyers “whose requirements are 
yet to be satisfied,” Harlow R. Cur- 
tice, president of GM, predicted 
that a substantial market will exist 

for new autos in 1953. 

Curtice coupled that with the 
continuing population growth “ca- 
pable of purchasing new automo- 
biles.” 

He said: “One of the limiting 
factors to greater production has, 
of course, been the short supply 

of critical materials. Under the 
Federal Government’s controlled 
materials plan of allocating cop- 
per, aluminum and steel, rigid 
production limitations have been 
imposed upon our industry.” 
There are indications, he said, 
that these materials will be in much 
freer supply in 1953, especially steel, 
as a result of expansion in the 
steel industry’s capacity. “We should 
be able, therefore, to achieve sub- 
stantially greater production to 
meet the needs of the automobile- 


buying public.” 
* > 


EORGE W. MASON, president 

of Nash, said the outlook for 
the auto industry is better by far 
than it was at the beginning of 
1952. 

“While some problems remain, 
there are good prospects that the 
industry will be able to step up 
production of motor vehicles con- 
siderably above the levels of 1952 
and at the same time continue to 
make a major contribution to the 
nation’s defense efforts,” he as- 
serted. 

“The material shortages which 
have plagued the industry since the 
start of hostilities in Korea, have 





become less and less severe in the 
past 12 months, as demands for 
military production tended to sta- 
bilize, and the nation’s capacity to 
produce steel, aluminum, copper, 
nickel and many other scarcities 
was expanded.” 


Toward the end of 1952, Mason 
said, it became more apparent that 
the limiting material shortage in 
the latter part of the coming year 
may well be manpower, especially 
in the skilled trades. 


“It is becoming more evident that, 
in the not-too-distant future, pro- 
duction of motor vehicles will be 
governed by the ability to use them. 
There is wide-spread recognition of 
the fact that now is the time to 
find solutions to the problem of 
more and better highways, streets 
and parking facilities. 

“Concentrated effort is being put 
on this problem by public officials, 
private groups and the automotive 
industry. The new year will see the 
beginning of a program that will 
match up with the expected growth 
in vehicle registrations and use.” 

* * 2 


AMES J. NANCE, president of 

Packard, said that any forecast 
of business for 1953 must take into 
account Government influence in 
business activity as revealed by the 
estimate that for the 12 months 
ending June, 1953, Federal, state 
and local governments are expected 
to spend more than $100 billion, or 


H. R. Curtice Geo. W. Mason 


approximately 37% percent of the 
national income produced during 
this period. 

“Approximately 70 percent of 
Federal spending during the fis- 
cal year ending June 30, 1953, will 
be military,” Nance said. “There- 
fore, business is obviously handi- 
capped in trying to forecast lev- 
els of production and employment 
until we are advised what the 
military program is to be under 
the new Administration. 


“Of one thing, I am sure: Busi- 
nessmen everywhere are sympa- 
thetic with the tremendous prob- 
lem faced by the new Administra- 
tion of halting the inflationary 
trends of recent years and, at the 
same time, maintaining our na- 
tional economy on a solid basis so 
that the pendulum does not swing 
too far in the other direction. 

“Insofar as the automotive indus- 
try is concerned, all studies indi- 
cate that there should be a market 
in 1953 for more than five million 
cars, but we expect the business to 
be highly competitive. This is evi- 
denced by the fact that practically 
all manufacturers are offering in- 
creased value in their 1953 models 
while holding the line on price.” 


Except for Used-Car Sales 


New Orleans Market Held Good 


By Gordon Hebert 


Staff Correspondent 


NEW ORLEANS.—The business 
picture here for new-car sales, 
parts and service is bright, but the 
used-car end is not so good. 

Dealers with 1953 models are 
moving them steadily and floor 
traffic continues good. Activity is 
beyond expectations at quite a 
number of dealers. There is a big 
demand for ’53 cars in the low- 
price field, and many dealers are 


CLASSIFIED WANT AD DE 


without merchandise in that price | market is on new cars, involves 


range. 


dealer who is scheduled to intrc 


There is no cleanup problem for|duce his '53 models after Jan. 1! 


those dealers who have not as yet 
introduced '53 models. A few are 
already out of 1952 models, includ- 
|ing demonstrators. The ones with 
| 1952 stock on hand are setting their 
| own sales tempo. 

Most dealers say they are making 
| good deals. One dealer lists his 
average as only $35 less than his 
average for the past 11 months. 

One instance of how good the 


and is combing dealers of his ow 
make in an attempt to buy ne\ 
cars. 

Several dealers voice the opin- 
ion that a number of buyers of 
late-model used cars are stepping 
up into the new-car field. 

The reason for this, they say, is 
because finance firms grant 36 
months on a new model, but only 
24 months on used cars. 
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Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: TWENTY 


CENTS (20c) 


PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing 


readers. Count initials 


address at regular rates, but if signed "Box No. .... 
per insertion for address and extra service as replies are forwarded, unopened, the 


One Dollar ($1) 
same day received. Display Ads: 


$11.20 per inch, per insertion. 


, in care of Automotive News, Detroit 26, Mich." 


and groups of numbers as one word. Ads may be signed with your full name and 


add 


WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


Kindly Acknowledge 


Advertisers availing themselves of th 


Want Ad Section ore requested t 


> all respondents if 


avr) 


1ve been 


do and your cot 


us maintain the 


present 


which this department enjoys 


AUTOMOTIVE NEWS 


HELP WANTED 


SALESMEN: Covering new car dealers for 
an established line of high grade custom 
seat covers. New, 1953 line ready in Jan- 
uary which will also include a popular 
price custom and universal line, priced 
right for volume and repeat business. 
Liberal commission arrangement. Write, 
giving full details as to territory covered. 
All correspondence strictly confidential. 
Box 2071, c/o Automotive News, De- 
troit 26. 


$200 WEEKLY AND MORE for workers. 
Zipp-reme used car sharpeners placed 
with dealers, 30 days’ approval. One-half 
commissions advanced on verification. No 
postals. Top-flighters only. Write Zipp- 
reme Chemical Co., Greensburg, Pa. 


SALESMEN 
NEW CAR DEALER FOLLOWING 


Now is your opportunity to become associ- 
ated with one of the larger automotive dis- 
tributors. Due to our aggressive sales 
program, we can now expand into new terri- 
tories, middie west, south and southwest. 
Applicants must have first name acquaintance 
with parts buyers. Our line consists of na- 
tionally known body hardware and parts 
lines. $100 salary, commission, car expense 
and bonus. 


NATIONAL AUTOMOTIVE PARTS, INC. 
310 W. Cumberland St. Philadelphia 33, Pa. 


SERVICE MANAGER. Chrysler products 
—Alabama. Must be a good salesman, 
able to make good salesmen of me- 
chanics, properly handle personnel and 
factory charge backs. Give references, 
experience, present employer and present 
salary. All information will be strictly 
confidential. Ex 2132, c/o Automotive 
News, Detroit 26. 


ACCOUNTANT-OFFICE MANAGER. Auto- 
motive parts manufacturer, employing 80 
to 100, located in Des Moines, Iowa. 
Knowledge of office management, cost 
analysis, inventory control, procurement, 
taxes and personnel required. Excellent 
future for aggressive man, 25 to 40, pre- 
ferred. Pleas furnish complete work 
and personal history. Box 2115, c/o 
Automotive News, Detroit 26. 


SALESMEN. Wonderful opportunity for 
ambitious men selling ‘‘Precision-Fit’’ 
seat covers to new car dealers. Known, 
advertised for over 30 years. Fabric seat 
covers offer steady income, very liberal 
commission. For information, write giv- 
ing territory desired, qualifications, etc. 
Fabric Mfg. Co., Inc., Box 1259, New- 
ark, N. J. 


SALESMEN and JOBBERS WANTED for 
Peck Auto Title Book, the bible of state 
vehicle title, registration, etc. laws. Sells 
$15; you make §$5 to $6.50. Only one 
sample book needed. Part time okay. 
Continental Sales Co., 323 Atlas Blidg., 
Salt Lake City, Utah. 


POSITION WANTED 


ate f + 
5] 5) 


SERVICE AND PARTS representative for 
automotive or truck company. Mexican 
citizen; 15 years’ experience; fluent Eng- 
lish and Spanish; could cover Mexican 
and central American countries; Mexico 
City resident; wants position starting 
January, 1953. Box 2089, c/e Autometive 
News, Detroit 26. 


POSITION WANTED 


GENERAL MANAGER DESIRES change. 
Hull-Dobbs experience for past five years 
as salesman, sales manager and general 
manager. Excellent record in the above 
capacities. Prefer volume Ford operation 
in metropolitan area. All replies held in 
strict confidence. Contact me _ before 
1953. For interview and references wire 
or write Box 2097, c/o Automotive 
News, Detroit 26. 


SERVICE EXECUTIVE. Successful record 
Management all departments. Long ex- 
perience supervising large staff, service 
merchandising, customer relations. Prefer 
New York, North Jersey, Long Island 
or vicinity. Will make permanent con- 
nection with sound, progressive firm op- 
erating large service organization. Box 
2133, c/o Automotive News, Detroit 26. 


RENTAL MAN. Passenger cars. Desires 
to locate in Philadelphia area. Since 
1947, have been representing and man- 
aging car leasing concerns, having na- 
tional coverage. Excellent record. Box 
2136, c/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


DEALERSHIP, handling Dodge-Plymouth, 
in the best western North Carolina city. 
New building containing over 14,000 
square feet with used car lot adjoining. 
No real estate to buy—may lease. Will 
sell equipment and parts at substantial 
discount. Sale subject to factory ap- 
proval. Reason for selling, bad health. 
Box 2138, c/o Automotive News, De- 
troit 26. 


WELL ESTABLISHED dealership, handling 
Chrysler-Plymouth, in growing western 
town of 5,000. Irrigation, oil and ranch- 
ing trade territory around 20,000. Ninety 
car contract. Gross sales around $500,000. 
New, modern building excellently located. 
Terms can be arranged. Box 2104, c/o 
Automotive News, Detroit 26. 


AUTO AGENCIES 


Large, medium and small “Big Three auto 
agencies located throughout the United 
States. Write for brochure. 


DAVID JARET CO. 


Established Over 29 Years 
150 Montague Street Brooklyn 2, N.Y. 
ULster 2-5600 


DEALERSHIP in fast growing west Flor- 
ida, handling one of ‘‘Big Three’’—ap- 
proximately 150 units. Excellent location 
near one of nation’s largest air bases. 
Reasonable amount will handle. All re- 
Plies strictly confidential. Write P. O. 
Box 5534, Jacksonville, Fla. 


DEALERSHIP, handling Pontiacs and GMC 
trucks. Complete facilities. Excellent 
used car lot. In best town in west cen- 
tral Illinois. Sell or trade for good farm 
land. Box 2137, c/o Automotive News, 
Detroit 26. 


DEALERSHIP, handling Dodge-Plymouth, 
in southern Washington. Parts and equip- 
ment at inventory. 100 units in 1951. 
Lease building. $25,000 to handle. Box 
2135, c/o Automotive News, Detroit 26. 


WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 


Consult a Specialist 
LEO J. KLEM 
909 Fisher Bldg. Detroit 2, Mich. 


AGENCY, HANDLING DODGE. Booming 
Florida coastal town, resort, military in- 
stallations. Fine, impressive building, 
solid lease. All new equipment. Reason- 
able. Box 2134, c/o Automotive News, 
Detroit 26. 


DEALERSHIP, handling Nash, in Vin- 
cennes, Ind., can be purchased at parts 
and equipment inventory, less deprecia- 
tion on equipment. Will sell or lease 
building. Anderson Motor Sales, Phone 
4141 or 1667. 


DEALERSHIP, handling Chrysler - Plym- 
outh, in north central Iowa. Prosperous 
community. Lease buildings. Parts, 
equipment inventory. $16,000 will handle. 
Write Box 2124, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED 
Lincoln-Mercury or Ford dealership, 200 car 
or over in city of 35,000 population or more. 
Prefer central, midwestern or southern region. 
Factory approval assured. Will pay cash and 
all replies will be treated confidential. Write 


or phone, 
DON VAN SLYKE 
636 S. 5th St. Louisville, Ky. 
Jackson 4232 


WANTED 
CHEVROLET DEALERSHIP 


350 car franchise or up for one of our clients 
who is in the automobile business. Can qual- 
ify with factory. 


Joseph Goldenberg—Attorney 
1457 Broadway New York, N. Y. 
Longacre 4-0960 


AM INTERESTED IN FORD OR GM 
DEALERSHIP 


400 units or more desired. Have ample capi- 
tal for deal filling these specifications. Fac- 
tory approval assured. No objection to 
locality. 

Box 2139, c/o Automotive News, 


Detroit 26 


BUSINESS OPPORTUNITIES 


FLORIDA MOTEL 


Daytona Beach, 22 deluxe rental units, best 
construction, tile roof, terrazzo floors, beauti- 
ful landscaped grounds. Central heat, air con- 
ditioning. Member quality courts and AAA. 
Requires $75,000 cash down. 
HARRY G. ELMORE, REALTOR 
Motel and Hotel Broker 
942 Edgewood Ave. Jacksonville, Fie. 


DEALER SERVICES 


INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
Procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 


INVENTORY SERVICE 
Complete parts and accessories inventories 
for all dealers by qualified full time em- 
ploves. —, report aad with gon or 
is appointed representative only. ti: 
in Southeastern States. ihe — 


The Geo. E. Kinney Inventory Service Co. 


1731 Candler Bldg. Atlanta 3 ,Ga. 
Alpine 1140 


INVENTORY SERVICE 

: Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help: 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 


ory 


Service Co. 
Detroit 27, Mich. WE 3-6449 


INVENTORY SERVICE 
Accessories 


Parts 
Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, IIlinc!s 
ESsex 5-8300 
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CARS FOR SALE CARS FOR SALE 


SEASONS GREETINGS 


0. K. AUTO 
AUCTION 


EVERY TUESDAY NOON 


Ben Fishel 
Auto Auction 


SALE EVERY TUESDAY 
Rain or Shine 


DEALERS ONLY 


CLEVELAND, OHIO 


Hube Elliott and 
Hugh James 
Auctioneers 


TONEY LEVILL, MANAGER 


Phones 222-223 
2nd and Ohio —_ Cairo, Illinois 


Manny — Mark 





ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1951 and 1952 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 


KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 
in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of Americe 
INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 
CORNER CAPITAL AND MORRIS STS. 
arket 8541 — Belmont 015! 
IN THE HEART OF INDIANAPOLIS 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
BUY NOW AT LOW PRICES 


1950 


Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, Mgr. 
SARATOGA 17-2300 SHERWOOD 7-1700 


AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 

ALB 


. N.Y. 


(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


PARTS FOR SALE 


FREE 


CONDENSED BUICK 
PARTS CATALOG 


Write For Yours 
Today 


PARTS SHIPPED IMMEDIATELY 
SCHUMANN BUICK, INC. 


32 State Street Binghamton, N. Y. 
Phone 2-2387 





—AUTO— 
AUCTION 


—AT— 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





DANVILLE, PENNA. 








EVERY WEDNESDAY BUICK 
WHOLESALE 
You will always find real action at PARTS 


both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 
Auctioneers 


ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
"Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 








AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 


Aptco Auto Auction 


Formerly of 
124 Sproat St., Detroit 


Leaves its old address behind and starts the New Year 
of 1953 right, in a new location at 


19241 DIX-TOLEDO HIGHWAY 
U.S. 25 


City of Melvindale—Just one mile south 
of Detroit City limits. 


An invitation to attend our first auction at the new 
address on January 7th is extended to all of our patrons 


and friends. 














PARTS FOR SALE 


BUICK PARTS 


Wholesalers 
“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Quantity Shippers—All GM Parts 
Shipped Same Day 
WRITE—WIRE—PHONE 
All Shipments C.O.D. 


GORDON BUICK 


Formerly 
ROBERTSON BUICK 
“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
WaAbash 2-1030 





Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middle 
west, Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St, Louis 9, Mo. 





TRUCKS FOR SALE 
JEEPS! JEEPS! JEEPS! Lord Bros., Hol- 
comb, New York. 1949, 1951, 1952, 1953. 
Low mileage, excellent shape. See us 
for a terrific deal. New and used jeep 
snowplows. 


BUSES FOR SALE 





New and Used 
SCHOOL BUSES 
New Units 
48 Passenger Chev. and Inter. 

60 Passenger Inter. 


M. A. BRIGHTBILL 
BODY WORKS, INC. 


LEBANON, PA. Phone 2-769! 





SHOP EQUIPMENT FOR SALE 


SERVI-CARS, Harley-Davidson. Used— 
rebuilt. More business, less cost, good 
advertising with this one-man pick-up 
and delivery system. Harley-Davidson 
parts and accessories. Free bulletin. 
Knuth’s (Factory Dealer), 1753 Muskego, 
Milwaukee, Wis. 


TURNTABLE—Gam Rotestand, A-1 con- 
dition. Used very little—$295. Dahlgard 
Motors, Inc., 307 South Broadway, Yonk- 
ers, N. Y. Yonkers 3-1400. 


SHOP EQUIPMENT WANTED 


WANTED TO BUY. New or used floor 
type heavy-duty Bear frame rack, Model 
900-830, with necessary attachments; 
Model 240 wheel alignment tester, and 
Model 321 wheel and hub straightener. 
Send full information as to age, condi- 

list of attachments and lowest 

Gene Baker Motor Co., Hazard, 


tion, 
price. 
Ky. 


ANTIQUE CARS FOR SALE 


FOR SALE. 1912 Simplex 38-horsepower, 
4-passenger speedster, fully restored. J. 
Riggs, 302 E. Church St., Elmira, N. Y. 


MISCELLANEOUS 


QUICK CHANGE dealers license plate 
holders. $1 per set of four postpaid. 
C. Howard, 1498 Overlook Drive, Akron 
7, Ohio. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce §&t., 
Lynchburg, Virginia. 


8 out of 10 
DEALERS PREFER 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 
FACTORY 


NET PRICE *44* 


LIBERAL QUANTITY DISCOUNTS 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 


Federal Tax 
Included 


Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
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New & Used Car 
Dealers 


Save over $100 per month re- 

juvenating your old batteries with 

NEVER FAIL, a new scientific 

formula for rejuvenating old 
batteries. 

Here's what NEVER FAIL will do 


on any used battery: 

Stops corrosion and sulphation, 
prevents deterioration, stops 
over - heating, stops freezing 


and over-charging. Eliminates 
all battery failure. 


One application yearly, which 


only takes one minute, and 
your battery needs no more 
charging. Do not discard your 
used batteries until you have 
tried— 


NEVER FAIL 


Try sample order — 24 units 
good for rejuvenating 24 bat- 
teries. Your cost only— 


$18.00 


Send Check to 
NEVER FAIL SALES 
1906 S. Halsted St., Chicago, Ill. 


Exclusive State Franchises available for 
Distributors. 





—FOR 


FORD, 1919 FIRE ENGINE 
VERY GOOD CONDITION 
$750 


FLOOD PONTIAC 


4221 Connecticut 
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Welcome Dealers To 


Muncie Auto Auction 


EVERY THURSDAY 


And to Our Free New Year's Day Party 
1919 MODEL T FORD TO BE GIVEN AWAY 


Make Muncie, Indiana, Your Auto Auction Headquarters 
CHECKS GUARANTEED 
PAT PATTERSON and JERRY BIXLER, Auctioneers 


ON U.S. 35-3-67 
STEFFEN AUCTION, INC. 
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Improved 1953 


Wider Spreading Rear "V" 
With Full Floating WRIST ACTION Ride 
and Tow on all type roads 


Automatic Braking 


WITH BRAKE HOOK-UP 
GUIDE 


ONLY . . $5145 sui: 


Meets 1.C.C. Strength Requirements 


LESS 





Guide ‘cain ane $6145 
BRAKE HOOK-UP.......... 


Meets ALL 1.C.C. Requirements! 


$19.50 
TRI-KING 3-Poi k-U 
Intra-State i . a $42.50 


Folding "'V'' Type) 











































QUICK-TOW, Bumper- 
to-Bumper Tow Bar....... 


—-SPECIAL— 
Protecto Covers (Tailor Made).... $6.95 
Carrying Bags $1.00 & $3.50 
SAFETY CHAINS, set of 2, only .... $2.50 
All Prices Include 8%, Fed. Excise Tax 


TOW BAR SALES CO. 


Exclusive Factory Distributors 
AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8888 DO 3-8373 MO 4-4485 
40 So. Clinton St., Chicago 6, Ill. 


SALE - 


Washington, D. C. 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [] 
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This is a year's end tribute to all the Dealers 


on the vast Porcelainize program who are building a 
tower of strength by giving their customers the 


“een PORCELAINIZE 


Denver 3, Colorado 


FREEMAN & FREEMAN, Inc. 





